
THE NORTHEAST MISSISSIPPI

Prsrt Std
US Postage

PAID
Tupelo, MS

Permit #353

A MONTHLY PUBLICATION OF JOURNAL PUBLISHING AND THE COMMUNITY DEVELOPMENT FOUNDATION SEPTEMBER 2008

RESULTS IN RETAIL 
Merchants strategize to win over tight-fisted consumers

 



n Merchants in historic downtowns 
of Northeast Mississippi are at the
forefront of redevelopment plans.

By Carlie Kollath
BUSINESS JOURNAL

Downtown retailers are taking on an
additional role in towns across North-
east Mississippi as economic develop-
ers make them an integral part of their
pitch.

Cecilia B. Derrington, executive di-
rector of the Pontotoc County Cham-
ber of Commerce, said she makes a
point to take industrial prospects on a
tour of the downtown area. She said
the downtown retailers, combined
with the cultural elements, show a
level of growth that helps recruit new
businesses.

West Point also is using the down-
town retailers to help recruit other
merchants to the area. 

Amber Smith, community develop-
ment director and Main Street director
for the West Point/Clay County Com-
munity Growth Alliance, said her or-
ganization has been actively working
with downtown merchants to improve
the appearance of their buildings.

“It’s like ‘If you build it, they’ll
come,’” she said. “If you improve it,
they’ll see it and they’ll come. And
when the merchants see a business
they think will be a good fit, they give
them a business card.”

The West Point group also has put
together grants to fix the facades of
several of the buildings and will do a
study later this year to see what the
community thinks the downtown area
is lacking. 

Another study is in the works to find
out the financial impact of downtown
West Point.

Smith is hopeful that the improve-
ments will lure merchants to fill the 12
vacant buildings. And, if all goes as
she expects, the facade improvements
will spur neighboring merchants to
“keep up with the Joneses” and im-
prove their buildings.

Fairpark revival
Downtown Tupelo also is working to

draw more retailers, both to the Main
Street area and to the Fairpark Dis-
trict, which the city’s Main Street pro-
gram considers an extension of down-
town.

Downtown Tupelo Main Street Ex-

ecutive Director Debbie Brangenberg
said the makeup of downtown has
changed a lot during the past 20 years.

It started off as a strong retail hub,
she said, then it swung to a business
hub with banking institutions and of-
fices. 

“Now, it’s beginning to come back as
independent businesses and specialty
stores,” she said. “We’re so fortunate to
have some of the longtime merchants
downtown who help support some of
the newer merchants. It’s an enor-
mous asset for us.”

To the north, Booneville is working
on its downtown, too. Rhonda Green-
ing, executive director of the
Booneville Area Chamber of Com-
merce, conceded that downtown “re-
tail is not vast right now,” but she’s
very optimistic.

She said plans are in place for
downtown renovations, but the em-
phasis is on development of down-
town residences.

“The more you can offer as living
spaces, the more traffic you’ll have
throughout the day,” Greening said.

The traffic, she said, will lure more
retailers and goods and services to the
downtown area.

Officials in Tupelo are going about
the process in the opposite direction.
Brangenberg said housing is impor-
tant downtown, but the area has to
have retail because it “creates more of
a hub of activity when you have mixed
uses.”

Indeed, when Chris Rogers retired
this year as chairman of the Tupelo
Redevelopment Agency – the group
that was charged with developing
Fairpark – he said the next thrust from
TRA needs to focus on attracting a
stronger retail base.

The retailers also play a big role in
tourism. Come the holiday season,
many downtowns across the region
host open houses, which draw locals
and tourists to the shopping districts.

Tupelo also uses its downtown retail
base when trying to lure conferences
and seminars. 

Brangenberg said her office routine-
ly works with the Tupelo Convention
and Visitors Bureau, the Bancorp-
South Conference Center, the Ban-
corpSouth Arena and the downtown
merchants to put together “creative
and inventive outings” for downtown.
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Cities lean on retailers to draw others
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I
haven’t figured out the fascination
with Target. Perhaps it’s having
spent so many years in retailing
that I’m jaded.

Sure, I admire its marketing savvy.
Every store I’ve been in has been neat
and clean. But as far as what’s sold in
the stores – I haven’t been that overly
impressed.

That’s not to say I wouldn’t mind
seeing one built somewhere close –
say, in Tupelo.

However, Target fans in Northeast
Mississippi have been waiting. And
waiting. And waiting.

Don’t feel bad, Tupelo. Some states –
Alaska, Hawaii and Vermont don’t
have a Target store at all. At least Mis-
sissippi has five, in Flowood, Hatties-
burg, Horn Lake, Jackson and Olive
Branch.

When we talked about this month’s
Business Journal and its topic, retail-
ing, we knew somebody would in-
evitably ask: “When’s Target coming to
Tupelo?”

It’s a question
that I’ve had
asked more than
any other since I
joined the Daily
Journal more
than four years
ago.

And I, like you,
am waiting for
the answer.

If and when
Target comes, I
may just have to
retire after the
story is written. It
might be the culmination of my career
here.

Tupelo would be a great fit for Tar-
get. They have every reason to come
here, as we’ve waxed enthusiastic
about the retailer for years. The retail-
er has been the subject of countless
stories, columns and blog posts (add
this column one to the collection) and
likely will be the topic of several more.

So when is Target coming? 
Nobody knows for sure.
But my guess is within the next 4-5

years, when the economy is in a little
better shape and retailers are looking
to expand again.

In July, the company announced the
grand opening of 43 Target stores.
Nine were in California, six were in
Texas, five were in Florida.

Sorry, Tupelo – or any other place in
Northeast Mississippi – was not on the
list.

But one of these days, Tupelo will be
on that announcement list. I’m sure of it.

If we can recruit Toyota to build a
$1.3 billion automobile manufactur-
ing plant, surely we can get Target
here?

Note to Target (again): Retail sales for
Lee County ALONE topped $1.7 billion
last year. You want your No. 1 rival to
continue having the lion’s share of the
market? The number of people alone
who drive to the Memphis area or Flo-
rence or Jackson, Tenn., to shop at Tar-

gets there would be enough to support
a store in Tupelo.

Not that developers haven’t tried.
They’ve been talking to Target for
years, and we were oh, so close a cou-
ple of years ago. A couple of potential
retail centers popped up on the radar
earlier this year, but those fell through.

But rest assured, my shopping
friends, people are still talking to Tar-
get. 

By the way, Target even has a place
on its Web site where you can request
a store.

Go to www.target.com, go to “Con-
tact Us.” Then go to “Our Stores &
Company,” which says: “Find out if a
store carries a certain item or get in-
formation about Target stores, Target
Pharmacy and Target Corporation. Or,
request a Target store in your neigh-
borhood.”

And the company’s been kind
enough to provide a toll free number
at (800) 440-0680, if you’re so inclined
to encourage it to build a store here.
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n The economy has some customers
cutting back a little on their purchases.

By Carlie Kollath
BUSINESS JOURNAL

Dads are taking one for the team at
MLM Clothiers in Tupelo.

MLM co-owner Joe Yarber said the
upscale men’s apparel store has no-
ticed that its regular customers are
cutting back on their purchases as the
country experiences an economic
downtown.

The men still are visiting the store
and shopping, but they aren’t leaving
with bulging shopping bags. Yarber
said he’s checked with his counter-
parts across the country and it’s a
trend he’s found everywhere.

He cited the slowdown to growing
family expenses, such as gas, college
tuition, groceries, car payments and
other living costs.

“Dads tend to cut back and let mom

and the kids have a good spend,” he
said.

And Zoe, an upscale beauty store in
Oxford, seems the perfect spot for the
women to shop. The shelves are full of
makeup items, face care products and
perfumes.

Lindsey Denton, manager of the
self-described apothecary, said sales
are up for the year. 

“It’s not like clothing and house-
wares,” she said. “It’s not a ‘I want’ but
‘I have to replace these things.’”

But, she did say the store is seeing
the economy have a “slight effect” on
sales.

Sure, business usually slows down
during the summer when the students
leave, but she said her customers now
are opting for merchandise with lower
price points.

“Our buyers are a lot more cog-
nizant of what they are buying,” she
said.

Seasonal effects
Yarber also cited the time of year as

a factor in the sales trend. During the
summer, many of the offices with
stricter dress codes switch to business
casual, putting the emphasis on golf
shirts that cost less than a suit. It takes
several shirt sales to add up to one suit
sale, he said.

The summer also is affecting sales at
The Pineapple Shop in Ripley, but in a
good way. 

Owner Bret Hopper said his special-
ty gift store has been busy supplying
wedding presents. And, Hopper said
this year he noticed a boost in local
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Upscale retailers
Sales show mixed results

Turn to RESULTS on Page 26

Upscale beauty store Zoe reports that some customers are being more conservative when it comes to buying higher-end lines, but sales
are still up for the year.
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By Dennis Seid
BUSINESS JOURNAL

TUPELO – In the midst of a
$13 million expansion and ren-
ovation, the 18-year-old Mall at
Barnes Crossing has plenty of
life left in it, judging by the new
stores.

Later this month, on Sept.
17, a 30,000-square-foot
Barnes & Noble will open. In
the fall, women’s specialty re-
tailer Coldwater Creek opens. 

In April, as part of the first
phase of expansion, the
900,000-square-foot super-re-
gional mall opened Dick’s
Sporting Goods, replacing the
former Parisian department
store.

Coldwater Creek is part of
phase two, which will bring at
least one new retailer.

Phase three includes a new

indoor play area and a renova-
tion of the food court, which
has been partially finished
with new seating and new
paint and signs.

“We have a lot of activity
going on at the mall,” said mall
General Manager Jeff Snyder.

And despite a less-than-
stellar economy, the mall has
managed to stay above the
fray.

“Our official back-to-school
numbers aren’t in, but one of
our strongest areas usually is
back to school,” he said. “Our
stores were well-merchan-
dised ... The season started a
little early, but we think we
did what we needed to do.
We’re getting a lot of positive
feedback from our mer-
chants. When it’s uncertain
economic times, you don’t re-
ally know what to expect, but

the indicators seem pretty
good.”

Usually, BTS is an indicator
for the holiday shopping sea-
son, the key time for most re-
tailers. 

And sales are typically very
strong at The Mall at Barnes
Crossing, which ranks second
in sales per square foot of any
mall in the state. That puts it
at around $400 per square
foot.

Snyder said the mall attracts
some 12 million visitors a year,
pulling in shoppers from a 75-
mile radius.

That’s helped make Lee
County the retail hub of
Northeast Mississippi. Retail
sales were more than $1.7 bil-
lion for the past two years.

Snyder said having a
super-regional mall, comple-
mented by a diverse mix of

local retailers, is a big draw
for area shoppers.

As for the mall itself, the ad-
dition of Barnes & Noble and
Coldwater Creek bring new
design elements. The retailers
feature new stone and brick
facades, sidewalks, entrances
and colors that eventually will
spread to the rest of the mall,
Snyder said.

“There will be a lot of buzz
about the new elements at the
mall,” he said. “There are

some folks, believe it or not,
who come just once or twice a
year, and they’ll be seeing new
things that we think they’ll ap-
preciate.”

As for other retailers coming
to the mall, Snyder said nego-
tiations are continuing.

“We have another retailer
committed to come and is
ready to go, but we didn’t want
to have construction going on
during the holidays like we did
last year,” he said.
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More in store
Additional retailers and changes planned 

at The Mall at Barnes Crossing.

THOMAS WELLS

Back-to-school shopping at The Mall at Barnes Crossing was ‘pretty good’ according to General Manager
Jeff Snyder.



n The police and retailers provide 
loss prevention advice that works.

BY Carlie Kollath
BUSINESS JOURNAL

The holidays are rapidly approaching and
retailers know what that means – prime
shoplifting season. And that’s in addition to
shoplifting that happens every day.

Richard Carleton, director of security at
the Mall at Barnes Crossing, said on average,
retailers at the mall catch about two
shoplifters each week. But come Christmas
time, he said he sees a spike in thefts as peo-
ple go into the “steal your Christmas present”
shopping mode.

Throughout the year, the majority of
shoplifters are females and apparel is the
most frequently stolen item. After that, he
said jewelry is the most stolen item.

And despite the national talk of an eco-
nomic downturn, Carleton said shoplifting
rates at the mall haven’t gone up significantly
this summer.

“With the gas prices, we really expected
more problems,” he said.

Tupelo Police Chief Harold Chaffin said he
hadn’t heard of any astronomically spikes in
the area either. Yet, he cautioned that
shoplifting is always going to be an issue for
retailers. 

His No. 1 piece of advice to retailers to
avoid being a target?

“Be observant,” Chaffin said.
Nancy Bradley, an owner of Raymond

Trice Antiques in Verona, said her cavernous
store has very little theft, despite the many
twists and turns that bring customers out of
sight of the cash register.

“We’ve missed some things but not a lot of
things,” she said. “I think people are basically
just good … You just have to trust people,
and for the most part, people are good.”

Use common sense
She also credits the police station across the

street as a deterrent to potential shoplifters.
And, she and the four other owners use com-
mon sense – if customers act funny or suspi-
ciously, the owners will walk around the store
and make their presence known. 

Carleton encourages this behavior at the
mall, telling retail workers to be seen and
very helpful, but not be over-aggressive.

“Cameras are good to catch shoplifters,
but if you want to deter them, be a good
salesperson and be there and be helpful,”
said Carleton, who retired after 30 years with
the TPD.

Damon Palmer, an owner of Palmer’s Super-
market in Tupelo, has his employees routinely
walk around the store and several more keep

an eye on things up front by the exits.
The store also puts high-priced items, such

as ribeyes, behind the meat counter after
peak hours, making it harder for potential
shoplifters to swipe the merchandise.

Carleton said another deterrent for
shoplifters is the consequences – anyone
caught shoplifting at the mall is banned for
life. If banned shoplifters are seen on mall
property, they are immediately arrested.

Each store handles shoplifters and loss
prevention differently. Some policies call for
a manager or an employee to approach sus-
pected shoplifters once they leave the doors.
Other polices call for employee intervention
once suspected shoplifters conceal an item
or pass the registers or the door sensors.

But don’t expect to see an employee get
physical with a suspected shoplifter.

“We’re five little old ladies and we don’t
tackle anyone,” said Bradley with a laugh.

Instead, she’ll get a good description of the
person and a license plate number and call
the police.

Palmer said he tells his employees to get a
manager if they suspect shoplifting. Usually,
he said, suspected shoplifters will put the
item back once they notice that the employ-
ees are onto the theft.

“What I don’t want them to do is chase
them down,” he said. “I chased them out the
door when I was younger but that’s just
dumb. Let the police handle it.”
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Shoplifting always an issue for retailers TIPS TO AVOID 
BEING A TARGET
n Control backpacks and other large
bags and parcels entering your store.
n Direct people with returns to cus-
tomer service when they enter the store.
n Keep someone by the fitting rooms
and monitor how many items customers
take in and leave with.
n Keep fitting rooms clean. If you see
price tags on the floor, take it as a sign
that there might be an item missing.
n Put security tags on clothing that will
set off alarms at the exit if they aren’t
removed by employees.
n If you have cameras in the store,
make your customers and potential
shoplifters aware they are being
watched.
n Give customers receipts at the regis-
ter and check receipts at the door. If you
suspect a customer has stolen something
and is leaving the store or has left the
store, ask for a receipt.
n Take pictures of previous shoplifters,
keep a log of them and know what they
look like. If they come back, alert em-
ployees to keep an eye on them.
n If customers linger for a long time in
a certain area, have employees make
their presence known by asking if they
need help.

SOURCE: Lt. Tony McCoy, 
Tupelo Police Department
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is nothing less than perfection
• Parts - in-stock and special order

n The retailer will invest 
around $12 million and hire
about 120 employees.

By Dennis Seid
BUSINESS JOURNAL

NEW ALBANY – What has
been rumored for months is
now official – home improve-
ment retailer Lowe’s is open-
ing a store here.

The Mooresville, N.C.-based
company announced Aug. 25
that it has a deal with
McWhorter Properties to build
an 80,000-square-foot store
near the Walmart Supercenter.
The location is in the south-
west quadrant of U.S. High-
way 78 and Miss. Highway 30.
The store also will have a
26,700-square-foot garden
center.

Lowe’s, the nation’s second-
largest home improvement re-
tailer behind The Home
Depot, expects to hire up to
120 employees. The company
said it will open during its fis-
cal second quarter of 2009.

“It was a true team effort
that resulted in a victory
today,” said New Albany
Mayor Tim Kent. “I’m excited
to welcome Lowe’s Home Im-
provement as a great new
member of our business com-
munity. The arrival of this
high-profile retailer is further
proof that a city’s collabora-
tion with the Union County
Development Association, de-
velopers and businesses re-

sults in New Albany’s contin-
ued growth, evolution and
prosperity.”

Its most recent fiscal second
quarter ended Aug. 1, which
means it will be about a year
before the store opens..

Lowe’s said it was investing
about $12 million for the proj-
ect.

In Northeast Mississippi,
Lowe’s has stores in Tupelo,
Corinth  and Starkville.

“What a tremendous posi-
tive statement about New Al-
bany and Union County,” said
UCDA Executive Director
Stephen Surles. “Anytime a na-
tional retailer decides to build
in your community speaks
volumes about the type of
community we have. Today’s
announcement says New Al-
bany is a strong vibrant com-
munity with a great future for
potential growth.”

Lowe’s to open
in New Albany

About Lowe’s
n Opened first Mississippi
store in 1996; currently has 22
stores in the state
n Employs about 215,000
people, including more than
3,300 employees in Mississippi
n Is the second-largest home
improvement retailer in the U.S.
n Is the second-largest appli-
ance retailer in the U.S.
n Has about 14 million cus-
tomers a week at more than
1,575 locations in the U.S. and
Canada.
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STARKVILLE – Former
U.S. secretary of state Colin
Powell will be joined by
leaders in energy, communi-
cations, trade and economic
development at a Sept. 23-
24 business leadership con-
ference at Mississippi State.

His presentation will
begin at 8 p.m. in
Humphrey Coliseum. MSU
faculty, staff and students
will receive one free admis-
sion ticket with valid identi-
fication.

Registration fee is $399 for
all others. 

Sponsored by the universi-
ty’s College of Business and
Industry and Division of Aca-
demic Outreach and Contin-
uing Education, the summit
primarily features a series of
workshops and panel discus-
sions led by visiting execu-
tives.

For more information
about the summit, including
an agenda, visit
www.aoce.msstate.edu/sum
mit/.  

Colin Powell keynote
speaker at MSU
business summit
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BACK TO THE BASICS
n Who: Byron Fellows
n Occupation: Owner of Mid-South Nursery 
and Garden Center
n Where: 339 S. Coley Road in Tupelo

TUPELO – Mid-South Nursery owner Byron Fellows
says he uses the usual business tools – computer,
cash register, fax machine, etc. – at his store. But, be-
cause he sells plants and planting materials for a liv-
ing, he has many industry-specific tools.

He is quick to say his most important tools are his
people. Mid-South does its watering by hand, and Fel-
lows relies on employees who know what they are
doing. He averages 10-20 employees, depending on
the season.

His tools also change throughout the year. In the
spring, Mid-South’s focus is on its plants and garden-
ing items, thus requiring more plant-related tools. The
nursery sells a range of gardening tools, but employ-
ees use more of the higher-end equipment instead of
the homeowner-grade items.

“We use things so much, we wear out the nozzles
and the on/off switches,” he said.

In the fall and winter, Mid-South undergoes an-
other change as it prepares for Christmas tree and
holiday sales. The inside of the store is decked out in
holiday decor, a process which requires ladders, power
bars, extension cords – “nothing exotic,” Fellows said.

Later in the year, the outdoor plants are moved
into a greenhouse – a jumbo tool at Mid-South – and
another greenhouse is swapped out for poinsettias
and seasonal flowers.

– Carlie Kollath, Business Journal

The tools professionals 
rely on and the ones they
wish they could depend on.

WATERING EQUIPMENT – Mid-South incor-
porates many elements into its water proce-
dures. It uses time-controlled irrigation,
water wands (pictured), hoses and sprin-
klers.

“I still haven’t found the ultimate hose,”
Fellows said.

A hose typically will last the plant retail-
er a couple of years, but the fittings will
have to be replaced several times.

POTTING BENCH - The potting
bench is situated by the deco-
rative pots and in the midst of
the plants. Fellows said it
keeps potting materials organ-
ized for custom jobs, because
the pots, plants and soils are
all in reach. It’s also covered
to protect employees who are
working outside.

SHADE CLOTH - “You can take a sunny area
and with a piece of woven fabric, reduce the
percentage of light,” Fellows said. The nursery
has experimented over the years, and Fellows
said he’s found the 63-percent-shade range
to work the best.

SPECIFIC MERCHANDISE HANDLERS – Mid-South relies on specific types of
movers for specific plants. The ball cart (pictured) is a two-wheel dolly that
works well for large trees in a container or with a burlap ball. There are
stock carts that are made to efficiently move flats of annual and perenni-
als. Pallet jacks and forklifts are common on the grounds, as well.

WISH LIST
n Mid-South was founded in 1953 and over the years, the
business has been modified as needed. So, owner Byron Fel-
lows said when it comes to wish list items he doesn’t have
many, saying he’s “satisfied with the way we’re doing things.”

If he had to change something, he said he might get a few
different fixtures and structures.

And, a paved parking lot and a traffic light in front of the
nursery would be nice. But, he said they are big things he
can’t do anything about right now.

PHOTOS BY DESTE LEE

Byron Fellows, owner of Mid-South Nursery and Garden Center in Tupelo.



By Barbara Harrington
FOR THE BUSINESS JOURNAL

PRAIRIE – In the spring, Bird-
song Peanuts announced the
opening of a Monroe County facili-
ty where it would buy peanuts
from area farmers. A spot had
been chosen and ground was bro-
ken on the site.

But as they were looking for tem-
porary warehouse space, company
officials were shown a facility in
Prairie that had been vacated by
Triton Boats. Wheels started turn-
ing, and last month, the company
closed on a deal that will move
their operations to the second, larg-
er facility. 

The property in the Prairie Indus-
trial Park was jointly owned by the
county and the city of Aberdeen. 

“This is a major commitment for
our company and we are looking
forward to significant growth in the
future,” said George Birdsong, a
third generation owner. “We are
hopeful that the growers just begin-
ning to work peanuts into their ro-
tation will be successful and en-
courage others to do the same, so
we can both grow together.”

Birdsong Peanuts began in Vir-
ginia in 1914 and is family owned
and operated. Its peanuts are used
in products like Jif and other
peanut butters and candies. 

Birdsong officials said the Triton
facility meets their original needs
and has space for what would have
been future expansion at the old lo-
cation east of Aberdeen. 

The 29-acre site had one building
that was renovated for offices. Plans
were to build a drying shed and
cleaning facility to be ready for this
fall’s harvest, but warehousing
would not be done on site right
away.

With the Triton facility, the com-
pany gets almost 60 acres of land
and the buildings on the grounds
for $1.2 million, plus the con-
veyance of the original property on
Highway 45 South to the city of Ab-
erdeen and Monroe County.

County Administrator Sonny Clay
said there is potential at the Prairie
site to expand and also include a
shelling facility. 

The facility will have at least 20
employees, with most being sea-
sonal. 

The popularity of peanuts
The peanut buying point was an-

nounced in the midst of a recent
trend for Northeast Mississippi
farmers to plant peanuts, a crop
that is usually planted in south Mis-
sissippi, Alabama and Georgia.
However, the legumes are more
drought tolerant, a characteristic
that made them attractive to farm-
ers facing back-to-back extreme
droughts.

This year, about 7,500 acres of
peanuts have been planted in the
area by 32 farmers, according to
Brian Atkins, manager of Birdsong’s
Aberdeen buying point. 

He said about 2,000 acres of
peanuts are planted in Monroe
County.

Next year, he hopes to have as
many as 15,000 acres of peanuts to
buy.

Come harvest time, which usual-
ly runs from September to Novem-
ber, peanuts will be delivered to the
new buying point in tractor trailers
and then cleaned and graded. Next,
they will be stored until shipped for
shelling.
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Birdsong Peanuts prepares for harvest
n An official announcement of the company’s
name and role is expected in about a month.

By Carlie Kollath
BUSINESS JOURNAL

BLUE SPRINGS – Work has started near
the Toyota Motor Manufacturing Mississippi
site for an unnamed automotive-related
company.

John Byers, technical assistance director
for Three Rivers Planning Development Dis-
trict, confirmed Monday that land is being
cleared on a 30-acre site on Highway 178 in
Blue Springs for an unannounced automo-
tive-related industry. 

“I can’t tell you who it is right now,” he
said. 

Rumors in the community have been
swirling that the site is being cleared for a
Tier 1 supplier. Byers said it is related to
TMMMS but declined to comment further.

He expects an official announcement from
the governor’s office, the Mississippi Devel-
opment Authority and the unnamed compa-
ny in about three or four weeks, but said the
timeline could change.

The company will be the seventh Toyota-

Automotive company
eyes site in NeMiss

Turn to SUPPLIER on Page 26
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COMMUNITY
DEVELOPMENT
IS OUR FOCUS IN
SALTILLO.

RESIDENTIAL & COMMERCIAL
DEVELOPMENT, SALES & LEASING

GENERAL OFFICES IN THE TOWN CREEK DISTRICT
(662) 869-5150

WWW.DOGWOODDEVELOPMENTCOMPANY.COM
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n Second annual show will be
held at The Summit on Oct. 14.

By Dennis Seid
BUSINESS JOURNAL

TUPELO – Last year, the
North Mississippi AITP chap-
ter wasn’t sure what to ex-
pect from the inaugural
Magnolia State Tech Expo.

To its pleasant surprise,
more than 100  IT profes-
sionals showed up, prompt-
ing the group to have the
show again.

“We’re looking for IT folks
from Tupelo to Oxford, to
Starkville and Pontotoc and
all points in between,” said
Jay Moore, president of the
chapter.

The second annual Expo
will begin at 1 p.m. on Oct.
14, with two one-hour con-
current seminars. Four ses-
sions are planned through-
out the day, which means
there are eight separate sem-
inars from which to choose.

The event is free and open
to the public, and a vendor
showcase will wrap up the

show from 6 p.m. until
close.

Moore is hoping for about
150 participants.

So what would a person
get from the show?

Explained Moore:
• “You’ll see other IT pro-

fessionals and you can net-
work with them.” 

• “You’ll see samples of
products you may not have
known existed or you longed
for.”

• “Job seekers will get a
chance to meet with em-
ployers.”

• “ A chance for B2B net-
working during the show.
We had a good bit of that
last year.”

• “And there will be door
prizes and giveaways.”

At the vendor showcase
last year, some 13 compa-
nies were represented. At
least five of them have re-
turned for the October show.

Moore said vendor tables
are still available, but space
is limited. The cost for one
table is $300, or two for
$450. 

Magnolia State Tech Expo eyes second run
Expo schedule
nAll events will be held at The Summit in Tu-
pelo
• 1 p.m.– 2 p.m.
ADCISI – Introduction to Barcoding
Second track TBA
• 2:15 p.m. – 3:15 p.m.
Systems Alliance – Next Generation Storage
Technologies
IBM – Optimizing IT with System X and Blade
Center
• 3:30 p.m. – 4:30 p.m.
Systems Alliance – Information Lifecycle Man-
agement
Impact Advantage Solutions – IT Security Ba-
sics
• 4:45 p.m. – 5:45 p.m.
Venture Technologies – E-mail Security
Steven Dyer – IT Security Advanced Techniques
• 6 p.m. - close
Vendor showcase open to the public
• For more information on the Association of
Information Technology Professionals, visit
www.aitp.org; for the Magnolia State Tech
Expo, visit www.mstechexp.org or call (662)
255-8670.
nAITP is the Association of Information Tech-
nology Professionals. For more information,
visit www.aitp.org.
The North Mississippi chapter, based in Tupelo,
meets on the third Wednesday of every month
at 11:30 a.m. at the Tupelo Country Club.
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A
college education is now an option for
every high school graduate, over 650 stu-
dents, in Lee County. The Lee County Board
of Supervisors and CREATE Foundation

have established the Lee County/Marchbanks Help-
ing Hand Tuition Guarantee Program. Beginning
with the Class of 2009, residents of Lee County grad-
uating from Baldwyn, Mooreville, Nettleton, Shan-
non, Saltillo, Tupelo, and other Lee County high
school graduates, will receive two full years of tuition
free assistance to Itawamba Community College.

“This assistance will relieve the hardworking peo-
ple of Lee County from taking out second mortgages,
student loans, or other debt to provide their children
with two years of college education,” said Bobby
Smith, president, Lee County Board of Supervisors.
“By partnering with CREATE Foundation in this
scholarship program the Board of Supervisors hopes
to improve education levels and prepare our citizens
for jobs in the “new economy” as well as make our
county more attractive in economic development.”

The program, which is the first county sponsored
program of its kind in the State of Mississippi, is de-
signed to guarantee fully paid tuition for four regular
semesters of instruction for Lee County residents at-
tending Itawamba Community College. Graduating
seniors will receive tuition assistance, if needed, to
close the gap between available federal, state, and
private grants and scholarships. The purpose of the
program is to improve educational attainment levels
in Lee County, thus strengthening community and
economic development.

To apply, students will work closely with their high
school guidance counselors and Itawamba Commu-
nity College counselors. In return, participating stu-
dents must complete 12 course hours per semester
and maintain at least a 2.0 grade point average.

“The CREATE Foundation is proud to serve as the
lead organization for this program,” said CREATE
Chairman, Larry Kirk. “Using monies from CREATE
Foundation’s Marchbanks Endowment Fund, other
business and industry private donations, and Lee
County contributions to ICC, we have been able to
establish the Lee County/Marchbanks Helping Hand
Tuition Guarantee Program.”

The John and Frances Marchbanks Endowment
Fund was established at CREATE in 2006. John
Marchbanks, a native of Shannon, and his wife,
Frances, had a strong desire to help people overcome
their problems, misfortunes, and hardships. They be-
lieved that providing a helping hand could enable
people to achieve productive and meaningful lives.
Over the past three years this $8.7 million dollar en-
dowment has provided monies for grants to several
organizations that satisfied the Marchbanks’ intent of
serving people.

For more information on the Lee County/March-
banks Helping Hand Tuition Guarantee Program,
please contact Lewis Whitfield at CREATE, at
662.844.8989 or Bill Benson, Lee County Chancery
Clerk, at 662.322.6337.

Tuition Free assistance established for Lee County

Pictured participating in the announcement are: Supervisor Joe McKinney; Supervisor Darrell Rankin; Larry Kirk, CREATE Foundation Chairman; Supervisor Tommie Lee Ivy; Supervisor
Phil Morgan; Mike Clayborne, President, CREATE Foundation; Jack Reed, Sr.; Senator Roger Wicker; Supervisor Bobby Smith; Dr. David Cole, President, Itawamba Community College;
Mitch Waycaster, Chairman, CDF; David Rumbarger, President/CEO, CDF.

A crowd of almost
1,000 attended the
Lee County/Marchbanks
Helping Hand Tuition
Guarantee Program an-
nouncement.
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Community Development Foundation’s
Board of Directors for 2008-2009

CDF is governed by a 59-member Board of Directors. The Executive Committee is composed
of the CDF Officers and eleven additional members of the Board. CDF’s goals and objectives
are accomplished through the efforts of members appointed to committees operating under
one of CDF’s three divisions: Chamber Division, Economic Development Division, and Plan-
ning and Property Management Division.

2008-2009 Executive Committee

2008-2009 Board of Directors

Tillmon Calvert
Billy Crews               
Chauncey Godwin
Lisa Hawkins            
Shane Hooper 

David Irwin           
Guy Mitchell, III
Mary Pace                
Tom Robinson          
Jeff Snyder          

Mike Armour
David Brevard
Mark Burleson
Gary Carnathan
Mike Clayborne
V.M. Cleveland
Scott Cochran
David Cole
David Copenhaver
Ormella Cummings
Byron Fellows
Tom Foy
Lloyd Gray
Rubye Del Harden
John Heer

David Henson
Dick Hill
Tommie Lee Ivy
Terry Judy
Zell Long
John Lovorn
Randy McCoy
Robin McGraw
Hughes Milam
Buzzy Mize
Chuck Moffatt
Mabel Murphree
Ed Neelly
Alan Nunnelee
Larry Otis

Greg Pirkle
Scott Reed
Eddie Richey
Cathy Robertson
Mike Scott
Bobby Smith
Terry Smith
Jane Spain
Kyle Steward
Lee Tucker
Patty Tucker
Mary Werner
Tim Weston
Markel Whittington

Mitch Waycaster, Chairman
Jim Fitzgerald, First Vice Chairman
Chris Rogers, Second Vice Chairman
David Rumbarger, President/Secretary
Jack Reed, Jr., Past Chairman

Dear Friends:
Please join us in celebrating CDF’s 60 Years

of Service to Tupelo/Lee County by partici-
pating in the many events and activities we
have planned for the week of September 22.
The details of the celebration week will be
announced soon.

Two new publications are premiering this
month. Images of Tupelo Magazine has
been delivered and you won’t be disap-
pointed. The magazine is distributed
through a web of qualified distribution
channels all year long reaching new resi-
dents, key business prospects and visitors
to the Tupelo area. Thanks to each of the
businesses that support this outstanding
community magazine through advertising.
If you would like a complimentary copy,
please stop by our office.

The 2008 CDF Membership and Manufac-
turing Directory serves as a comprehensive
listing of all area manufacturers, as well as a
listing of member businesses in the
Tupelo/Lee County area. CDF members
should receive their copy by next week.

Our First Friday programs are off to a good
start after a summer break. CDF’s 60 Years of
Service is appropriate to kick off our First Fri-
day programs that are held September
through April. The First Friday Networking

Committee, chaired by Ellen
Short, has a good lineup of in-
teresting speakers. Mark your
calendar and plan on attend-
ing all the programs.   

Congratulations to Jim
Leeper, Southern Diversified
Industries, on his recognition
as Ambassador of the Quarter.
This year has been an excep-
tional year with 22 ribbon cut-

tings since our new year started in May. The
CDF Ambassadors are busy attending all of
the various events welcoming the new busi-
nesses and expansions to the area.

The Japan-America Society of Mississippi
is proud to host a Kaminari Taiko Drum and
Classical Dance Performance on October 16
at the Tupelo High School Performing Arts
Center. Don’t wait too long to purchase your
tickets as seating is limited. You can read
more about the concert in this issue.

SMITH

Chamber focus

Vice President of Chamber Services

AMNESTY PROFESSIONAL SERVICES
MR. LORENZO MYRICK
3220 E SHELBY DR.
MEMPHIS, TN  38118

(901) 797-8988
JANITORIAL

DJB, INC.
MR. STEVE RUSSELL

199 HWY 15 BY-PASS
PONTOTOC, MS  38863

(662) 489-4363
AUTOMOTIVE

ELITE PHYSICAL THERAPY
MR. MAC DAVIS
P.O. BOX 420

SALTILLO, MS  38866
(662) 869-9980

HEALTH CARE

FIRST NATIONAL BANK-TUPELO
MR. RICHIE ALVAREZ

337 E MAIN ST., STE. B
TUPELO, MS  38804

(662) 842-6678
BANKING

LYONS HR
MS. BECKY HOUBREGS

218 S THOMAS ST., STE. 101
TUPELO, MS  38801

(662) 821-1950
EMPLOYMENT AGENCIES

NORTHEAST MISSISSIPPI BOARD OF REALTORS
MR. ED NEELLY

499 GLOSTER CREEK VILLAGE, D-5
TUPELO, MS  38801

(662) 871-5770
REAL ESTATE/APPRAISERS/PROPERTY DEVELOPMENT

SS&G CONTRACTORS
MR.WAYNE SPRINKLE

P.O. BOX 778
SALTILLO, MS  38866

(662) 869-0052
CONTRACTORS/CONSTRUCTION/BUILDING MATERIALS

MS. PATTY TUCKER-AMERICAN RED CROSS
4127 WESTSIDE DR.
TUPELO, MS  38801

(662) 842-6101
ORGANIZATIONS

THE UNIVERSITY OF SOUTHERN MISSISSIPPI CAREER SERVICES
MR. RUSTY ANDERSON

118 COLLEGE DR., #5014
HATTIESBURG, MS  39406-0001

(601) 266-4153
EDUCATION

New CDF MEMBERS

CDF 60th Anniversary Celebration
Monday, September 22 thru Friday, September 26

First Friday
7:00 a.m.

Friday, October 3
Mall at Barnes Crossing Food Court
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When Steve Megginson ventured
into the plumbing business over 30
years ago, he focused on personal
service, recruited qualified workers,
and brought reliability to the busi-
ness. Thirty years later, those same
principles ring true as Big O Services
offers an abundance of home repair
and improvement services through
his family of businesses that include
Big O Services, Southern Home Solu-
tions, Roto Rooter, and Mold Pro.
What ties this family of businesses
together is that they are all big on
being the best.

“Our goal through the businesses
that make up Big O Services is to sim-
plify the lives of our customers by pro-
viding highly skilled professionals to
handle all of their home repair and im-
provement needs,” said Megginson.
“We can visualize the final product and
it is our mission to get the customer to
that point.”

While Big O Services offers such as-
sistance as plumbing, water heater in-
stallation, slab leak detection, sewer
and drain cleaning, and lawn sprinkler

systems, they also delve into French
drains, house water-proofing, fire and
flood restoration, and commercial
plumbing. Licensed, bonded and in-
sured, the company is on call 24-hours
a day and all branches of the company
are conveniently housed in one central
location in west Tupelo. Big O Services
works well with insurance companies
in order to quickly and efficiently get
customers’ homes back in order.

Southern Home Solutions is the re-
modeling arm of the company, in-
structing the customer to repair, re-
model, and relax. They specialize in
additions, custom kitchens and bath-
rooms, elaborate decks and porches,
electrical, roofing, and the like. South-
ern Home Solutions prides themselves
in bringing the whole package to their
patrons by helping with overall design,
to assisting with color palates and fin-
ishes.

“We don’t mind going wherever the
customer wants us to go to help pick
things out,” said Michael Addison,
president, Southern Home Solutions.
“We want to help with the entire pack-

age to ensure complete customer satis-
faction.”

Big O Services is proud to have na-
tionally recognized Roto-Rooter as an
additional plumbing division. Operat-
ing 24-hours a day, seven days a week,
emergency service is their specialty.
They participate in video pipe inspec-
tion, high velocity water jet service,
and serve as a complete sewer and
drain service. Mold Pro rounds out the
family of businesses offering mold
testing, air samples and swabs, mold
remediation, air duct cleaning, and
carpet cleaning.

With 30 years of experience in the
business, Megginson knows the intri-
cate details of home improvement, but
even greater, he knows and under-
stands the value of personal customer
service that makes Big O Services
stand apart.

Big O Services is located at 157
Fenco Lane in Tupelo. For more infor-
mation on Big O Services, Southern
Home Solutions, Roto Rooter, or Mold
Pro the company may be contacted at
662.844.7979.

FIRST FRIDAY
“CELEBRATE AMERICA,

DEBATE ‘08”
FRIDAY, OCTOBER 3, 2008

The Mall at Barnes Crossing
Food Court
7:00 a.m.

Continental Breakfast Will Be Served.

For more information, call:
662.842.4521

OLD VENICE PIZZA CO.
A ribbon cutting was held to celebrate the
grand opening of Old Venice Pizza Compa-
ny in Tupelo. Pictured on the front row are:

Latesha McElhaney, Kelly Services; Sue
Golmon, Coldwell Banker Tommy Morgan

Inc.; Beverly Bedford, City of Saltillo; Clyde
Whitaker,Whitaker Realty; Mike Greer,
Greer, Pipkin, Russell, Dent & Leathers;

Councilman Mike Bryan; Michael Blanken-
ship, Old Venice Pizza Company; David
Buescher, Old Venice Pizza Company;

Amber Rogers, Old Venice Pizza Company;
Randy Davis, Old Venice Pizza Company;

Trace Reddick, Old Venice Pizza Company;
Josh Smith, Old Venice Pizza Company; and

Emily Addison, CDF. Pictured on the back
row are: Carolyn Moss, Comfort Inn; Jim
Leeper, Southern Diversified Industries;
Amanda Phillips, Key Staff Source; Tina

Powell, BancorpSouth; Bill McNutt,WLM
Insurance, LLC; John Oxford, Renasant

Bank; Les Perry, North Mississippi Medical
Center; Richard Carleton, Mall at Barnes
Crossing; Brandon Holloway, M&F Bank;

Marsha Williams,Williams Transfer & Stor-
age; Toby Hedges, Shelter Insurance. Old
Venice Pizza Company is located at 3117

McCullough Boulevard and can be reached
at 662.840.6872.

MARK YOUR CALENDAR

Big O Services: Big On Being the Best
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Tracy Crump has been named
Chief Executive Officer of Girl Scouts
Heart of the South, serving West Ten-
nessee and North Mississippi, in-
cluding the Lee County/ Tupelo
area. Crump is a senior executive
with 25 years of experience in For-
tune 500 Sales and Customer Service
management.

Most recently, Crump held the po-
sition of vice president-support serv-
ices with ServiceMaster. In this role,
she was responsible for providing
customer service to ServiceMaster’s
corporate and field office users of
over 40,000 customers in 10,000 lo-
cations nationwide. She became
Chief Executive Officer of Girl Scouts
Heart of the South on May 19, 2008.

Crump’s passion for helping
youth, girls in particular, receive the
best leadership development train-
ing available, has landed her in the
CEO seat of Girl Scouts Heart of the
South.  She is Chairman-Elect of the
Board of Directors for FirstWorks,
working with disadvantaged youth
in downtown Memphis, and has
worked with several other non-profit
organizations.  She is also a member
of the Alliance for Non-Profit Excel-

lence and the Association of
Fundraising Professionals.

A wine and cheese social will be
held Thursday, September 18 from
6:00 p.m. to 8:00 p.m. at the Ban-
corpSouth Conference Center, to in-
troduce Tracy Crump to the Tupelo
community. For more information
or to RSVP for the event, please con-
tact Jenny Jones, Community Rela-
tions Director, Girl Scouts Heart of
the South, at 662.844.7577 or
jenny.jones@girlscoutshs.org.

Crump to Head Girl Scouts
Heart of the South

CRUMP

THE BISTRO ON PARK

TUPELO FURNITURE MARKET AWARD

The Mississippi Technology Alliance
(MTA) recently awarded a grant to the
Renasant Center for IDEAs, the
Tupelo/Lee County Regional Business
Incubator, to be a Regional Innovation
Coordinator for Northeast Mississippi. As
such, The Renasant Center for IDEAs has
formed a partnership with MTA to im-
plement Innovation-Led Economic De-
velopment activities.  These activities are
designed to help individuals learn how to
invest in early stage innovation-based
businesses as well as help entrepreneurs
who need investment capital learn how
to prepare to make a pitch to the Missis-
sippi Angel Network for funding.

The first program, “Inventor’s Guide:
From IDEA to Invention to Market”, was
designed to help those who have ideas
for inventions to learn how to protect
their idea and then take it to the market-
place. Held in partnership with the Mis-
sissippi Small Business Development
Center, the hour-long small business
lunch and learn workshop featured
speaker, James Hendrick.

Other business assistance activities,
such as the Kaufmann Foundation’s “Lis-
tening to Your Business” half-day semi-
nar and a short course on investing in
start-up businesses, will include inten-
sive one-on-one assistance with compa-
nies that want to innovate and grow or
work through an issue that threatens the
livelihood of the business.

“These activities will offer professional
assistance to entrepreneurs and existing
business owners at no or minimal cost,”
said Wayne Averett, vice president of en-
trepreneurship and small business devel-
opment for CDF.

The Renasant Center for IDEAs’ part-
ners in this project include: the Northeast
Mississippi Business Incubation System,
the North Mississippi Enterprise Initia-
tive, Inc., The University of Mississippi,
and the Oxford-Lafayette County Eco-
nomic Development Foundation. These
partners will conduct business develop-
ment activities in Tupelo, Corinth, and
Oxford.

Any entrepreneur or existing business
owner who is interested in participating
in the upcoming events should call the
Renasant Center for IDEAs at (662) 823-
4332. This program is funded by a grant
from the U.S. Small Business Administra-
tion (SBA). SBA’s funding should not be
construed as an endorsement of any
products, opinions or services. All SBA-
funded projects are extended to the pub-
lic on a non-discriminatory basis.

Renasant Center for IDEAs coordinates Innovation-Led 
Economic Development Activities in Northeast Mississippi

A ribbon cutting was held to celebrate the grand opening of The Bistro on Park, formerly The Bistro on Main. Pictured are: Jennie
Bradford Curlee, CDF; Les Perry, North Mississippi Medical Center;  Mike Maynard,Weatherall’s, Inc.; Amanda Phillips, Key Staff
Source; Jeff Cristler,The Bistro on Park; Gloria Azevedo,The Bistro on Park; Giovanna Azevedo,The Bistro on Park; Councilman Mike
Bryan;  Emily Addison, CDF; Paul Mize, BancorpSouth; Carolyn Moss, Comfort Inn; Tina Powell, BancorpSouth; Jane Myers,Wiggles
& Wags Pet Sitting; Toby Hedges, Shelter Insurance; and Lauren Rhodes, March of Dimes. Seated are Richard Carleton, Mall at
Barnes Crossing; Michael Addison, GoBox of Tupelo; Waurene Heflin, Crye-Leike Realtors; Beverly Bedford, City of Saltillo; Julianne
Goodwin, Express Employment Professionals; and Michelle Crowe, Regions Bank.The Bistro on Park is located at 825 West Jeffer-
son Street in Tupelo and can be reached at 662.840.5550.

Pictured are participants during the “Inventor’s Guide: From IDEA
to Invention to Market” course.

The 39th bi-annual Tupelo Furniture Market National Buyer Appreciation Award was presented August 21 during the furniture market. Col-
fax Furniture and Mattress was awarded the prestigious honor. Pictured, Representative Steve Holland presents the Buyer’s Award to Gary
Woodham, general manager, Colfax Furniture and Mattress.
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By definition, alchemy is a science. By
taking a myriad of different things and
mixing them together to see what you can
come up with, you have alchemy. Ask
Ronda Scharber what defines alchemy
and she will tell you that it is turning ideas
into art. Visit her store, named for the sci-
ence of turning ideas into art, and you will
find a Utopia for art lovers big and small.

Alchemy, Inc., located in the former Bu-
sylad location at 906 Robert E. Lee Drive,
is Tupelo/Lee County’s source for ceram-
ics and arts and crafts supplies. The store
opened in July 2007 and has engaged its
patrons in all things art since the begin-
ning.

“We pride ourselves on personal serv-
ice,” said Scharber. “We can help with
everything from choosing a special piece
of art, to paint selection and techniques.
It’s not just instruction, it’s ideas too.”

Alchemy offers a paint your own pot-
tery studio that is ideal for parties and
groups. Scharber has hosted church
groups, birthday parties, and bridal show-
ers, for all age groups interested in paint-
ing pottery. She also offers jewelry parties,
gourd painting, and a wealth of other op-
portunities for the artistic at heart.

Opportunities are available at Alchemy
to delve deeper into the creation of art. A
variety of classes and workshops are
planned including colored pencil classes,

polymer clay and jewelry classes, and
gourd painting classes. Alchemy will also
offer a three-part series on silver
smithing. This course is the only one of-
fered of its kind this side of the Appalachi-
an mountains.

Scharber is a member of both the Mis-
sissippi Gourd Society and the Northeast
Mississippi Art Association. Alchemy will
host an Art for Animals Auction to benefit
Comfort Creatures of North Mississippi
on October 24 at 6:00 p.m., sponsored by
the Northeast Mississippi Art Association.
Comfort Creatures partners specially
trained dogs with children, elderly, and
infirm in North Mississippi hospices, hos-
pitals, and nursing homes, to provide
much needed love, comfort, and joy.
Items to be auctioned will include origi-
nals works of art and handmade crafts by
local artisans. In her business, Scharber
wants to reach out to her community to
engage all citizens in what she calls “art
therapy.”

“I would like to make Alchemy a place
where people can have fun, enjoy them-
selves, and explore their creativity,” said
Scharber. “Art is a fantastic form of thera-
py for everyone.”

For more information on Alchemy or
the Northeast Mississippi Art Association’s
Art for Animals Auction, please contact
Ronda Scharber at 662.841.1006.

ATLANTA BREAD COMPANY ELITE PHYSICAL THERAPY

To celebrate the grand opening of Atlanta Bread Company in Tupelo, a ribbon cutting was held. In attendance were: Michael Addison,
Go Box; Bill McNutt,WLM Insurance, LLC; Emily Addison, CDF; Beverly Bedford, City of Saltillo; Richard Flood,Tupelo Radio Broadcast-
ing; Waurene Heflin, Crye-Leike Realtors; Allison Fuller,Tupelo Radio Broadcasting; Les Perry, North Mississippi Medical Center; Sue
Golmon, Coldwell Banker Tommy Morgan, Inc.; Jamila Barnes,Tupelo Radio Broadcasting; Marsha Williams,Williams Transfer & Stor-
age; Kip Tigrett,Atlanta Bread Company; Jean Mooneyhan, Mississippi Radio Group; Councilman Mike Bryan; Richard Carleton, Mall
at Barnes Crossing; Dr. Brett Hildenbrand,Atlanta Bread Company; Toby Hedges, Shelter Insurance; Jane Myers,Wiggles & Wags Pet
Sitting; Jon Milstead, CDF; Bea Luckett, J. Guyton Group Realtors; Connie Snell, My Elegant Clutter; Jim Leeper, Southern Diversified
Industries; Carolyn Moss, Comfort Inn; Ben Hill, Renasant Bank; Melanie Kight, Tupelo Radio Broadcasting; and Bert Sparks,
WTVA/WLOV/WKDH.Atlanta Bread Company is located at 312 South Gloster Street in Tupelo and can be reached at 662.844.8353.

Alchemy, Inc.: Ideas Into Art

Pictured are a multitude
of items available for
painting at Alchemy.Also
pictured are original works
of art to be auctioned dur-
ing the Art for Animals
event on October 24.

To celebrate the grand opening of Elite Physical Therapy, a ribbon cutting ceremony was held. Pictured are: P.J. Sheffield; Sarah
Rachel Dulaney; Waurene Heflin, Crye-Leike Realtors; Roger Lloyd; Peyton Dulaney; Donna Dulaney, Elite Physical Therapy; Jennifer
Murphy, Elite Physical Therapy; Ann Brazil, Snelling Staffing; Van Johnson, Elite Physical Therapy; Jim Leeper, Southern Diversified In-
dustries; Vice-Mayor Beverly Bedford, City of Saltillo; Jane Myers,Wiggles & Wags Pet Sitting; Mac Davis, Elite Physical Therapy; Les
Perry, North Mississippi Medical Center; Alderman Bill Cherry; Toby Hedges, Shelter Insurance; Alderman Mitch Brazeal; Hunter Du-
laney; Kelsie Dulaney; Wayne Averett, CDF; and Emily Addison, CDF. Elite Physical Therapy is located at 2319 Highway 145 in Saltillo
and can be reached at 662.869.9980.
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The Japan America Society of Missis-
sippi’s Northeast Mississippi committee
will host the Kaminari Taiko drummers
on October 16 at Tupelo High School’s
Performing Arts Center. A pleasure for all
of the senses, Taiko is a dynamic music
presentation that combines high energy
movements to compelling percussive
rhythms, that embodies spiritual essence
and the heartbeat of Japan and its peo-
ple.

Kaminari mesmerizes the audience
with its unique style of dynamic taiko
performances inspired by the traditional
values of Japanese art and propulsive toe
tapping original world beat and
rhythms. Combined with an arsenal of
over 30 professional quality taiko includ-
ing the most powerful taiko in the world,
beauty and harmony with the natural
environment and human spirit are amal-
gamated into each explosive taiko per-
formance that rocks the theatre with in-
vigorating stage excitement known to
produce earthquakes with magnitude 7
on the Richter Scale.

Kaminari Taiko was founded in 1996
by Jay Mochizuki, along with a number
of talented musicians from diverse back-
grounds and ethnicities. The members

diligently trained under world renowned
Taiko Masters such as: Daihachi Oguchi,
Seiichi Tanaka, Kenny Endo, and Take-
masa Ishikura to learn the fundamental
skills, philosophy, and the spirit of cen-
turies old Japanese tradition.

In addition to stage performances at
theatres, festivals, and celebration
events, Kaminari performers continu-
ally refine their skills through manda-
tory training programs several times
per week at their own dojo (studio)
and provide weekly taiko lessons for
beginner taiko class, weekly public ele-
mentary school lessons, and fun filled
clinical taiko workshops for terminally
ill patients and children with disabili-
ties.

Kaminari’s public awareness/support
programs have been recognized by
many organizations such as: The Con-
sulate General of Japan in Houston, City
of Houston Mayors, Camp for All, Japan
America Society, Asia Society, Japan
Business Association of Houston, and
Houston Independent School District.

For more information on the Kaminari
Taiko, please contact the Community
Development Foundation at
662.842.4521.

Kaminari Taiko to visit Tupelo

Pictured are the Kaminari
Taiko drummers who will
perform at the THS Per-
forming Arts Center on Oc-
tober 16.

Jim Leeper, Community Rela-
tions, Southern Diversified In-
dustries, was awarded the Am-
bassador of the Quarter honor
at the first quarterly meeting of
the CDF Ambassador’s Club.
The CDF Ambassador’s Club is
made up of a variety of profes-
sionals from the CDF member-
ship who serve as official repre-
sentatives of the Community
Development Foundation.

Leeper has been employed
with Southern Diversified In-
dustries for 25 years. He takes
great pride in working for the
90 year old Fiterman family-
owned business, with a legacy
based on the values that built
the organization: caring, inno-
vation, trust, and excellence. In
January 2008, Leeper was pre-
sented the second annual LDI
Corporate Community Spirit
Award from Mike Fiterman,
president and CEO.

A volunteer at heart, Leeper
has been a member of The Ro-
tary Club of Baldwyn for nearly
25 years and is a Paul Harris
Fellow. He is serving his third

term as president of the Bald-
wyn Schools Endowment for
Excellence in Education Fund
and is a cabinet member of the
United Way of Northeast Missis-
sippi, serving as liaison for
Prentiss County. Leeper was
awarded the United Way Volun-
teer of the Year award at the
conclusion of the 2006 cam-
paign.

“I have really enjoyed my as-
sociation with the other 37 CDF
Ambassadors,” said Leeper. “I
look forward to continued net-
working and relationships with
CDF and its entire membership
as they celebrate their 60th an-
niversary this year.”

A graduate of the University
of Mississippi, Leeper and his
wife Patsy, a retired registered
nurse with North Mississippi
Medical Center, are residents of
Saltillo. They have two grown
children and three granddaugh-
ters. A Vietnam Veteran and
member of the American Le-
gion Post 0130 in Baldwyn,
Leeper is a firm believer that
“mankind is our business.”

Leeper receives Ambassador
of the Quarter honor

Jim Leeper,Ambassador of the Quarter is presented with the honor by Jennie Bradford Curlee, CDF.
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The Community Development Foundation maintains and
markets three main industrial parks: Harry A. Martin North
Lee Industrial Complex, Turner Industrial Park, and Tupelo
Lee Industrial Park South. Aircap and Griffin Hinge (Eljer)
were the first industries to locate in CDF’s Tupelo Lee In-
dustrial Park South in 1962.This was a major step toward
the regionalization of Tupelo/Lee County.

In 1972, FMC Corporation became the first industry to lo-
cate in Turner Industrial Park, expanding the work center of
Tupelo to the Northern part of Lee County.With the acquisi-
tion of the North Lee Industrial Complex came the location
of Norbord in 1993. In 2000, the complex was re-named the
Harry A. Martin North Lee Industrial Complex after Mr. Harry
A. Martin who served as CDF President for 44 years.

The 2008 CDF Membership & 
Manufacturing Directories have arrived!

CDF members will receive one by mail. 
To purchase additional copies, please contact 

the CDF office at 662.842.4521.

The August Tupelo Young Professionals meet-
ing was held at the Lyric Theater in Down-
town Tupelo,August 21. Sponsored by the Tu-
pelo Community Theater, tours were given of
the theater and one lucky TYP received a pair
of season tickets for the upcoming TCT sea-
son. Membership in the Tupelo Young Profes-
sionals is easy and FREE. Simply send an
email to TYP@cdfms.org, with your name,
business name, email address, and mailing
address.

TUPELO YOUNG PROFESSIONALS
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My CDF membership check is enclosed    $____________

Please bill payment to:  ____ VISA    ____ MasterCard  _____American Express
Card Number 
Expiration Date
Signature

Contact Name Title

Phone Toll-free phone Fax

E-mail address

Additional Contact

Name Title E-mail

300 West Main Street, P.O. Box A
Tupelo, MS 38802-1210
662.842.4521 Phone
800.523.3463 Toll-free
662.841.0693 Fax
www.cdfms.org

Community Development Foundation
Application for Membership

Please tell us about your organization

Main Contact (will receive all chamber correspondence)

Organization Name

Website Number of Employees

Category (list located on the back of this application)

Mailing Address City, State, Zip Code

Physical Address (if di�erent) City, State, Zip Code

Areas of Interest (please circle your selections)

Ambassadors Business Roundtable Leadership Program Tupelo Young Professionals

Do we have your permission to use your photos in our chamber publication(s)?
__Yes __No

Signature and title of authorized person with your company___________________________________________________________

Please send me an invoice

Keywords (choose up to 10 words that describe your business)
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F E A T U R E D P R O P E R T I E S
Commercial Real Estate Specialists Since 1952

(662) 842-8283 phone
(662) 842-4117 fax

www.trirealestate.net

Clay Short
VP Commercial Sales & Leasing

cshort@trirealestate.net

Barry Replogle
Commercial Sales Associate
breplogle@trirealestate.net

Pontotoc

Crossroads

60 + acre Mixed-Use Development. Offers retail, hotel,
restaurant, general business, and residential
opportunities. Located at the intersection of State Hwys
15 & 176, Pontotoc.

Various sizes available. Signalized intersection.
Successful convenience store. Competitive rent rates.

Neighborhood Shopping Center For Lease Cliff Gookin Boulevard. Improved Lots Available Now!
Various sizes. Site plan available upon request.

Medical/Professional Office Park

Approximately 11 acres in the heart of the Tupelo, MS
medical park. Build-to-Suit services for individual facilities
may also be available for credible tenants. Property is con-
tiguous to the state-of-the-art “Longtown Medical Plaza”

Eason Blvd

SOLD

n An executive says the retailer 
is in line for “future profitable growth.”

By Carlie Kollath
BUSINESS JOURNAL

BALDWYN – Hancock Fabrics held
an employee celebration on Aug. 1 in
anticipation of the company’s emer-
gence from Chapter 11 bankruptcy
protection. 

Two hours later, the company pub-
licly announced its exit from bank-
ruptcy, for which the craft and fabrics
retailer had filed in March 2007.

The celebration was held at the
company’s corporate headquarters in
Baldwyn and included congratulations
from Hancock CEO Jane Aggers.

Aggers, in the press release, deemed

the day a “huge milestone and a very
happy day for Hancock Fabrics and all
of our associates, customers, business
partners and shareholders.”

Hancock filed for bankruptcy March
21, 2007, after defaulting on its credit
facility and falling behind in filing its
financial reports with the Securities
and Exchange Commission.

The company has since caught up
on its filings and secured $100 million
in exit financing from GE Commercial
Finance Lending.

In addition, Hancock issued $20 mil-
lion of secured notes and warrants as
part of a debt offering.

And, it has slimmed down its opera-
tions.

The company now has assets of
about $150 million, instead of $242

million at the time of filing for bank-
ruptcy.

When Hancock filed, it had more
than 400 stores. As of Aug. 1, Hancock
has 266 stores and 5,000 employees,
according to Hancock Chief Financial
Officer Robert W. Driskell. 

A new chapter 
The company also unveiled a new

store prototype and has completed 47
store remodels during the past 16
months of bankruptcy. 

Hancockfabrics.com also was re-
launched and 50,000 new products
were added to the e-commerce prop-
erty.

“As a result of the bankruptcy and
reorganization efforts, Hancock now
has a stronger balance sheet, great liq-
uidity and a profitable store portfolio
which gives us confidence that we are
well-positioned for future growth,”
Driskell said.

He waved off the monthly losses
Hancock has been reporting recently,
saying that company historically has
slow first and second quarters.

“This seasonal impact in conjunc-
tion with the significant professional

fees required to operate as a debtor-in-
possession under the bankruptcy code
makes it very difficult to be profitable,”
he said. “We are extremely optimistic
about the remainder of the year and
feel that we are right on target with our
business plan.”

Driskell added that the company
hasn’t made any decisions about
which exchange the company will try
to get listed on. Before it filed for bank-
ruptcy, Hancock was traded on the
New York Stock Exchange under the
ticker symbol HKF.

“We are beginning to experience
traction in our initiatives and believe
that these early successes in conjunc-
tion with the ongoing efforts of our as-
sociates and management will enable
the company to be a competitive play-
er in the specialty retail space,” Driskell
said.  “Although we still have signifi-
cant opportunities for improvement,
we are emerging as a financially stable
company with an improved opera-
tional focus which should position us
well for future profitable growth.”

Contact Carlie Kollath at 678-1598 
or carlie.kollath@djournal.com.

Hancock Fabrics exits bankruptcy, eyes growth
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B&B CONCRETE
CO., INC.

email@bbconcrete.com

130 N. Industrial Rd. • Tupelo, MS 38802
842-6312 • Dispatch: 842-6313 • Fax: 842-6327

“Serving North Mississippi Since 1949”

Residential • Commercial • Industrial

©
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Business Class.Business Class.
HISTORIC DOWNTOWN TUPELO • 842-6453 • www.reeds.ms

THE MEN’S STORETHE MEN’S STORE
HISTORIC DOWNTOWN TUPELO • 842-6453 • www.reeds.ms

132 S. Industrial Rd.

Check Out Our SALE!

HOURS: Tues.-Fri. 10- 5:30 / Sat. 10-3

A Children’s Boutique
MONOGRAMMING • CHILDREN’S CLOTHING • UNIQUE GIFTS

“Where you’ll always be treated like family”

662-841-0399
www.sugarbumps.com

Girls
Clothing

Boys
Clothing

Accessories

Vintage
Creations

Bedding

Bags

Shoes

Custom
Applique

Name
Shirts
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StoreYour Stuff in
The Attic

Climate-Controlled
Self-Storage.

" Safeguard your valuables against insects and pests.

" Keep your antiques from harm of extreme temperatures.

Perfect for businesses looking to store files in a safe place.

Perfect for families needing extra space to keep
family heirlooms.

Reserve your space today.CallTheAttic at 840-5300.

1098 Cliff Gookin Blvd. (near Gloster St.) inTupelo
selfstorage-theattic.com

ARCHITECTURE

PLANNING

LANDSCAPE ARCHITECTURE

INTERIOR DESIGN

GRAPHIC DESIGN

PROGRAM MANAGEMENT

Biloxi Columbus Jackson Tupelo Memphis

662.844.1822 info@jbhm.com

We haven�t done our part, unless we make it easier for you to do yours.
Celebrating Success ... Past, Present, and Future.

By Dennis Seid
BUSINESS JOURNAL

TUPELO – With the myriad of vehicles
on the road today, it’s not easy for an au-
tomobile parts business to keep track of
everything a customer might need.

And since the auto parts industry is a
$200 billion business, it’s no wonder that
big-box retailers and specialty auto parts
retailers are scrambling to get a piece of
the action.

In Northeast Mississippi, Weathers Auto
Supply has been doing just that for 50
years.

Don’t let its name fool you, however.
Weathers’ bread and butter is selling auto-
motive glass, although it also accessories,
too.

But, “80 percent of our business is in
auto glass,” said Weathers’ owner Mike
Mason, who bought the business in 1999
from Dudley Weathers.

In fact, the business is divided into
three segments: retail, wholesale and
dealership work.

• On the retail side, Weathers installs
glass for customers who might need a
windshield for their Toyota Camry – or a
tractor-trailor.

“We keep about 1,200 windshields in
our warehouse at any one time, and if we
don’t have it, we can get it,” Mason said.

• On the wholesale
side, the company sells
to other auto parts busi-
nesses and auto glass
shops.

• For automobile deal-
erships, Weathers also in-
stalls and replaces wind-
shields.

Mason declined to re-
veal how much volume
Weathers does overall,
but did say that last year it had more
than 5,000 windshield installations
alone.

“We sell all over the area,” he said. “It’s
about a 250-mile radius.”

Second location
Weathers also has another location, on

Symphony Drive near The Mall at Barnes
Crossing. Mason opened that facility five
years ago to serve customers on that end
of town.

The company has about 25 employees
between the two sites.

“We anticipated some of the dealer-
ships moving out there, and we thought
it would be smart to have a location
there, too,” Mason said. “But we there
before Metro (Ford) and (Carlock) Nis-
san moved there. It wasn’t hard to figure

out where it’s going.”
But Mason said Weathers’ South Gloster

Street location always will have a good
customer base, because of the number of
dealerships that have stayed in the area.

Besides, the main facility sits on 13
acres of property, with some 90,000
square feet of space allotted for installa-
tion, warehousing and general office and
showroom use, making for quite a capital
investment.

Economic cycle
Mason said business is largely depend-

ent on the automotive industry, which is
going through some tough times in the
current economy.

“Oh, yes, we’re impacted by cyclical
changes, although we have been able to
do pretty well despite what’s happening,”
he said. “But we’ve seen this before. It will
be good for six to seven years, then there’s
a drop-off. Right now, we’re in a drop-off,
but things are starting to look up a little.
Election years are never good, though.”

Mason credits an experienced staff that
has relatively light turnover.

“We’ve had guys work here for 30-plus
years,” he said. “The average employee
has been here 15 years or more.

“We’ve been blessed to have great help
and great customers through the years.”

Weathers Auto Supply celebrates 50th year in Tupelo

MASON

COLUMBUS – The
Women’s Center for Entre-
preneurship at Mississippi
University for Women will
host its first Entrepreneur-
ship Week Sept. 8-11. This
year’s theme is “Entrepre-
neurship: From Dream to
Reality.”

The week will kick off with
a luncheon to introduce the
WCE’s Mentor Network Pro-
gram. One major compo-
nent of the Mentor Network
Program is to assist emerg-
ing women business owners
by partnering them with ex-
perienced women business
owners who will mentor and
help the new entrepreneur
as she works to grow her
business. 

The WCE assists individu-
als with starting and manag-
ing a business through work-
shops, seminars and one-
on-one counseling.

For more information on
events during E-Week 2008,
contact the WCE at (662)
241-6277 or visit
www.muw.edu/wce.

Women’s Center hosts 
Entrepreneurship week
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PRENTISS COUNTY

Bay Springs Lake could
be turned into resort
n BOONEVILLE – If all goes according to plan, the
eastern shore of Bay Springs Lake will soon be home
to a world-class resort and create a minimum of 400
new permanent jobs.

Richard Bowen, attorney for the Tishomingo County
Board of Supervisors, says officials have passed a res-
olution to approve the proposed project and grant of
lease.

Bowen said the project represents an approximate-
ly $300 million investment into the area and will pro-
mote the creation of jobs and other economic oppor-
tunities for the residents of Tishomingo County and the
surrounding area.The proposed location of the resort
would be in the “Five Fingers” area of Bay Springs
Lake.

The Army Corp of Engineers has offered to lease
about 1,000 acres of land along the east shoreline of
Bay Springs Reservoir, just inside Tishomingo County,
to Martel Resorts LLC, for development of the resort
area.

ForeFront opens 
new distribution center
n BALDWYN – Golf accessories supplier ForeFront
Group Inc. has opened its new global distribution cen-
ter in Baldwyn.The  company said its ForeFront Centre
is “strategically located in the middle of the U.S. and is
poised to support the growth” of the company’s Bur-

ton and Datrek golf bags, Devant golf towels and
Miller Golf accessory brands.

The Forefront Centre occupies 200,000 square
feet with space for future expansion if necessary.

The center features 28 loading bays for shipping
and receiving and more than 20,000 square feet of
temperature controlled customization and assembly
space. One of the key features is the state-of-the-art
receiving, order selection, picking, routing and shipping
system utilizing radio frequency technology and bar
codes.

LEE COUNTY

Renasant to issue
quarterly dividend
nTUPELO – Renasant Corp., parent of Renasant Bank
and Renasant Insurance, will pay a quarterly cash divi-
dend of seventeen cents 17 cents per share on Oct. 1,
2008, to shareholders of record as of Sept.17, 2008.

Navy Secretary visits 
General Atomics facility
nTUPELO –Secretary of the Navy Donald C.Winter,
visited the General Atomics production facility in Tupelo
earlier this month to review theproduction and test of
the Navy’s new Electromagnetic Aircraft Launch Sys-
tem, or EMALS

The first-of-its-kind EMALS is a key component in
the new aircraft carrier Gerald R. Ford, which is now in
the early stages of construction.

Winter saw the production of the high-power linear

induction launcher motor components and power con-
version equipment, which directs multi-megawatts of
power to the launch system. He also saw several high-
energy pulse discharges of the system’s energy stor-
age generator.

Tests of the motor generator component of the
EMALS energy storage system began June 2 in Tupelo.
The tests, the first for a major element of the EMALS
system, will initially simulate a total of 10,000 launch
cycles.

San Diego-based General Atomics also announced
it was doubling the size of the Tupelo plant so that the
company can build four catapults for the carrier next
year.

OKTIBBEHA COUNTY

GSDP names Maynard
as new president, CEO
n STARKVILLE – The Greater Starkville Development
Partnership Board of Directors has named John May-
nard as the new president and CEO of the organiza-
tion.The development organization selected Maynard
after a national executive search conducted by the
PACE Group of Tupelo.

Maynard comes to the Greater Starkville Develop-
ment Partnership from the Northwest Louisiana Eco-
nomic Development Foundation, where he served as
vice president of business development. The NLEDF is
a regional economic development marketing organi-
zation for 10 parishes in Northwest Louisiana.

Before joining the NLEDF, Maynard worked for First

Federal Bank of Louisiana and Great Loans Mortgage
Funding in Natchitoches, La. He also served 11 years
as president and CEO of Don Theaters Inc. in Natchi-
toches managing a staff of more than 30 people with
multiple theater locations.

Maynard has a bachelor’s degree in business ad-
ministration from Northwestern State University of
Louisiana.

Cadence to issue cash
dividend on Oct. 1
n STARKVILLE – Cadence Financial Corp., parent of
Cadence Bank, will pay a quarterly cash dividend of 5
cents per share on Oct.1, 2008, to shareholders of
record as of Sept.17, 2008.

The dividend was reduced from 25 cents per share
paid in the most recent quarter in order to maintain
and strengthen Cadence’s capital base and build capi-
tal to support growth opportunities when the economy
improves, the company said.

ATTALA COUNTY

First M&F Corp. to
pay dividend Sept. 30
n KOSCIUSKO – First M&F Corp., the parent of M&F
Bank, will pay a quarterly cash dividend of 13 cents
per share on Sept. 30, 2008, to stockholders of record
as of Sept.17, 2008.

First M&F Corp. is a $1.65 billion community
bank holding company, with banking locations
throughout Central and North Mississippi, Central Al-

abama, Southwest Tennessee and Northwest Florida.

NEMISS

July unemployment
rate near 10 percent
n Northeast Mississippi’s unemployment rate for July
jumped to 9.9 percent, according to estimates from
the Mississippi Department of Employment Security.

In June, the region’s jobless rate was 8.9 percent,
according to revised MDES figures.

The uptick was consistent with a rise in the state’s
jobless rate, which jumped from 7.9 percent in June to
8.5 percent in July.

In NeMiss, all 16 counties posted higher unem-
ployment rates. Eight recorded double-digit rates, one
more than in June. Benton County’s 14.1 percent rate
was the highest in July.And while Clay County saw its
number climb to 13.6 percent, that’s more than five
points lower than a year ago, when the area was feel-
ing the aftermath of massive layoffs from the former
Sara Lee/Bryan Foods plant.

While Lafayette County’s 6.7 percent rate was the low-
est in the region, it was the sixth-lowest across the state.

The labor market in NeMiss grew by more than
1,000 potential workers, from 222,520 to 223,540 in
July. Meanwhile, the number of employed fell by more
than 1,000, from 202,560 to 201,460.

In July 2007, the region’s jobless rate was 8.4
percent.The labor force at the time was about
220,690, with 202,110 employed.

Daily Journal, wire reports

BRIEFING



The downtown merchants
have hosted a variety of
tourism outings, including
scavenger hunts, shopping
passes, open houses, trunk
shows and previews. And ear-
lier this summer, the Tupelo
retailers kicked off an effort to
stay open until 7 p.m. the first
Thursday of the month.

Combine the retailers with
the cultural assets of the
GumTree Museum of Art, the

Tupelo Community Theatre
and the BancorpSouth Arena
and Conference Center, and
Brangenberg said there is
proof for prospective busi-
nesses that the downtown
area is “active, growing and
strong. You see a community
that has pride in investing in
their community.”

“When you look at the eco-
nomic viability of a communi-
ty, there are many pieces to
the puzzle and they are all im-
portant,” she said.

Contact Carlie Kollath at (662) 678-1598 
or carlie.kollath@djournal.com.
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• Free Estimates
• Competitive Prices
• Full-value Replacement Protection Available
• Sanitized® Treated Vans
• Local/long Distance
• Dedicated To Customer Satisfaction
• Climate Controlled Warehouse

www.movingsystems.com/williams e-mail: storagew@bellsouth.net

TRANSFER & STORAGE
WILLIAMS

Since 1940

621 East President St., Tupelo, MS

842-4836

brides marrying local grooms and both com-
ing from big families, which means more
business for him.

“People love to give wedding presents,” he
said. “Thank goodness, because I had myself
prepared just in case. I didn’t get my hopes
up.”

Hopper hasn’t seen any change in the items
the couples register for, the items people buy
and the amount of money spent on gifts.

“People are getting it all,” he said. “People
were nice to them and they want to be nice to
(the newlyweds).”

In Oxford, Denton said the makeup and
beauty lines with lower price points are doing
better than some of the store’s more higher-
end lines, such as Dr. Brandt Skincare, a line
with many items priced at $100 and up.

“It depends on the customer. Most of our
customer base is college students,” she said.
“Most of them are spending mom’s and dad’s
money and are not concerned about it.”

But, she’s noticed that sales with the older,

financially independent crowd have changed
slightly. For example, Denton said a customer
who used to buy a lipgloss and a lipstick now
will opt for just a lipgloss.

And she said she can feel the crunch on the
national beauty industry.

“Our reps are on us like white on rice trying
to get us to place an order, but during the
summer we don’t buy,” she said.

And when Zoe’s buyers do place orders,
Denton said they are more aware of the
prices of the items they get.

“Just as customers are watching what they
buy, we watch what we buy and keep the
prices in line,” she said.

Back in Tupelo, Yarber said the staff is
reaching out to customers and making a lot
of phone calls. The store also is planning sev-
eral trunk shows to drive traffic to the store.

And Yarber is counting down the days
until cooler weather arrives, which he hopes
will kickstart sales on the store’s fall inven-
tory. In the meantime, it will be business as
usual.

“We’ve been here since 1940 and we are
going to continue to stay here,” he said.

Contact Carlie Kollath at (662) 678-1598 or carlie.kollath@djournal.com.
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Continued from Page 2

related entity to locate in Mis-
sissippi or Tennessee to serve
the TMMMS plant, which in
late 2010 is scheduled to start
making the Prius, the world’s
best-selling hybrid vehicle.

The property is east of the
main TMMMS site and is
sandwiched between High-
way 78 and Highway 178. 

Aberdeen-based Eutaw
Construction is clearing the
site, which is owned by the
PUL Alliance, made up of Pon-

totoc, Union and Lee county
members. Eutaw representa-
tives were unavailable for
comment about the project.

In general, Byers said sup-
plier news has been “kind of
slow” since Toyota an-
nounced in July that it will
make the Prius and not the
Highlander SUV at its Missis-
sippi plant.

“I think mainly everyone is
trying to figure out what their
roles will be,” he said. “We’re
in a holding pattern right
now.”

Contact Carlie Kollath at (662) 678-1598
or carlie.kollath@djournal.com.
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n Forecast is still 2 pecrent
higher than this year’s goal.

BY YURI KAGEYAMA
THE ASSOCIATED PRESS

TOKYO – Toyota lowered its
global sales target for 2009 by
700,000 vehicles to 9.7 million
last week, showing that even
one of the world’s most durable
automakers is being hurt by
rising material costs, a slowing
U.S. market and soaring gas
prices.

“We have been going at top
speed up to now,” President
Katsuaki Watanabe told re-
porters at a Tokyo hotel after
announcing the numbers. “It is
time to set more cautious tar-
gets.”

Toyota Motor Corp had pre-
viously set a 2009 global sales
goal of 10.4 million vehicles.

The lower target would
still be a 2 percent increase
from the company’s 2008
sales goal of 9.5 million. But
even that figure was re-
duced last month from an

initial 9.85 million units.
Toyota has been on such a

potent growth track in recent
years it is getting closer to end-
ing General Motors Corp.’s 77-
year run as the world’s top au-
tomaker by sales.

Japan’s top automaker sold
more than 4.8 million vehicles
worldwide in the first half this
year, more than its U.S. rival’s
4.5 million vehicles. The sales
tallies for this year are too close
to call, as GM is also struggling
with the same industry prob-
lems and restructuring its oper-
ations.

What is clear from these sales
revisions is that Toyota, which
had so far averted the serious
problems of its money-losing
American rivals, is now grap-
pling with the same industry
woes.

By region, Toyota is project-
ing stagnant sales next year
for both North America at 2.7
million vehicles and Japan at
2.25 million, unchanged from
projected sales figures for this
year.

Toyota lowers 2009 sales target
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Air/Heating

“We Specialize
in Frame Work”

• Insurance Claims Welcome
• Free Estimates
• Body & Paint Repair

1875 Nelle St. Tupelo, MS

RICK’S CHASSIS WORKS

844-0260

Foreign - Domestic

BRAKE & SERVICE REPAIR
• Brakes
• Front End

Alignment
• Air

Conditioning

4006 West Main Tupelo, MS 844-1852
AUTO - TRUCK SERVICENTER
COOPER

Alignments, Brakes, Air Conditioning,
Oil Changes, Transmission Service

FRIENDLY CITY TIRE
534-7671

www .friendlycitytire.com

Where You’re Always #1

Automotive

Automotive

Bank

With Over 20 Years of Experience With On-Site Auctions,
Stevens Auction Has Set The Standards for Others to Follow

Professional Auction Marketing

www.stevensauction.com

P.O. Box 58 • Aberdeen, MS
We handle any kind of auction or appraisal

NORTH MISSISSIPPI LEADING AUCTION COMPANY

John Dwight Stevens, Auctioneer
Member of MS and National Auctioneers Associations

MS A. L. #349

HANKINS SERVICE CENTER

Quality Service
Bennie Hankins - Owner
629 E. President St., Tupelo................842-8733

Major and Minor Repairs
• Domestic and Imports
• Over 25 Years Experience
• Air Conditioning Repairs
• Brakes
• Tune-ups

NOTICE TO CATTLEMEN!
Pontotoc Stockyard • Highway 76 West, Pontotoc

Call 489-4385 or 213-7080

Owner-Ron Herndon
Auctioneer-Sammy Barlow

For all your cattle needs

CATTLE SALE
Every Saturday 1:00

Goats, Hogs & Horses
at 11:00 am

JON D. SHELTON, J.D.

Shelton Social Security and Disability
Claims Center • 844-3005

We handle ALL hearings, appeals,
reconsiderations, and denial of benefits.

Social Security / Disability
Attorney-At-Law

FREE Consultation &
NO FEE unless YOU WIN

Jason Lee Shelton
Attorney-At-Law

Shelton & Associates P.A.
218 N. Spring St.
P. O. Box 1362

Tupelo, MS 38802-1362

Fax (662) 841-1941
Email: jshelton@dixie-net.com

Phone (662) 842-5051
Res. (662) 842-5321
Toll Free 1-888-537-5051 • Licensed In Mississippi & Alabama

Attorneys

Apartments

144 South Thomas Street • Spanish Village, Suite 106
Tupelo, MS 38801 • 662-841-8743 • Fax 662-841-8747

rbarnett@trustmark.com

People you trust. Advice that works.
Banking and Financial Solutions

• Free Pre-Qualifying
• Approvals Within 24 Hours
• Fast & Efficient Closings

Robin Barnett
Mortgage Loan Officer
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Auctions

Automotive Services

HUTCH
BUILD • REMODEL • ELECTRICAL • HVAC

& SON
(662) 231-0175

P.O. BOX 95 • AMORY, MS 38821

STORM OR FIRE DAMAGE
REMODELING & ADDITIONS
ROOFING & VINYL SIDING

INSURANCE CLAIMS WELCOME

David Dillard Auto Service
David K. Dillard : Owner

ONE STOP SERVICE CENTER
Specializing in Transmissions * All Computerized Vehicle

Systems *Air Conditioning * Brakes * Tune Ups *
Suspension

ALL YOUR AUTOMOTIVE NEEDS

179 N COLLEGE ST
PONTOTOC, MS 38863

662-489-6664
SAME LOCATION FOR OVER 23YEARS

Bring in this ad receive $5 off any service (exp 06/30/08)

508 Lumpkin Avenue
Tupelo, Mississippi 38801

Telephone: (662) 844-2370
Fax: (662) 844-2345

E-mail: oakcreeka@birch.net

GWENDOLYN HUDSON
Site Manager “You pay the premiums, you choose the shop.”

www.ratliffbodyandglass.com

Body Repair • Auto Glass •Insurance Claims

365-8245

Ratliff Body
and Glass

Bank Of Okolona
P.O. Box 306

Okolona, Mississippi 38860
(662) 447-5403

Building Materials

Barry Grisham • Tom Moffitt

203West Mill Street
Blue Mountain, MS 38610
For All Your Building Needs

Toll Free (Statewide) 1-888-685-9444

Grisham Lumber & Supply, Inc.



917 S. Gloster / Tupelo • 844-5297 (South of hospital)
Mon.-Fri. 8-5

We Service What We Sell in Our
In-House Service Department

Lots of Sizes Available

PLASMA • DLP • LCD

BEGINS HERE
BIG

SCREENS
Starting At

$400

Business Directory

Electronic

Contractors

Fence

Industrial

Vinyl Fencing

IVY FENCE CO.
All Types of

Chain Link Fencing

All Types of
Wood Fencing4811 Cliff Gookin • Tupelo, MS

RESIDENTIAL - COMMERCIAL – INDUSTRIAL

842-3431

Family Owned & Operated – Est. 1953
Installation/Repairs - All Types of Fencing

FREE ESTIMATES
Ornamental Iron

IVY FENCE CO.
Family Owned & Operated - Est. 1953
Installation/Repairs - All Types of Fencing

FREE ESTIMATES
Ornamental Iron

Vinyl Fencing

4811 Cliff Gookin • Tupelo,MS

All Types
Chain Link
Fencing

842-3431

Gifts and Accessories

Funeral Directors

Industrial

Home and Garden Supplies

535 Jefferson Street • Tupelo (662) 842-4872
280 Mobile Street • Saltillo (662) 869-2130

Established 1891
Funeral Homes & Crematory

www.pegues fune ra l home.com

All Types
Wood
Fencing

• Hardware
• Tools
• Fertilizer
• Seed
• Plants
• Gifts
• Keys Made

• Repair Parts
• Plumbing Supplies
• Gardening Supplies
• Pet & Animal Food
• Carpentry Supplies

SIMMONS TAYLOR
Hardware & Appliances

690-9966

324 Third St / Sherman, MS

We will buy your used
stoves, refrigerators,
washers, dryers, etc.

Call us for your appliance repair

RESIDENTIAL-COMMERCIAL- INDUSTRIAL

Cable Services

Sharon McCombs
Business Account Executive

PH: 662-680-8156
Mobile: 662-231-4223

Get your office moving with Comcast High Speed Internet!
Call your local representative today for your free installation!

Commercial Kitchen Equipment Service & Repair Home Improvement

PAYNE
M

AIN
TENANCE

W
E

CARE
AND

IT
SHOW

S!

CARPET CLEANING

H. C. PAYNE
(662) 871-9600

TEL. (662) 844-5921
FAX (662) 844-0580

NORTHEAST MISSISSIPPI

Complete Prescription Service
We Accept All Medicare Part D Plans

• Gifts & Fenton Glass
• Tyler Candles
• Aromatique
• Arthur Court
• Adora Dolls &

Lee Middleton Dolls

• Lenox & Gorham
China

• Ole Miss &
Mississippi State
Collegiate Items

210 West Main Street
Okolona, MS (662) 447-5471

Okolona
Drug Co.

Okolona
Drug Co.

Gifts

1443 East Main St. • Tupelo • 842-1222

Hair

Landscaping

Landscape Services

“We’re the guys and gals in the pink truck”

(662) 842-8740

Total Lawn Care
Design, Build and Maintenance

Pete Poland • Harry Collins

STRUCTURAL REPAIRS

FOUNDATION PROBLEMS?

License General Contractor
www.ramjacktennessee.com

731-723-5764
1-888-264-3121

• Patented Steel
Piering

• House Leveling
• Water Proofing
• Basement Walls

• Lifetime Warranties
• Structural Repairs

Of All Types
• Residential,
Commercial
& Industrial

FOUNDATION SOLUTIONS

Foundation

Treasure’s Lotion Candles
Large variety of scents to chose from!

Custom Made

Gift Baskets

for everyone!

• Pottery • Wind Chimes • Jewelry • John Deere • Balloons (Helium Available)
• Purses & Wallets • Home Decor • Hunting & Fishing Decor • Plush • Western Items

• Easels • Key Chains • Frames • Flip-Flops • Plate Hangers • Baby Gifts • Collegic Items
• Sani-Air Scents & Machines • Lots More to Choose From!

Treasure’s 310 Park Plaza • New Albany
(662) 534-7101Treasure’s

CuteTz’s T-Shirts

We have Southern
Belle T-Shirts

Medical

, PA
Comprehensive Medical Care
For Your Family or Business
Appointments & Walk-Ins Welcome

1154 Cross Creek Dr.
(Next to Home Depot)

840-8010

Mon.-Fri. 8 - 6:30
Sat. 9-6

Sun. 1 - 6

Lee Wallace, CFNP
David W. Bell, MD

Market

Next to La Vino
6 6 2 - 8 4 1 - 0 6 3 3

1204 NORTH GLOSTER • TUPELO, MS

Johnny Baldwin - Owner

891-6925
PONTOTOC, MS 38863

COMMERCIAL KITCHEN EQUIPMENT SERVICE & REPAIR

“KEEPING YOU COOKING”



Business Directory

Paint

Real Estate

HERNDON CHIROPRACTIC CLINIC
FFeeeell GGoooodd AAggaaiinn!!

NNeeww PPaattiieennttss WWeellccoommee

8 4 2 - 8 4 1 3
D r . R o n H e r n d o n

2 0 8 7 C l i f f G o o k i n B l v d .
Tup e l o , M S

• Paint • Flooring
• Wallcovering • Blinds

Computer Color Matching
We Sell The Best

(662) 842-0366 • FAX (662) 842-0811
1181-A West Shopping • Tupelo, MS

Plumbing

589 Garfield Street, Suite 201 • Tupelo, MS 38801

(662) 680-5565 • 1-877-942-7876

Digestive Health Specialists, P.A.
Stephen T. Amann, M.D.
John B. Averette, M.D.
Barney J. Guyton, M.D.

Roger L. Huey, M.D.
Samuel C. Pace, M.D.
John O. Phillips, M.D.

Ernest Q. Williams, M.D.
Carah W. Edgeworth, CFNP

W. Carl Kellum Jr., M.D.
1952-2006

204 Wheeler Drive, Fulton, MS 38843

OUTPATIENT REHAB CENTER
OF FULTON, INC

phone 662-862-3070
www.orcfulton.com
Accepting Medicare, Most Private Insurance

Health Link, Workman’s Comp

Pressure Cleaning

David O. Coggin
Nettleton, MS

401-9052 • 257-1445

FREE Quote on Houses

Medical (cont.)

Daniel Health Care services include 24-hour skilled nursing care by
licensed and certified staff, restorative nursing programs, 24-hour lab
and pharmaceutical services, IV therapy by IV certified nursing staff
24 hours, on site x rays, on-staff medical director, care planning con-
ferences with family, psychologists on staff with behavioral manage-
ment program, Alzheimer’s Unit, subacute unit, social services, wound
care, activity programs daily, nutritional plans and counseling, EKG’s,
respiratory therapy.
ALSO AVAILABLE: Outpatient services, on-site and off-site; occupa-
tional therapy; physical therapy; speech-language therapy and audio-
logical services.

The Meadows

The Meadows
Highway 25 South • Fulton, MS • 662-862-2165

Serving senior citizens and their families

Moving

662-842-1120

BronzieMorgan
Relocation Specialist

Call for a Free Estimate

“The Morgan Family has been moving
families like yours for over 50 years”

250 OAK STREET
662.333.6387

Market

SENIOR CITIZEN, MILITARY AND LAW
ENFORCEMENT DISCOUNT

Special Care for Women of Every Age

New Albany OB/GYN Clinic, P.L.L.C.

For your appointment call (662) 534-0029
117 Fairfield Drive • New Albany,MS 38652

• Family Planning
• Complete Pregnancy & Prenatal Care
• Adolescent Care & Counseling
•Menstrual Disorders
• Infertility Evaluation
•Minimally Invasive Gynecological Surgeries
• Outpatient Surgery for Urinary Incontinence
• NOW OFFERING 4-D ULTRA SOUND

Rebecca Butler, F.N.P.

GregMitchell,M.D.
Board Certified

Obstetrics & Gynecology

Plumbing

RH PLUMBING, INC.

Commercial Plumbing, Gas & Industrial Piping

Thank you for choosing RH Plumbing. We appreciate your business

RICHARD HANLON
(662) 447-3213

P.O. BOX 417
Okolona, MS 38860

Nail Salons

203 Commerce Street, Across from Tupelo Coliseum
HOURS: Mon., Tues., Wed. 11am - 6pm • Thurs., Fri., Sat. 11am - Until

We Roast, You Boast
DINING • CARRYOUT • CATERING

Call-In Orders 840-8800
We Cater to Parties, Factories, Home & Office

Jim & Barbara Beane, Owners

CCoommee JJooiinn uuss && eennjjooyy aallll tthhee nneeww eexxcciittiinngg
tthhiinnggss hhaappppeenniinngg aatt CCyypprreessss GGrriillll!!
“Never the same buffet twice” Sunday food bar

extravaganza 11-2 • Featuring homemade desserts, mega
salad bar, entrees, vegetables, chocolate dipped

strawberries, and deviled eggs!
Also check our our new menu, prices and lunch specials!

Under New Management.
With over 40 years experience!

Guy Jenkins - General Manager
Martha Jenkins - Chef

650 Park Plaza Dr • New Albany, MS 38652

662-534-4448
For catering call

662-213-3151

Lunch
Tuesday - Friday 11-2

Sunday 11-2

Dinner
Thurs. - Fri- Sat. - 5-9

Restaruant

810 President Ave. • Tupelo, MS 38801

“Helping Hands By Nikita”

Nikita Hodges
Professional Massage Therapist

Call today for your appointment!

(662) 840-6058

Benefits of a massage
• Relieve stress
• Reduce muscle tension
• Promote flexibility and

relaxation
• Increase circulation of

blood and lymph

“Come and experience
the relaxation”
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Pizza
Spaghetti

Salad Bar
Sandwiches

Sun. 12-11 pm • Mon - Wed 11 am-10 pm • Fri-Sat 11 am-11 pm

709 Highway 145 South
Baldwyn, MS 365-7059

Upholstery

Storage

Vacuum

TUPELO UPHOLSTERY
Vinyl Tops • Carpets • Seats • Headliner

Convertible Tops • Leather Interiors

Tim Kesler, Owner • Free Estimates • Automotive

2520 S. President
Tupelo, MS

662-844-6690

“Since 1924”

518 S. Gloster • Tupelo • 842-2214

• Va c u u m C l e a n e r s
• S h a m p o o e r s
• A i r P u r i f i e r s

FREE Pickup
& Delivery

Wine & Liquor

Tupelo and Corinth Location Kids Eat Free on Monday
217 Highway 30 West • New Albany • 534-2700 • Fax 534-0477

• Max 2 FREE Kids with Adult Entree
• 12 years and under
• Drink not included

Thursdays at

• Kid's Menu Only
• 5 to 9 pm

Hair Care, Manicures, Pedicures, Facials,
Skin Care, Micro-Dermabrasion, Massage,
Color Analysis & Correction

DDAAYY SSPPAA && SSAALLOONN

666622--884444--33773344 •• 884444--66220044
2613-A TRACELAND DR. • TUPELO, MS 38801

The Creative TouchThe Creative Touch

1204 North Gloster Street
Tupelo, MS 38804

PH: 662.842.4298FX: 662.842-4376

Salon ServicesRestaurant

840-0900662
219 Franklin Street • Tupelo (behind BancorpSouth Arena)

FULL
SERVICE
SALON
& DAY
SPA

1101 W. Main • Tupelo
842-3774

SOUND & VIDEO
Systems for Business, Church, Home

Sales • Installation • Rental

2611 W. MAIN ST.
TUPELO, MS
842-3753

Sound Systems

Wrecker Service

1806 E. MAIN STREET • TUPELO

“Serving Lee Co. Since 1973”

• 24 HOUR DAMAGE-FREE TOWING

• HEAVY DUTY TOWING

• ROLLBACK WRECKER

840-9301
627-A West Main Street • Tupelo • (662) 346-9966

Directly Behind Main Street Family Dentistry

Owned and Operated by Gus Hildenbrand

Party Trays
for all Occasions!

MAIN STREET
M I N I - S T O R A G E

Brand New Storage Facility!
Clean and Secure!
24-Hour Gated Access • Brightly Lit
Total Security Fence!

GRAND OPENING
EXTENDED THRU

SEPTEMBER!
Get 1 or 2 Months FREE

with prepaid rent!!

Storage

Pick Up & Delivery

R. FRED PITTS,
PRESIDENT

506 S. Spring • Tupelo

666666662222----888844444444----6666111166663333

17 Years Experience
“Since 1988”

OOOOFFFF TTTTUUUUPPPPEEEELLLLOOOO IIIINNNNCCCC

S•A•F•E
STORE

Specializing in Storage For:
Medical Records

• Accounting Records
Legal Records

• Manufacturing Records
Architectural Records

Jessica
Whitehead
Nail Technician

841-6834

THE HAIR CO.

Historic Downtown Tupelo• 131 W. Main St.

Manicures | Pedicures

Pizza Doctor
908 West Main, Tupelo
662-844-2600

$5.95
Lunch Special

Includes 2 big slices of
pizza, salad and drink
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