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Beauty businesses are adjusting
What rGCESSIGIl, and adapting to the economy

By Carlie Kollath

BUSINESS JOURNAL

Not every industry is feeling the
economic downturn.

“Our business is pretty much reces-
sion-proof,” said Betsy Christian, a
sales rep at State Beauty Supply in Tu-
pelo. “It’s the one thing that women
are not going to give up.”

State Beauty Supply sells profes-
sional haircare lines such as Redken
and Matrix to salons and licensed
cosmetologists within an 80-mile ra-
dius. Christian said she hasn't seen
any change in sales volume or the
types of products that are purchased.

And salon traffic is trucking along
as well.

“Our business is still good,” said
Alice Bethay, owner of the upscale
Alice & Co. salon in Oxford. “I have
been wondering every day when it
might begin tapering off a bit. But so
far, I haven't seen it.”

She added that hair coloring re-
mains the most popular service. It
also is the salon’s most expensive
service, ranging from $85 to $200.

In addition, she hasn’t seen a slow-

down in manicures, pedicures, facials
or waxing at her 19-year-old business.

“I can’t complain,” she said. “I'm
going to think positive until I'm
proven wrong. I think salons will be
OK.”

Stretching appointments

One trend in area salons is that
some clients are trying to stretch their
appointment times a little further.

Some of the usual clients that come
in every four weeks are now “six
weekers,” said Shelly Harsin, co-
owner of Head Over Heels Salon in
Tupelo.

Bethay has noticed some of Alice &
Co.s clients are getting a haircut in
between two hair coloring services.
Usually, Bethay said the clients would
get a cut and color at each appoint-
ment. But, she said the number of
clients cutting back is small enough
that her salon hasn’t been impacted.

Sarah McDonald, owner of Creative
Touch Day Spa and Salon, said the
salon this year hasn’t posted the
record growth seen in previous years,
but “we’re holding steady from last

year, which we feel is a success.”

She said the salon also picked up a
lot of business during spring break.
Clients, she said, did staycations and
opted for spa services instead of an
out-of-town trip with a higher price
tag.

“They felt they were saving money
and we were the recipients of that,”
McDonald said.

This month kicks off her busiest
quarter of the year, when clients come
in for pedicures and maintenance
services. She has been encouraging
her employees to do “anything you
can do to make the service extra nice.”

An example would be a makeup
touchup for regular clients after a
haircut. It's not a new practice for the
salon, McDonald said, but with the
economy, she wants her employees
“to be more conscious that it is a
choice and people have chosen to
spend their money with us.”

“We want it to be as relaxing as it is
functional,” she said. “Sometimes
people choose this to be their one
outing.”

Harsin also is focusing on appreci-
ating regular customers. Head Over
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Heels in February launched a cus-
tomer rewards card that gives clients
$15 toward a hair service for every
$150 spent.

She’s also making sure the products
and lines in the salon match up with
price points the customers will pay.
The salon recently added a more
moderately priced line that offers a
$10 shampoo in addition to the high-
er end $15.50 bottle.

“You have to maybe change some
of your lines and professional prod-
ucts,” she said. “You may like them,
but if you're not selling them you have
to change.”

But overall, Harsin, like the area
salon owners, sees a bright future for
the industry in spite of the recession
as long as the businesses stay com-
petitive and in touch with their cus-
tomers’ wants and needs.

McDonald added, “T just feel we're
really blessed to be in this area be-
cause I don't think this area has been
hit as hard as some of the other
areas.”

Contact Carlie Kollath at (662) 678-1598
or carlie.kollath@djournal.com.
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Beauty boutique owners offer up sales advice

Il Scott and Sherry Reese rely on free
samples and gifts with purchase
to keep business thriving.

By Carlie Kollath
BUSINESS JOURNAL

TUPELO - You have to spend money
to make money, at least according to
two beauty store owners.

Scott and Sherry Reese own Beauty
Motif in downtown Tupelo. The store
sells professional cosmetics and skin
care products. Popular lines include
bareMinerals, Murad, Kiss My Face,
Mario Badescu, Go Smile and md for-
mulations.

The couple also owns a beauty store
and skin care spa in Tallahassee that
sells similar products.

The professional lines come with
higher prices than products sold at
mass, so the husband and wife team
say they have to work a little harder
during a recession to convince con-
sumers to part with more money for
their beauty regiments.

Their secret weapon: samples.

“Samples lead to sales,” said Scott
Reese.

Sherry Reese said most of the lines

the beauty store carries are “pretty
generous” with providing cosmetic
and skin care samples. Yet, the Reeses
said they find it’s a good investment to
buy extra samples.

“I like for everybody to walk out with
something,” Sherry Reese said. “If they
come back and buy, that’s good. If they
don'’t, they left with a good impression
and they know that if they need some-
thing they can come back.”

She said no one ever asks for sam-
ples.

“So many people are actually sur-
prised and thankful when they get
them,” Sherry Reese said.

Her preference is that people try the
products before they buy them. It helps
them pinpoint what they need and cuts
down on returns, Scott Reese said.

Customers like gifts

Along with samples, the Beauty
Motif owners rely on promotions to
drive sales.

The most effective promotion, Sher-
ry Reese said, is a gift with purchase.

Sometimes the gift is a mystery and
other times the consumer knows what
it will be in advance.

Sherry Reese said the trick is to offer

Driving beauty sales

I Give free samples to everyone who walks in your door.
I Give free gifts with purchases.

I Have in-store educational events.

I Offer free shipping on orders over a certain dollar
amount.

I Have meaningful sales.

I Make each customer feel special.

a beauty-related gift that is a good
value. For example, a recent promo-
tion gave customers a free anti-aging
Murad sample kit if they spent $70 on
Murad products.

The Reeses said another good pro-
motion in the beauty industry is in-
store events where educators from top
lines such as Bare Escentuals will fly in
and teach customers about the prod-
ucts and how to use them.

Scott Reese said it’s also important
to have meaningful sales.

“We try not to have the sale that
never ends,” he said.

He said they have three or four big sales
each year to get a large volume of sales
traffic. The rest of the year, they count on
refills to keep the business going.

And so far, the two-year-old business
is making it. Sales last month were
higher than March 2008 sales. Yet,
there are slow times.

Sherry Reese said she hasn't seen
any of her customers do without foun-
dation and lipstick, but she has no-
ticed that they are doing without extra
purchases. Scott Reese said part of the
battle in the beauty industry is finding
the right products that resonate with
customers, and he thinks the store has
done that with the popular mineral
makeup line bareMinerals.

Sherry Reese said, “People get more
emotional about how their skin looks
than which laundry detergent to use.
It’s very personal ... Ten women can
walk in the door and there will be 10
different solutions.”

She said compared to other indus-
tries, the beauty sector has extremely
high expectations from customers and
they want results. They want to solve
their skin and makeup problems and
they want to enjoy the process, she
said.

Added Scott Reese: “Our job, as far as
I'm concerned, is when somebody
walks through that door, we want them
to feel special. We want our people to
feel good about their visit as a whole.”
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BOONEVILLE - Owners of area cosme-
tology schools say they are “busier than
ever” preparing students to make the
world a more beautiful place, one person
at a time.

They say they aren't seeing the econo-
my hit their industry as much as it has
hurt others.

“Our school is full to capacity and we
have a waiting list,” said Sherry Prather,
owner of the Booneville Academy of Cos-
metology.

Mississippi requires licenses for cos-
metology professionals such as hair styl-
ists and manicurists. The cosmetology li-
cense requires 1,500 hours of training
through an approved program before a
person can work in the field.

Prather currently has 28 students who
range in age from 17 to early 50s. Some
went to college for a year and found it did-
n't work for them. Others were laid off and
are looking for a new career.

And, Prather said the beauty industry is
a viable option during a recession.

BUSINESS JOURNAL

'FULL TO CAPACITY’

Beauty schools say they are busy because hair cuts and coloring services
are now considered ‘necessities’ by consumers

“It’s a good time because people might
not be able to buy a new car or a new
house, but they can go get a haircut,”
Prather said. “I've done this since 1989
and it doesn't feel like I'm ever going to
work. It's rewarding not just in the mone-
tary way, but in making people feel good
about themselves.”

The “feel good” mentality is primarily
responsible for the continued health of
the industry, said Heather Black, director
of KC’s School of Hair Design in Ponto-
toc.

“Women are not going to let them-
selves do down,” Black said. “They’ll find
a way to pay for it.”

Haircuts and hair coloring are now ne-
cessities, she said.

“Hair color is the biggest money maker
in the industry because once you start
you can't stop,” Black said.

However, she has seen a slowdown in
the enrollment for specialty training pro-
grams for skin and nails because, she
said, facials and manicures are seen
more as luxury items. Students are en-
rolling in the overall cosmetology pro-

gram at the 20-year-old school, instead of
the specialty programs for nail techni-
cians and estheticians that are cheaper
and shorter than the 11-month cosme-
tology program.

It's a smart move in this economy,
Black said. While the cosmetology pro-
gram is longer, it teaches the specialty
programs along with hair techniques.

“You don’t want to limit yourself and
when you go into a specialty, you limit
yourself,” she said.

And many doors open for people with
cosmetology licenses, she said. Along with
a career as a hair stylist or a manicurist,
they can work with chemists developing
beauty products or they can be a makeup
artist or a sales rep.

Prather said it also offers people flexi-
bility.

“You can take your license and go work
at a salon on a cruise ship,” she said. “You
never have to do the same thing every
day”

Contact Carfie Kollath at (662) 678-1598
or carlie.kollath@djournal.com.

FrIDAY, APRIL 3, 2009

BARTERING BUSINESSES
Il Hard economic times are nothing new
for Sherry Prather, owner of the Booneville
Academy of Cosmetology.

“| opened my business in the middle of
a recession in the 80s and I didn’t even
know it," she said.

Business was steady at her hair salon,
she said, but she had more clients barter
for payment.

For example, she said she had an op-
tometrist as a client who got regular hair-
cuts and pedicures. As payment, he filled
her contact prescription for free and did
free eye exams her family.

It's not a new concept for the indus-
try. Prather said she talked with a
woman whose family operated a beauty
shop during the Great Depression. The
woman, who has since died, told Prather
than it was normal for clients to pay for
haircuts with food.
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BEAUTY AND BRAINS

Test your knowledge about the average skin care consumer

I The NPD Group, a market research company,
gathers research for more than 1,600 manufactur-
ers, retailers and service companies. The following
quiz was printed in its Beauty Book 2008, which
published in January 2009.

1. More women consumers say they use which type
of skin care product?

A.hand creams

B. facial cleansers

C. body moisturizers

ANSWER: C. Seventy-five percent say they use
body moisturizers, 69 percent use hand creams and
68 percent use facial cleansers.

2.What percentage of women skin care users ages
18+ use SPF products?

A. 85 percent

B. 65 percent

C. 45 percent

ANSWER: B. Forty-seven percent use suntan lo-
tions/sunblocks/sunscreens. Forty-two percent use
skin care products with SPF for daily protection. A
net total of 65 percent use some type of SPF prod-
uct.

3. For women skin care users ages 55+, anti-aging
benefits are most important for what two areas of
the body?

A. hands and chest

B. hands and arms

C. chest and stomach

ANSWER: A. Women say their hands and chest
look the oldest. Thirty percent think anti-aging is an
important benefit for their hands. Sixteen percent
believe this benefit matters for the chest.

4.Women in which age group are most likely to say
they have favorite body skin care brands?

A.Women 18-34

B.Women 35-44

C.Women 45-64

D.Women 65+

ANSWER: C.Women ages 45 to 64 are the most
brand loyal when it comes to body skincare - 76
percent of women in this age group report they
have favorite body skin care brands, while 68 per-
cent of women ages 18 to 34 say they have fa-
vorites.

5. Which ethnic/racial group is the most likely to
plan body skincare purchases?

A. white women

B. black women

C. Hispanic women

ANSWER: B. Seventy-four percent of black
women say they planned some aspect of their last
body skin care purchase. Of those, 18 percent re-
port they knew the type of product they were shop-
ping for, while 56 percent knew which brand they
were going to buy. By comparison, 43 percent of
white and Hispanic women say they planned the
brand they were going to buy.

SOURCE: THE NPD GROUP'S BEAUTY BOOK 2008
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DID YOU KNOW ...

Il The Euros generated by fragrances sold in
Italy in one year are enough to buy every person
in Florence a Gucci bag.

I Almost three times more skin care items are
sold in China than makeup and fragrances items
combined.

I The cost of a single ounce of La Mer Creme
De a Mer would be enough to fill the empty tank
of a standard-size SUV with regular gas.

Il The revenue from total prestige beauty (any
brands not sold at mass or drug stores) in Mexico
could buy every resident of Cancun a bottle of
Jose Cuervo tequila every month for two years.

I If you stacked end-to-end all the eye liners
sold in France in one month, they would be as tall
as 13 Eiffel Towers.

I Every player in the NBA could buy a new per-
sonal Cessna with the dollars generated in one
months by men's fragrance products in the U.S.

I One day’s revenue from men'’s skin care in
China could buy enough gasoline to drive a BMW
Mini Cooper around the earth five times.

Il The amount spent in one year on nail prod-
ucts in France could buy a French manicure for
every woman in Paris.
SOURCE: THE NPD BEAUTY BOOK 2008,
www.npdgroup.com
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Pictured is the 2008-2009 CDF Board of Di-
rectors: First Row: Mary Pace, Mary Wemer,
Shane Hooper, Chris Rogers, Ormella Cum-
mings, Mitch Waycaster, Jane Spain, David
Rumbarger, Mabel Murphree

Second Row: Chauncey Godwin, Lisa Hawkins,
Chris Berryman, Terry Judy, Ed Neelly, Lloyd
Gray Third Row: Rubye Del Harden, David Bre-
vard, Scott Reed, Robin McGraw, Jack Reed,
Jr., David Copenhaver, Tom Robinson Fourth
Row: Berdell Jones, Eddie Richey, Patty Tucker,
Cathy Robertson, Markel Whittington, Randy
McCoy Fifth Row; Tommie Lee Ivy, Scott
Cochran, Mark Burleson, Greg Pirkle, Richard
Bahh, Hughes Milam, Jeff Snyder, David Irwin,
Zell Long, Buzzy Mize Not pictured: Mike Ar-
mour,Tillmon Calvert, Gary Camathan, Mike
(Clayborne, V.M. Cleveland, David Cole, Billy
Crews, Byron Fellows, Tom Foy, John Heer,
David Henson, John Lovorn, Guy Mitchell I,
Chuck Moffatt, Alan Nunnelee, Larry Otis,
Aubrey Patterson, Mike Scott, Terry Smith, Lee
Tucker

CDF Celebrates “60 Years of Success”
at Annual Membership Meetmg

s a close to its

60th year of

service to Tupe-
lo and Lee County,
CDF will celebrate

“60 Years of Success”

at its birthday party-
themed Annual Meet-
ing on Thursday, April
30. The dinner meet-
ing will be held at the
Tupelo Furniture
Market Complex
in building five.

The meeting will feature a time of
reminiscence on the myriad successes
of the Community Development Foun-
dation and those volunteers who made
them happen. It will also include a
look towards the future of CDF and its
goals for the upcoming year. A special
part of the program will include a
recognition and tribute to the past
chairmen of CDE from 1948-2008, and
other leaders who have shaped CDF’s
history. Jack Reed, Jr., Annual Meeting
program committee chairman, and his
committee have planned a very special
event for the 1,400 members of the
Community Development Foundation.

“The Annual Meeting Program Com-
mittee has planned an extraordinary
event, worthy of a 60th anniversary
celebration,” said Reed. “We hope
every CDF member will plan to attend

this special night for CDE”

Other highlights of the meeting will
include the announcement of the
newly elected CDF Board of Directors,
the recognition of the Jim Ingram
Community Leadership Institute’s
graduating class of 2009, and acknowl-
edgement of the 2008-2009 Ambas-
sador of the Year.

Mitch Waycaster, 2008-2009 CDF
Chairman, will provide a summary of
the 60th anniversary year, and Chris
Rogers, Chairman-Elect, will present a
charge for the 2009-2010 year. All CDF
members have been mailed an invita-
tion to this special event and are en-
couraged to RSVP as soon as possible.

For more information or to request
tickets for the 2009 Annual Meeting,
please contact the CDF office at
662.842.4521.
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Dear Friends:

THANKYOU to our new members for
their investment during the membership
campaign which continues through this
month. These companies and individuals
are joining almost 1,400 members who
are supporting community and economic
development and the promotion of
stronger businesses in Tupelo/Lee County
and Northeast Mississippi. At CDE we
leverage the force of our individual mem-
bers and businesses into a coalition
which works for you when times are
good, and works even harder when they
are not. We appreciate and thank all of
our members for their support.

“60 Years of Success” is the theme of the
CDF Annual Meeting scheduled for Thurs-
day, April 30. A special tribute and recog-
nition will be given to our past chairmen
and leadership, since CDF’s charter in
1948. The Annual Meeting Program Com-
mittee, chaired by Jack Reed, Jr., has
planned an informative and entertaining
program that you do not want to miss.
Please be reminded that the meeting will
not be in the same location as the past
two years. The meeting will be held in the
Tupelo Furniture Market, Building 5.

CHAMBER CONNECTION
Chamber focus

The Jim Ingram Commu-
nity Leadership Institute
Class of 2010 completed
their one year of institute
training last week. They will
now volunteer their time
and talents to a non-profit
organization for one year,
and graduate next spring.
The Class of 2009 will re-
ceive recognition as a part of
the April 30 Annual Meeting. Nomina-
tions and application forms for the new
class will be accepted in June.

The April First Friday will conclude our
First Friday programs for this CDF year.
First Fridays will recess for the summer
and reconvene on Friday, September 11,
which, because of the holiday, is actually
the second Friday. Please go ahead and
mark this date on your calendars.

/

 fuke K.
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Vice President of Chamber Services

Community Development Foundation’s
Board of Directors for 2008-2009

CDF is governed by a 58-member Board of Directors. The Executive Committee is composed
of the CDF Officers and ten additional members of the Board. CDF’s goals and objectives are
accomplished through the efforts of members appointed to committees operating under one of
CDF5 three divisions: Chamber Division, Economic Development Division, and Planning and

Property Management Division.

2008-2009 Executive Committee

Mitch Waycaster, Chairman
Chris Rogers, First Vice Chairman

Tillmon Calvert

Guy Mitchell, III

: : . Chauncey Godwin Mary Pace
David Rumbarger, Presidentceraary  Lsa Hawkins Aubrey Paterson
Jack Reed, Jr., Past Chairman Shane Hooper Tom Robinson

L David Irwin Jeff Snyder

2008-2009 Board of Directors

Mike Armour Rubye Del Harden Ed Neelly
Richard Babb John Heer Alan Nunnelee
David Brevard David Henson Larry Otis
Mark Burleson Tommie Lee Ivy Greg Pirkle
Gary Carnathan Berdell Jones Scott Reed
Mike Clayborne Terry Judy Eddie Richey
VM. Cleveland Zell Long Cathy Robertson
Scott Cochran John Lovorn Mike Scott
David Cole Randy McCoy Terry Smith
David Copenhaver Robin McGraw Jane Spain
Ormella Cummings Hughes Milam Lee Tucker
Byron Fellows Buzzy Mize Patty Tucker
Tom Foy Chuck Moffatt Mary Werner
Lloyd Gray Mabel Murphree Markel Whittington
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Industry-Education Day
Thursday, April 9
Tupelo Civic Auditorium

New Member Orientation
Tuesday, April 21
4:00 p.m.
CDF Boardroom

Ambassadors Quarterly Meeting
Thursday, April 23
4:00 p.m.
CDF Boardroom

CDF Annual Meeting
Thursday, April 30
6:30 p.m.
Tupelo Furniture Market Complex, Building 5
For more information on any of the above events
please contact the CDF office at 662.842.4521.

A

MTA to host Business Plan Competition

The Mississippi Technology
Alliance will present a Missis-
sippi Business Plan Competi-
tion on Tuesday, June 2 at the
Jackson Marriott.

The Business Plan Competi-
tion is open to Mississippi inno-
vation and technology entrepre-
neurs, student-led companies,
and university affiliated compa-
nies. Companies can be start-
ups or existing companies with
anew venture opportunity, but
the new venture must be inno-
vation-based. Innovation-based
ventures derive their primary
business from proprietary prod-
ucts, processes, or business sys-
tems — whether protected by in-
tellectual property or not. For
existing companies, judging will
be based solely on the new ven-
ture opportunity. Monetary
prizes will be presented in each
category.

Participants will be screened
for the competition based on
an executive summary created
from an online questionnaire.
Judging at the June 2 event will
be based on the executive sum-
mary and the team’s live Pow-
erPoint presentation. Judges for
the competition will include
angel investors and select en-
trepreneurs.

“This competition is a great
opportunity for entrepreneurs
and existing business owners in
Northeast Mississippi to get their
business plans in front of angel

investors and compete for a
cash prize for all the hard work
they've invested in planning
their business,” said Wayne
Averett, vice president of entre-
preneurship and small business
development, CDE “The staff of
the Renasant Center for IDEAs
would love to help you prepare
your submission and work with
you to present your innovation-
based venture in the best possi-
ble way.”

To enter the competition,
visit
www.technologyalliance.ms/b
usiness-plan-
competition/index.php to
complete the online question-
naire and review the judging
criteria. The deadline for appli-
cations is May 15. For more in-
formation, contact LaTasha
Bibb at 601-960-3610 or
tbibb@mta.ms.

The Mississippi Technology
Alliance is a non-profit organi-
zation with the mission to drive
innovation-based economic
development for the State of
Mississippi. To learn more, visit
www.mta.ms.

Entrepreneurs and small
business owners who are inter-
ested in participating my call
the Renasant Center for IDEAs,
Tupelo/Lee County’s Regional
Business Incubator, at (662)
823-4335, for free assistance
with preparing business plan
submissions.
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ADAMS, BILLINGSLEY, RUSSELL & ASSOCIATES

MR. JOHN MARSHALL RUSSELL
1308 N LAMAR, STE. 2
OXFORD, MS 38655
(662) 832-3839
FINANCIAL

AMERICA'S BEST INN
MR. SATISH BHARTI
897 HARMONY LN.
TUPELO, MS 38804

(662) 842-4403

HOTELS AND MOTELS

JUDGE SHARION AYCOCK
PO. BOX 847
ABERDEEN, MS 39730
(662) 369-2628
INDIVIDUALS

MR. RICHARD BABB
33T AEMAINST.
TUPELO, MS 38804
(662) 844-5431
INDIVIDUALS

MR.TOM BAILEY, SR.
1602 ROGERS DR.
TUPELO, MS 38804
(662) 842-9038
INDIVIDUALS

BARNES CROSSING MEDICAL CLINIC
MS. MARGARET PHIPPS
903 MISSISSIPPI DR.
TUPELO, MS 38804
(662) 377-7902
HEALTH CARE

BOONDOCKS GRILL LLC
MR.TOM POPE
648 FOSTER LN.
PONTOTOC, MS 38863
(662) 308-1642
RESTAURANTS AND CATERING

CALAWAY INSURANCE AGENCY
MR. STAN CALAWAY
361 S GLOSTER ST., STE. B
TUPELO, MS 38801
(662) 844-4363
INSURANCE

CARLOCKTOYOTA OF TUPELO
MR. MICHAEL MCLELLAN
1700 S GLOSTER
TUPELO, MS 38801
(662) 842-6428
AUTOMOTIVE

COMFORT LIVING SOLUTIONS
MR.ANDREW MEGGINSON
157 FENCO LN.
TUPELO, MS 38801
(662) 844-8081
CONTRACTORS/CONSTRUCTION/
BUILDING MATERIALS

CHAMBER CONNECTION

COMFORT SUITES
MS. DANIELLE DEL GRANDE
1665 N GLOSTER ST.
TUPELO, MS 38804
(662) 847-0025
HOTELS AND MOTELS

CONNIE'S FRIED CHICKEN
MR. JAY ASTERS
821 S GLOSTER ST.
TUPELO, MS 38801
(662) 842-7260
RESTAURANTS AND CATERING

CREATIVE CAKES
MS. ROSE MCCOY
1422 E MAIN ST.
TUPELO, MS 38804
(662) 844-3080
BAKERIES

DR. ORMELLA CUMMINGS
830 S GLOSTER ST.
TUPELO, MS 38801

INDIVIDUALS

DAVIDSON LANDSCAPE
MR. DEWEY DAVIDSON
301 HILLCREST DR.
NEW ALBANY, MS 38652
(662) 538-4223
LAWN & GARDEN

MR. DAYTON DENNINGION
P.0. BOX 446
PLANTERSVILLE, MS 38862
(662) 842-5658
INDIVIDUALS

MS. MARGARET DURHAM
2423 CLA-WOOD PL
TUPELO, MS 38801

INDIVIDUALS

ELI'S BBQ GRILL
MS. JOANNA BISHOP
P.0. BOX 4526
TUPELO, MS 38803
(662) 213-7991
RESTAURANTS AND CATERING

EXTREME HEAT
MR. MARCUS HARRIS
837 KINGS CROSSING DR., STE. 8
TUPELO, MS 38804
(662) 205-4671
TANNING SALONS

GUMTREE MEDICAL CLINIC
DR. GREGORY HALE
88 CLARK BLVD.
TUPELO, MS 38804
(662) 690-5675
PHYSICIANS AND SURGEONS

IMA - TUPELO
MS. WANDA WALLACE
845 S MADISON ST.
TUPELO, MS 38801
(662) 377-5930
HEALTH CARE

LEE COUNTY COURIER
MR. JIM CLARK
303 W MAIN ST.

TUPELO, MS 38804
(662) 840-8819
NEWSPAPERS

LITTLE'S JEWELERS
MR. CHARLIE HANKINS
1001 BARNES CROSSING RD., STE. 135
TUPELO, MS 38804
(662) 840-4653
JEWELERS

LOWER CROSSING MEDICAL CLINIC
MR. CHARLES HEROD
P0.BOX 188
SHERMAN, MS 38869-0188
(662) 844-71999
PHYSICIANS AND SURGEONS

M & M HEATING AND COOLING, INC.
MR. SCOTT MATTOX
1255 NELLE STREET
TUPELO, MS 38801
(662) 844-0270
AIR CONDITIONING,/HEATING

MED SERVE
MS. DEANA CAMPBELL
844 S MADISON ST.
TUPELO, MS 38801
(662) 377-5400
HEALTH CARE

MISSISSIPPI REAL ESTATE CLOSINGS
MS. JENNIFER SUMMERS
307 W MAIN ST.
TUPELO, MS 38804
(662) 791-7878
REAL ESTATE/APPRAISERS/PROPERTY DEVELOPMENT

NEWK'S EXPRESS CAFE
MR. MITCH HANNON
110 WOODMONT WAY

RIDGELAND, MS 39157

(662) 844-4450
RESTAURANTS AND CATERING

NEWMS
MS. MARTHA SWINDLE
398 E MAIN ST.
TUPELD, MS 38804
(662) 823-4336
ORGANIZATIONS

NORTH MISSISSIPPI
NEUROSURGICAL SERVICES
MR. JOEY HUGHEY
4381 S EASON BLVD., STE. 302
TUPELO, MS 38801
(662) 377-5700
HEALTH CARE

CDF WELCOMES THE FOLLOWING NEW MEMBERS

DR. MICHAEL 0'DELL
4570 PINE CONE LN.
BELDEN, MS 38826
(662) 377-2261
INDIVIDUALS

O'REILLY AUTO PARTS
MR. PHILLIP LANSDELL
2535 HWY 145
SALTILLO, MS 38866
(662) 869-5102
AUTOMOTIVE

PAPAV'S
MR. JOHN ROBBINS JR.
P0. BOX 428
VERONA, MS 38879
(662) 205-4060
CONVENIENCE STORES

DR. LEIGHTON PETTIS

1368 LAKESHIRE DR.

TUPELO, MS 38804
INDIVIDUALS

PIPKIN & MURPHREE PLLC

MS. AMELIA SMITH MURPHREE ESQ.

499 GLOSTER CREEKVLG., STE. F9
TUPELO, MS 38801
(662) 680-4699
ATTORNEYS

PULMONARY CONSULTANTS
MS. DEE DEE BATES
830 S GLOSTER ST.
TUPELO, MS 38804

(662) 377-7150
HEALTH CARE

RAINTREE ENTERPRISES, LTD.
MR. DAVID JONES
P0. BOX 2581
TUPELO, MS 388032581
(662) 842-0048
FURNITURE

MS. LISA REED
2059 PARC MONCEAU WEST
TUPELO, MS 38804
INDIVIDUALS

RUSHING INSURANCE AGENCY
MR. DALE RUSHING
852 N GLOSTER ST., STE. 5
TUPELO, MS 38801
(662) 840-6899
INSURANCE

SEC LANDFILL
MR. BRYAN JONES
P0.BOX 813
PONTOTOC, MS 38863
(662) 489-3331
SANITATION COMPANIES
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JASON L. SHELTON, ATTORNEY AT LAW
MR. JASON SHELTON
P0. BOX 1362
TUPELO, MS 38802
(662) 842-5051
ATTORNEYS

SHERMAN DRUGS
MR. JOHNNY RAKESTRAW
P0. BOX 407
SHERMAN, MS 38869
(662) 534-0855
PHARMACIES

SOMEONE'S LOOKING
MS.TERRY SCOTT
915W MAIN ST.

TUPELO, MS 38801
(662) 840-2444
SALONS AND SPAS

ST. LUKE UNITED METHODIST CHURCH
REV. RICK BROOKS
1400 CLAYTON AVE.
TUPELD, MS 38804
(662) 842-6522

SUMNERS, CARTER & MUELLER, PA.
MR.THAD MUELLER
112 E BANKHEAD ST, STE.A
NEW ALBANY, MS 38652
(662) 534-6326
ATTORNEYS

TAN EXPO
MR. GLEN LONG
968 BARNES CROSSING
TUPELO, MS 38804
(662) 842-0700
TANNING SALONS

TRAVELODGE
MS. MARCIA BARRERA
854 N GLOSTER ST.
TUPELO, MS 38804
(662) 844-4111
HOTELS AND MOTELS

WALGREENS
MR. CHRIS JACKSON
902 S GLOSTER ST.
TUPELO, MS 38801

(662) 844-4695

PHARMACIES

WESTTUPELO MEDICAL CLINIC
MS. NEKITTA QUINN
3411 W MAIN ST.
TUPELO, MS 38801
(662) 844-9376
HEALTH CARE
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CDF and ICC present at League for Innovation Conference

Representatives from the Community
Development Foundation, [tawamba
Community College, and Northeast Mis-
sissippi Community College presented at
the League for Innovation in the Com-
munity College Conference on March 17
in Reno, Nevada. Todd Beadles, Director
of Workforce Development, CDF; James
Williams, Vice President, Economic and
Community Services, ICC; and Nadara
Cole, Vice President, Workforce, NEMCC
presented at the Innovations Confer-
ence.

“The breadth and depth of this confer-
ence was terrific, especially the wide offer-
ing of diverse break-out sessions,” said
Beadles. “It was a great experience to pres-
ent our program with my community col-
lege partners. The presentation was geared
towards developing partners for workforce
training that brings economic success.”

The Innovations 2009 conference is a
premier event for professionals dedicat-
ed to discovering new approaches for
enhancing workforce and the commu-
nity college experience. The conference
provides opportunities for colleagues to
showcase their model programs that
can then be replicated in other areas.
The presentation was geared around
the role of workforce development in
relation to economic development, and
the critical nature of partnerships and
collaboration that have spawned local
innovation.

The Tupelo Young Professionals held a Mayoral Candidates Forum at its March meeting. Pictured are candi-
dates Kentrel Boyd, Councilwoman Doyce Deas, James Presley, and Jack Reed, Jr. and Anna Freeman with
WIVA, who served as moderator for the event. Also pictured are members of the Tupelo Young Professionals
networking with the candidates following the meeting.

A ribbon cutting was held at Tan Expo in Tupelo. Pictured on the front row at the event are; Michael Addison, Go Box/Southern Home Solutions; Jane Myers, Wig-
gles & Wags Pet Sitting; Bea Luckett, J. Guyton Group Realtors; Beverly Bedford, City of Saltillo; Amanda Phillips, Key Staff Source; Councilman Mike Bryan; Glen
Long, Tan Expo; Debra Long, Tan Expo; Caralyn Moss, Comfort Inn; Emily Addison, CDF; and Paul Mize, BancorpSouth. Pictured on the back row are: Michelle
Crowe, Regions Bank; Richard Carleton, Mall at Barnes Crossing; Toby Hedges, Shelter Insurance; Les Perry, North Mississippi Medical Center; Tina Powell, Ban-
corpSouth; and Ben Hill, Renasant Bank.Tan Expo is located at 968 Bamnes Crossing Road in Tupelo and can be reached at 662.842.0700.
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Pictured with the seventh grade Career Discovery class are Tab Cherry, MTD; and Jim Karrant, Central Segway of Mississippi.

CDF members assist with
7th grade Career Discovery project

During the fall of 2008, seventh
grade Career Discovery students at
Mooreville Middle School participated
in a business communication project
that brought them face-to-face with
business leaders throughout Tupelo
and Lee County. Instructor Peggy Ann
Gray chose a myriad of area busi-
nesses from the CDF Membership &
Manufacturing Directory to receive
handwritten notes from her class, to
gain a broader understanding of how
these companies function and what
types of employment are available
through them. The students were
elated at the response they received
from the businesses that participat-
ed, including samples of their goods,
pamphlets on their companies, and
letters in response to their inquiries.

“During the months of November
and December, my students received
53 responses,” said Gray. “Each time

a student received a letter, I would let
them read the letter to their class. I
was ecstatic because the students got
really into the project and wanted to
be a part of reading a letter from
their business.”

The project continued in February
2009 when many of the same busi-
nesses were invited to participate in
a two-day Career Day event. The
speakers talked about their respec-
tive businesses and gave the seventh
graders greater insight into how their
companies operate and what they
expect of an employee. Students
were able to ask questions and delve
deeper into the workings of the busi-
ness community of Tupelo/Lee
County. More importantly, the stu-
dents were thrilled at the prospect of
meeting those business leaders who
answered their letters earlier in the
year.

PAaGE 13

COMFORT SUITES

| |

To celebrate the grand opening of Comfort Suites in Tupelo, a ribbon cutting ceremony was held. Pictured on the front row are; Emily
Addison, CDF; Waurene Heflin, Crye-Leike Realtors; Beverly Bedford, City of Saltillo; Kebebe Dancy, Comfort Suites; Kenny Stovall, Inte-
gral Hospitality; Danielle Del Grande, Comfort Suites; Bruce Patel, Comfort Suites; Mayor Ed Neelly; Councilman Nettie Davis; Council-
man Smith Heawner; Councilman Bill Martin; Bea Luckett, ). Guyton Group Realtors; and Jane Myers, Wiggles & Wags Pet Sitting. Pic-
tured on the back row are: Michael Addison, Go Box/Southern Home Solutions; Les Perry, North Mississippi Medical Center; Ben Hill
Renasant Bank; Richard Nasce, Sysco; Thomas Mize, M&F Bank; Ron Vaughan, M&F Bank; Jeff Snyder, Mall at Barnes Crossing; Coun-
cilman Dick Hill; V.M. Cleveland, Tupelo Furniture Market; Tina Powell, BancorpSouth; Bill Cleveland, Tupelo Furniture Market; Mike
Davis, Lauderdale Mechanical; Doug Stewart; Vanelli's; Carey Snyder, WTVA/WLOV/WKDH; Mike Maynard, Weatherall's, Inc.; Sue Gol-
mon, Coldwell Banker Tommy Morgan, Inc.; and Richard Carleton, Mall at Barnes Crossing. Comfort Suites is located at 1665 North

(Gloster Street and can be reached at 662.847.0025.

Tupelo region named one of Top Micropolitans

The Tupelo region has been
named to Site Selection magazine’s
list of the most active micropolitan
areas for new and existing industries
in the country, for the fourth consec-
utive year. Tupelo ranked second in
the nation out of nearly 700 microp-
olitan areas designated by the United
States Census Bureau.

“This is the fourth consecutive year
our community has received this
honor, and it is only possible because
of the partnerships that have been
formed between the nine county
wide municipalities, the Mississippi
Development Authority, and Ten-
nessee Valley Authority economic de-
velopment officials in this area,” said
Tommie Lee Ivy, President, Lee
County Board of Supervisors. “We are
truly appreciative of everyone who
worked on our behalf to achieve this
success for Tupelo, Lee County, and
our region as a whole.”

Tupelo attained this ranking by
recording 12 industry expansion
projects in 2008, with companies
such as NEW Corporation, General
Atomics, Hunter Douglas, and Coop-
er Tire & Rubber Company. Each
project had to meet certain criteria in
order to be counted, including a
minimum of 50 jobs created or $1
million in capital investment. The
total capital investment for the year

was $151,017,000, with 512 new jobs
created.

"Community Development Foun-
dation's program of work provides a
long term development strategy and
organization to produce more and
better jobs for the area,” said David
Rumbarger, President and CEO of the
Community Development Founda-
tion. “This recognition is confirma-
tion that commitment and continu-
ity by private and public sector lead-
ers is working. This momentum will
only pick up speed as the regional
and national economies rebound."

According to the U.S. Census Bu-
reau, a micropolitan area is a largely
rural economy that includes a city of
at least 10,000 people, but less than
50,000, and covers at least one coun-
ty. Of the 3,141 counties in the Unit-
ed States, 694 are classified as mi-
cropolitans and account for about 10
percent of America's population.

Site Selection is published by Con-
way Data, Inc., and delivers expan-
sion planning information to over
44,000 site selection executives. It is
the official publication of the Indus-
trial Asset Management Council and
is a highly-recognized publication
that allows this recognition to re-
ceive world-wide exposure, thereby
enhancing economic development
marketing efforts in the area.
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Old Venice Pizza Company offers somethmg for everyone

Anna Quindlen, Pulitzer Prize win-
ning ]ournahst and bestselling author,
once said that “ideas are like pizza
dough, made to be tossed around.” At
Old Venice Pizza Company in Tupelo,
creative ideas abound in not only their
award winning pizzas, but in the ex-
tensive menu, special events, and ex-
ceptional customer service that
make this restaurant a true
experience for each cus-
tomer that walks
through their doors.

“If you look at
the proliferation of

0D~
ATNICER

screen televisions and an extensive
bar menu. One of the highlights of
this area is the enomatic wine ma-
chine. Crafted in Italy, the machine
enables customers to sample a vari-
ety of wines from places throughout
the world. Patrons can sample a glass
of wine from an expensive bottle that
would normally not be sold by the
glass. Through this machine,
argon is pumped into the
bottles, from the floor,
keeping the wine
fresh for wine enthu-
siasts to sample and

pizza, pizza is enjj\oy. dof
everywhere,” said myriad o
Micrg;\(fel Blanken- ! PIZZA (ﬂ e;/ents gretboeliélg
ship, Director of planned a
Operations for Old ) Venice Pizza Compa-
Venice Pizza Compa- ™= ny in the coming

ny. “Every mainstream
menu has at least one
pizza on it, so the challenge
for the traditional pizzeria is to offer
a differentiator, not only on the
menu, but the place itself.”

The Old Venice Pizza Company
franchise is owned locally by Tupelo-
businessmen Mike Greer and Clyde
Whitaker, as well as Dave Buescher,
executive vice president of the com-
pany. Their hard work and dedication
to creating a truly unique dining ex-
perience has molded Old Venice
Pizza Company into the distinctive
restaurant that it is. With their top-
notch staff including Blankenship
and General Manager, Randy Davis,
Greer, Whitaker, and Buescher have
created an innovative dining experi-
ence with a menu that offers an
eclectic mix of Italian, Mediter-
ranean, Greek, and French Creole
fare.

Apart from its expansive dining
room, Old Venice Pizza Company
houses an upscale bar area with flat

months. The restaurant
hosts bands every Mon-
day and Friday night until
midnight and a Sunday Brunch is
served from 11:00 a.m. to 2:00 p.m.
each Sunday. Monday nights are “bike
night,” from 5:00 p.m. until 9:00 p.m.,
with drink specials for those partici-
pating. Old Venice Pizza Company
has its own recession plan, with “5-
Star Saturdays.” Customers can pur-
chase a bottle of their house wine for
$5.55 with the purchase of dinner.
The jewel in Old Venice Pizza Com-
pany’s special event crown is the
monthly wine dinner. A delectable feast
for the senses, these dinners feature
multiple courses, with wine pairings,
and are a true culinary journey. The
next wine dinner will be held April 7
and those interested should contact the
restaurant for reservations. The staff is
also preparing for a crawfish boil on
April 4 from 1:00 p.m. to 5:00 p.m.
Through the leadership of Greer,
Whitaker, and Buescher, Old Venice
Pizza Company is committed to

being a consistent corporate citizen
in Tupelo/Lee County. They are in-
volved in a plethora of community
service activities, including the Salva-
tion Army’s Empty Bowls Luncheon
and the sponsorship of a child at the
Tupelo Children’s Mansion, and are

Pictured are
Michael Blanken-
ship, Director of
Operations; Mike
Greer, Partner;
and Randy Davis,
(General Manager.

committed to serving the citizens of
this area.

While the pizza is the centerpiece
at Old Venice Pizza Company, with
such pies as the John Wayne, Mighty
Meaty, Daddy Crawdaddy, and Four
Cheese, the customer service will

bring back patrons time and time
again. As creative ideas are continual-
ly “tossed around” at the restaurant,
customers can be assured that each
visit to Old Venice Pizza Company
will truly be an innovative, unique
dining experience.

0Old Venice Pizza Company is locat-
ed at 3117 McCullough Boulevard in
Belden and can be reached at
662.840.6872. They are open from
11:00 a.m. to 10:00 p.m. throughout
the week.

¥ PAIN MANAGEMENT

| Aribbon cutting was held to celebrate the grand opening of Pain Management Center of

| North Mississippi. Pictured on the front row are; Emily Addison, CDF; Beth Christian, Pain Man-
agement; Tommy Adams, Pain Management; Gayle Hammitt, Pain Management; Dr. George
Hammitt, Pain Management; Councilman Mike Bryan; Dr. Kirk Kinard, Pain Management;
Paula DeCanter, Pain Management; Kelly Crowe, Pain Management; Amy Justice, Pain Man-
agement; Jackie Estes, Pain Management; Kristi Wagster, Pain Management; Waurene Heflin,
Crye-Leike Realtors; Beverly Bedford, City of Saltillo; and Michael Addison, Go Box/Southem
Home Solutions. Pictured on the back row are: Rodney Bogan, Pain Management; Carolyn
Maoss, Comfort Inn; Casey Cook, Pain Management; Kerri Collier, Pain Management; Les Perry,
North Mississippi Medical Center; Tina Powell, BancorpSouth; Amanda Phillips, Key Staff
Source; Paul Mize, BancorpSouth; Toby Hedges, Shelter Insurance; Barbara Dole, Regions
Bank; Jane Myers, Wiggles & Wags Pet Sitting; and Talmadge Ray, J.T. Ray Company. Pain
Management Center of North Mississippi is located at 2089 Southridge Drive in Tupelo and
can be reached at 662.407.0801.
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cordially invites all new CDF members to a

NEW MEMBER ORIENTATION

Tuesday, April 21, 2009
4:00 p.m. — 5:00 p.m.
CDF Boardroom

300 West Main Street
Tupelo, MS
Please RSVP to Emily Addison at 662.842.4521
or eaddison@cdfms.org

Join us for the April meeting of the

YOUNG

PROFESSIONALS

WWW.typs.bi1 zem

THURSDAY, APRIL 23, 2009

5:00 p.m. to 7:00 p.m.

IV’s Restaurant and Market
3400 West Main Street

Please RSVP to typ@cdfms.org
For more information please visit the TYP website at
www.typs.biz or
contact the CDF Office at 662.842.4521

FIRST FRIDAY

The March First Friday networking breakfast featured guest speaker, Mr. Rick Martinez, Retail Development Manager, Gulf States Toyota, and was sponsored
by Toyota. Pictured, Mitch Waycaster, CDF Chairman, presents Martinez with a token of appreciation. First Friday programs will resume in September.

BUSINESS ROUNDTABLE

The Business Roundtable was held March 25 in the CDF boardroom. Over 40 CDF members listened to reports from businesses throughout Tupelo and Lee
County. Marty Cooper, Catering Manager, Newk's Express Café, is pictured addressing the crowd at the Business Roundtable. For more information or to
join the Business Roundtable, please contact the CDF office at 662.842.4521.
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‘g’} Community Development Foundation
(CIDF Application for Membership

Please tell us about your organization

FriDAY, APRIL 3, 2009

Organization Name

Mailing Address City, State, Zip Code
Physical Address (if different) City, State, Zip Code
Website Number of Employees

Category (list located on the back of this application)

Keywords (choose up to 10 words that describe your business)

Main Contact (will receive all chamber correspondence)

Contact Name Title

Phone Toll-free phone

E-mail address

Additional Contact

Fax

Name Title

Areas of Interest (please circle your selections)

Ambassadors Business Roundtable Leadership Program

Do we have your permission to use your photos in our chamber publication(s)?
_Yes _ No

Signature and title of authorized person with your company

E-mail

Tupelo Young Professionals

[] My CDF membership check is enclosed $

[] Please send me an invoice

[ Please bill paymentto: __ VISA ___ MasterCard
Card Number
Expiration Date
Signature

American Express

300 West Main Street, P.O. Box A
Tupelo, MS 38802-1210
662.842.4521 Phone
800.523.3463 Toll-free
662.841.0693 Fax
www.cdfms.org
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) 0/0 Helping you look and feel better for 30 years
UFF Fushion extentions All chemical services

Cut, Color & Style New 10 minute color  Acrylic and gel nails

662.690.6122 with Mallory Latest hairstyles

115 N. Thomas St. Suite B .
Tupelo Walk-ins Welcome! 842-0831
a w ‘ (@ ) Scmeowe s l‘?cckiwg
[ ; ’ “‘“‘ b / Pt '
. AL, ‘\

“Your Hair and Nails are the ! N
Most Important Things You Wear” &“ o5 W Mo S

Tupelo. MS 3880

Martha Matthews, Judy Ferguson, Debbie Andrews, Christina

Kennedy (Stylists), Lisa Owens and Melissa Dillard (Nail Tech) \7* K . 667-840-2444

662-844-1411 - 1906 West Main Street - Tupelo

THER BANKS OFFER LAND FINANGING PLANS.

WE OFFER

LAND FINANGING SOLUTIONS.

For over 50 years, the Land Bank of North Mississippd has been doing one thing: providing financing solutions for lnd in north Missisappi, Oor knowd-
edge of the terntory, expertisc in land values, competitive interest rates and variety of loan options work o your sdvantage when purchasing Iand.
[ell s what your needs are, and we'll el you how o fulfill them

Knowledge, Experience And The Bes! Land Financing Solutions Available,The Land Bank Bf North Mississippl Is The First Choice In Land Financing.

WE MAKE LOANS FOR
AGRICULTURAL PROPERTY - HUNTING PROPERTY
LAND IMPROVEMENTS - INVESTMENT PROPERTY
HOME SITES WITH ACREAGE - FARM EQUITY

CORINTH . 662-286-0020 - 2101 Hwy. 72 East ln"n Bn"“

TUPELO - 662-842-1202 - 618 Spicer Dr. OF NORTH MISSISSIPPI
HOUSTON - 662-456-5316 - 799 South Jackson St.
STARKVILLE - 662-323-8150 - 413 Hwy 82 East

KOSCIUSKO.- 662-289-5227 . 106 East Washington St. Turning Land Into Life.
% Part of the Farm Credit System Toll Free 1-866-560-9664 - www.mslandbank.com
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Beauty Motif
The only Q#ng{;z?:lr retailer in

oareMinerals

By BARE ESCENTUALS

Thank you
for shopping
locally
Call us for FREE USPS

Priority Shipping with
your $50 order

FrIDAY, APRIL 3, 2009

Aberdeen makeup artist
grows celebrity clientele

BY BARBARA HARRINGTON

SPECIAL TO THE BUSINESS JOURNAL
In a career filled with unfor-
gettable moments, celebrity
makeup artist and Aberdeen
native Billy Brasfield recently
realized a dream come true.
“People always say ‘You've
worked with everybody. Who
is your fantasy?’” said Bras-
field, who professionally goes
by billy b. “Dolly would be
among the top three ... T have
been obsessed with Dolly Par-
ton since I was a kid.”
Brasfield, who lives in New
York and has a beauty shop in
Aberdeen, said Parton does her
own makeup, so he thought he
wouldn’t get to work with her.
Yet when she was getting ready
for a music video, the director
mentioned Brasfield’s desire to
Parton.
Parton agreed and his agent

Parton’s video is for “Back-
woods Barbie,” a song she
wrote for her Broadway pro-
duction, “9 to 5,” which opens
this month. Brasfield said the
song is about a woman who
wants to grow up to be beauti-

The video was shot at a log
cabin outside Los Angeles and
on Hollywood Boulevard in
front of Frederick’s.

“Meeting her is exactly like
you would want it to be times
a hundred,” Brasfield said.
“She’s sweet, humble, normal
and amazingly beautiful, with
gorgeous skin. She really let
her guard down, trusted me to
do what I wanted.”

She did have one stipula-
tion, though, that once she
looked at it, if there was any-
thing she wanted to change
he would be alright with

called to tell him the news. that.
“I was doing makeup on “When I finished, I handed
www.beautymotif.com Cindy Crawford and he told her the mirror and she said it

© Journal Publishing Co. - 09

me to step outside,” Brasfield
said.

was perfect,” Brasfield said.
“This was a dream come true.”

Don’t Waste Production Space
Journal 3rd Party Warehouse

Receive Warehouse
Track Ship
Manage

Just-In-Time Deliveries

ournal Enterprises, Inc.
662.678.1523 or hill.hannah@djournal.com
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Business Directory

Air Conditioning

Auctions Continued

THE ORIGINAL

RIDDLE

AIR CONDITIONING & HEATING

Serving North Mississippi for Over 30 years
* Heat P * Gas Heat * Air Conditioni
RESDENTIAL & 1 (oe, e o s conen

Repairs On All Major Brands
m

NATE Certified Factory Authroized Dealer
Turn to the Experts

Free
Estimates

662-534-9611

120 Synder St., New Albany, MS

Professional Auction Marketin
With Over 20 Years of Experience With On-Site Auctions,
Stevens Auction Has Set The Standards for Others to Follow

FESTEVENS )

AL F.'-':""\-t".:l.ﬁl'r‘i.'hl L=

wwuw. stevemauctzon com

John Dwight Stevens, Auctioneer
Member of MS and National Auctioneers Associations
MS A. L. #349

NORTH MISSISSIPPI LEADING AUCTION COMPANY

We handle any kind of auction or appraisal
P.O. Box 58 ® Aberdeen, MS

Apartments

Oak Creek Apariments

“Alake fife o Jieefe fadzecr !

i=!

508 Lumpkin Avenue
Tupelo, Mississippi 38801
Telephone: (662) 844-2370
Fax: (662) 844-2345
E-mail: oakcreeka@birch.net

JAason Lee ShelTon

ATTORNEY-AT-LAW

Shelton & Associates P.A.

218 N. Spring ST.
P O. Box 1762
Tupelo, MS %8802-1762

Phone (662) 842-5071 Fax (662) 341-1941
Res. (662) 842-5%21 Email: jshelton@dixie-NeT.com

Toll Free 1-888-237-50%1 e Licensed In Mississippi & Alabama

PERSONAL INJURY

GWENDOLYN HUDSON
Site Manager

HAVE YOU BEEN
INJURED?

CALL
JON D. SHELTON, J.D.

Attorney-At-Law

662-844-3005

Rick’s CHASSIS WORKS

Foreign - Domestic

e Insurance Claims Welcome
* Free Estimates
* Body & Paint Repair

1875 Nelle St. Tupelo, MS

844-0260

“We Specialize
in Frame Work”

Body Repair ¢ Auto Glass eInsurance Claims

Ratliff Body <l
and Glass “===5 f
365-8245

“You pay the premiums, you choose the shop.”
www.ratliffbodyandglass.com

Automotive Services

Alignments, Brakes, Air Conditioning,
Oil Changes, Transmission Service

ez Firestone

BFGoodrict  EMY TN
SUnNRoYAL &

FRIENDLY CITY TIRE

Where You're Always #1

' # 534-7671

www.friendlycitytire.com

] T T EEEEEE EE T E TR N
- -

LY I JT-1 | | HANKINS SERVICE CENTER
- -

s FARM LAND = TIMBER LAMD - Major and Minor Repalrs

oy CATTLE - HORISE FARMSE d D

& s * Domestic and Imports

- BUSINESS LIQLUIDATIHDRMNE o o Over 25 Years Experzenze

: COMMERCIAL PROP.: HOMES : o Air Conditionine Repai

S b= Blrk 071 lflO}’llVlg FP&ZZVS

- EER REq! Haovin Glidowesill = * Brakes

- q‘nﬂ L eez.s6z.6767 2| | *Tiews

.E. w Sonatocbls MS E We accept Visa arfd Mastercard

& A o S0, A0 Quallty Service

rd - Bennie Hankins - Owner

o ioneer-auctions.com o ennie Han

= ] . L e L] : 629 E. President St., Tupelo ................ 842-8733

BISIIOP'S

¢ Free Quotes ¢ Custom Exhausts
¢ High Flow Converters & Mufflers ,'

* Mon-Fri 8am-5pm
e Gas Saving Techniques
Magnaflow - Flowmaster - Turbo ‘ s

€° 662-841-0095 !

——— || 1685 Cliff Gookin Blvd., Tupelo, MS

A & M Auto Repair

Lowest Prices, Free Quotes

Anthony Fisher & NMickey Nichols

Mechanics For Hire

35 CR 5001
Booneville, MS

662-554-3313 or 662-210-2260
Call me for the best price and service
bttinkertoy@yahoo.com

Bank

NOTICE TO CATTLEMEN!

Pontotoc Stockyard ¢ Highway 76 West, Pontotoc

Owner-Ron Herndon
= Auctioneer-Sammy Barlow

, ATTLE SAL
Every Saturday 1:00

Goats, Hogs & Horses F i | d
at 11:00 am or all your cattle needs

Call 489-4385 or 213-7080

BRAKE & SERVICE REPAIR

¢ Brakes

* Front End : r .ﬂ‘
Alignment | - k -|.£h S|
o Air — "o,'t e L..—"’.‘ ]
Conditioning

m

COOPER

AUTO - TRUCK SERVICENTER
4006 West Main Tupelo, MS 844-1852

Bank Of Okolona

Okolona
P.O. Box 306
Okolona, Mississippi 38860

(662) 447-5403

Membor

Houston Banking Center
321 W. Madison St.
Houston, Mississippi

(662) 456-3347

www.bankofokolona.com

uuuuuu
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Graphic Design

K

Trustmark.

Banking and Financial Solutions
People you trust. Advice that works.

* Free Pre-Qualifying
* Approvals Within 24 Hours
* Fast & Efficient Closings

Robin Barnett
Mortgage Loan Officer

144 South Thomas Street ® Spanish Village, Suite 106
Tupelo, MS 38801 ¢ 662-841-8743 * Fax 662-841-8747

rbarnett@trustmark.com

Building Materials

TRUS

bl Mmi >y 4 ﬁg:

BEGINS HERE
Lots of Sizes Available

PLASMA  DLP - LCD

-

BIG
SCREENS
Starting At

We Service What We Sell in Our $400
In-House Service Department N]
GRASS T.V.

Dutastanding in our Fisld

917 S. Gloster / Tupelo * 844-5297 (South of hospital)
Mon.-Fri. 8-5

Fence

\

-

I“mt here to make vou look good.
Mary Scarborough
Graphic Designer

FRZ . FI0.3233 maryplb@yahoo.com

Hair

Barry Grisham ¢ Tom Moffitt

Grisham Lumber & Supply, Inc.

203 West Mill Street
Blue Mountain, MS 38610
For All Your Building Needs
Toll Free (Statewide) 1-888-685-9444

Cable Services

(comcast.

Get your office moving with Comcast High Speed Internet!

Call your local representative today for your free installation!

Sharon McCombs
Business Account Executive
PH: 662-680-8156
Mobile: 662-231-4223

Contractors

IVY FENCE CO.

i

All Types
Chain Link
Fencing

RESIDENTIAL-COMMERCIAL- INDUSTRIAL

Family Owned & Operated - Est. 1953
. * = Installation/Repairs - All Types of Fencing
Vinyl F
e FREE ESTIMATES
Ornamental Iron

B 842-3431

4811 Cliff Gookin * Tupelo, MS

g

All Types
Industrial

STRUCTURAL REPAIRS
FOUNDATION PROBLEMS?

|G 731-723-5764
ey o AR HE

1-888-264-312
FOUNDATION SOLUTIONS

e Patented Steel
Piering
e House Leveling
e Water Proofing
e Basement Walls
* Lifetime Warranties
e Structural Repairs
Of All Types
* Residential,
Commercial
& Industrial

License General Contractor
www.ramjacktennessee.com

B ' Ro%lLC Mo OC
O e HE LR
Spectalty Contractors

oo vd wp 2emad L77

Tdy wpp wal agnt

Emn 4o pur Plidag grm
g hulr swes Flygesue

i baulSpro-e Rher:
T i Madin
Tl %" Lheqh

WE.PEGUES
Established 1891

Funeral Homes ¢ Crematory

535 Jefferson Street ® Tupelo (662) 842-4872
280 Mobile Street » Saltillo (662) 869-2130

www.peguesfuneralhome.com

l:
]

Hair Loss

See What We Can Do

RO B 2-B42-1222

Creative
Hair

Tupelo, MS

1443 East Main St. ¢ Tupelo ¢ 842-1222

Home and Garden Supplies

SIMMONS TAYLOR

Hardware & Appliances
324 Third St / Sherman, MS

* Hardware * Repair Parts

® TOOI_S_ We will buy your used | ¢ Plumbing Supplies

* Fertilizer stoves, refrigerators, e Gardening Supplies

: ﬁfe": washers, dryers, etc. | o Pet & Animal Food
ants e Carpentry Supplies

e 690-9966

Call us for your appliance repair

gﬁ*
o‘«i
> CARPET CLEANING

NORTHEAST MISSISSIPPI

«*ﬂ‘“o

H. C. PaYNE

TEL. (662) 844-5921
(662) 871-9600

Fax (662) 844-0580

Cammntry
7 laavrirea
e —

662-869-3545

P. 0. Box 115

2686 Hwy. 145 No Suite C
Saltillo, MS 38866

"i" T|Ie e Hardwood ¢ Carpet
o Sales & Installation

e —

Okolona
Drug Co.

Complete Prescription Service
We Accept All Medicare Part D Plans

* Gifts & Fenton Glass
« Tyler Candles
* Aromatique
* Arthur Court
* Adora Dolls &
Lee Middleton Dolls

210 West Main Street
Okolona, MS (662) 447-5471

* Lenox & Gorham
China

* Ole Miss &
Mississippi State
Collegiate Items

Home Im provement

Bradsher's Bobcat &
Storm Shelter Service

T

466 CR 1740, Tupelo, MS

@ 662-871-5500

+400
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Family = Lkgent Cae Unic, PA
Comprehensive Medical Care

For Your Family or Business
Appointments & Walk-Ins Welcome

Lee Wallace, CFNP
David W. Bell, MD

1154 Cross Creek Dr.
(Next to Home Depot)

840-8010

Mon.-Fri. 8 - 6:30

Sat. 9-6
Sun.1-6

WWW.HOUCKPORTRAITS.COM
062-728-6925

%uﬂé

/QGPL‘P
STUDIO AsD [ Wi ‘Jrnr: RAPTTY

P Hﬂft]l@dﬂ MQ@A]CHUQMGIS For Your
C S
amp@ngn UH)P 1es

Dillard Richardson
Business Forms & Supplies, Inc.
“Is The Man To Call” At 662-842-6531

The above Corporation is not associated with The Former
Richardson Printing Co., Inc. or PPI, Inc.
Yard Signs - Decals - Plastic Products - Magnetic Products
Cards - Labels - Calendars - Banners - Door Knob Hangers

HERNDON CHIROPRACTIC GLINIC
gez[’goodﬂgam.’
New Patisnts Welooms

842-8413

2087 Cliff Gookin Blvd.
Tupelo, MS

Dr.

Ron Herndon

The Meadows

Serving senior citizens and their families

Daniel Health Care services include 24-hour skilled nursing care by
licensed and certified staff, restorative nursing programs, 24-hour lab
and pharmaceutical services, IV therapy by IV certified nursing staff
24 hours, on site x rays, on-staff medical director, care planning con-
ferences with family, psychologists on staff with behavioral manage-
ment program, Alzheimer’s Unit, subacute unit, social services, wound
care, activity programs daily, nutritional plans and counseling, EKG'’s,
respiratory therapy.

ALSO AVAILABLE: Outpatient services, on-site and off-site; occupa-
tional therapy; physical therapy; speech-language therapy and audio-
logical services.

The Meadows

Highway 25 South ¢ Fulton, MS ¢ 662-862-2165

Morzan Mavinr & Sterape, e

Call for a Free Estimate

Bronzie Morgan
Relocation Specialist

‘_1-'. 662-842-1120

“The Morgan Family has been moving
families like yours for over 50 years”

Commercial Plumbing, Gas & Industrial Piping

RICHARD HANLON PO. BOX 417
(662) 447-3213 Okolona, MS 38860

.,"]h" (a Jimmy Langley Appraisal Service
bl 05 | 1218 West Main St.

B P.0. Box 1101

. Tupelo, MS 38801
Jimmy Langley

State Certified Residential
Real Estate Appraiser

Business (662) 844-4624

Fax (662) 844-4625
Land and Residential Cell (662) 255-6154

Thank you for choosing RH Plumbing. We appreciate your business

sonny T’s Plumbing
All your plumbing needs
2g=-Hour Service

TrOY LUNCEFORD

siriter Vlumber /Owmer

(662) 871-5693

When it ‘re tirest of the reat, Bry the besi
Senior Citizen, Military, & Law Enforcement Discount!

Pressure Washing

Lisenped, Bonadiod
amad bnsured

Bar-B-Q by Jim

We Roast, You Boast
.= DINING » CARRYOUT ¢ CATERING

“i‘- Call-In Orders 840-8800

- “s  We Cater to Parties, Factories, Home & Office
Jim & Barbara Beane, Owners

203 Commerce Street, Across from Tupelo Coliseum
HOURS: Mon., Tues., Wed. 11am - 6pm ¢ Thurs., Fri., Sat. 11am - Until

-Fl

DOGC'S POWER WASH
= & LAWNCARE SERVICE

-'-.1 Ec‘ MRS = COONCRETE &

Wead Control (Roundup),
{Fence Row, Ditches, efe.)
FREE Quote on Houses
David O. Coggin
Nettleton, MS
401-9052 » 257-1445

IVINYL SIS

GURLEY'S
RESTAURANT

8 OZ. RIBEYE $10.95 induces side
SPECIAL:
Friday & Saturday 5:00 pm unnl

_ OR _
Off Hwy 45 N. - Guntown, MS - 348-2276

* Paint * Flooring
* Wallcovering ¢ Blinds

Benjamin
Moore’

Painits

Computer Color Matching
We Sell The Best

(662) 842-0366 » FAX (662) 842-0811
1181-A West Shopping ¢ Tupelo, MS

Barber Printing, Inc.
Good Impressions
are our Business
For all your printing needs

662-841-1584

goodimpressons@barberprinting.com

$5-95
Lunch Special

Includes 2 big slices of
pizza, salad and drink

| — *
’-i." -,—F

L ]

k.l > Pizza Doctor
662-844-2600

908 West Main, Tupelo
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— Business Dz'rectory

. !rrh t..h_ . Hair Care, Manicures, Pedicures, Facials, TUPELO UPHOLSTERY

Skin Care, Micro-Dermalbrasion, Massage,

Color Analysis & Correction Vinyl Tops ¢ Carpets ¢ Seats * Headliner

Convertible Tops ¢ Leather Interiors

Spaghetti Sandwiches Tupelo, MS
B E TR EIEEREED) | DAY SPA & SALON 662-844-6690
709 S 4th St. 365-7059 || 662-844-3734 - 844-6204 -
Baldwyn, MS 2613-A TRACELAND DR. * TUPELO, MS 38801 Tim Kesler, Owner ¢ Free Estimates ¢ Automotive
‘3 Catering fram 10 to 1,000 - ELECTROLLIX"
W = “Since 1924”
Cool, Friésy G

e Vacuum Cleaners
e Shampooers

e Air Purifiers |
FREE Pickup
& Delivery \\\.‘_ .j
518 S. Gloster ¢ Tupelo ¢ 842-2214

Windows

. GRAND Brand New Storage Facility! i SR QTS o o -
ds OPENING | Cleanand Securel . o, 5Q .Bgz“li":mc‘”v’!’
24-Hour Gated Access ¢ Brightly Lit | TN + -
Thursdays at Get 1 or 2 Months FREE ; Whlte Double Hung Windows

Total Security Fence!
' aﬁ;%’
$ * ANY SIZE “7
@ .; INSTALLED!
Financing Available!** -

5 B40-0900

A Lbasber Creek Villsge  Tagpris, 8 WRROY
TN PRt T i..: ;:.Jp Al PO memer heeresiplomn pees 219 Franklin Street * Tupelo (behind BancorpSouth Arena)

Storage

with prepaid rent!!
MEM IS’TE MAIN STREET

D L L I M I N I - s T 0 R A G E s:mply the Best for Less®” CALL TODAY FOR YOUR FREE QUOTE
« Max 2 FREE Kids with Adult Entree « Kid's Menu Only ] | 842-5201
« 12 years and under *5109 pm Owned and Operated by Gus Hildenbrand | 1-800-NEXT WiNdow
* Drink not included .
Tupelo and Corinth Location Kids Eat Free on Monday 627-A weSt_Mam street ) Tupelo ) (662) 346-9966
217 Highway 30 West » New Albany * 534-2700 * Fax 534-0477 Directly Behind Main Street Family Dentistry

5 Let Us Cater || D°A°F°E e =
Your Parties. s-ro “E * Accounting Records

L i Legal Records
| . : | ¢ Manufacturing Records
BBQ ¢ CHICKEN ¢ RIBS * TURKEYS @)E{EEE)%S)”DMB Architectural Records ] Jg X V I I )r(l._)

BISHOP'’S BBQ GRILL 17 Years Experience Pick Up & Delivery 1204 Nort Gloster Street

2546 Hwy 145 N. » Saltillo, MS 506 S. Spring * Tupelo R, FRED PITTS, Tupelo, MS 38804
662-869-8351 B56ER-844=-6163 PRESIDENT FX: 662.842-4376 PH: 662.842.4298
. Pclllrg Trays RON ALDRIDGE TUPELO WRECKER SE
ora ccasions! v ] “Serving Lee Co. Since ]973"
- ’ mhﬁsc[ Public Ogccountamf + 24 Toun DAMAGETreE Towme )
ELECTRONIC FILING * Heavy Dury TowING
Tax Returns ¢ Accounting * ROLLBACK WRECKER

Auditing * Payroll Services 840_9301 ,[

www.roncpa.net
312 N. Main St. ¢ Amory, MS e 38821

1101 Wéll:g_o?ir;ilmpelo 662'256'2704

T ——"
-

1806 E. MAIN STREET ® TUPELO
. 4
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More out of your BlackBerry:
More out of your day.

Cellular South helps you get more out of your BlackBerry...for less.

With unlimited calls and data, you can stay connected, be organized and have instant
access to information, all on the S8 network you can count on.

*FrtaekBavr

LT A Lh & choulie we
i Tepuer 't B k. &

10T e Tessn inping  Fres oesbaner

Fiha ke nilne comipden Salle: LA

1w Vepartrect. Foad of B
| b Gpesiars Ha
P 31 aRper Mobie  |Hobsls Aden

818 Bary 2tan. Deaids 33" LD BETY

g———

‘ﬂ_ BlackBerry Pearl 8130 Ei BlackBerry 8830 World Edition

.\\\ cellularsouth
1-877-CSOUTH2 (276-8842) T e——
cellularsouth.com/business Wireless Business Solutions

©2008 Cellular South, Inc. All rights reserved.
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Win.

Sometimes small businesses need a big idea—Ilike how to win.
Read what Jim Collins, author of Good to Great and Built to Last,
said in the last Fortune 500 issue:

“Throughout history the great companies have
used adverse times to their advantage.”

“Firms don't fall because of what the world does to
them, but because of what they do to themselves.”

We can help you win. At fees acceptable to you.

Give us a call and we'll show you our work.

birch agency

josh mabus | 6622965234 | josh@mabusbirch.com
duane birch | 662.321.2614 | duane@mabusbirch.com
398 East Main Street - Sulte 122 | Tupelo, Mississippl 38804

www.mabusblrch.com

advertising - strategy - marketing - graphic design - production - direct mail - website development - public relations - special events
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