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Searching for funds
Debunking the free
money myth for
startups, existing
businesses.
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■ A workshop series kicks off
this month, geared at teaching people
how to have a successful business.

BY CARLIE KOLLATH
Business Journal

People have plenty of good ideas
for new businesses. The trick is find-
ing the money to finance those ideas,
says a local business counselor.
“Financing is always an issue but
now more than ever,” said Frank
Wiebe of the Mississippi Small Busi-
ness Development Center. “Not only
for startups, but for people (with ex-
isting businesses) trying to make it
through tough times.”
Wiebe helps people plan for suc-
cessful businesses. He teaches class-
es in Tupelo about business plans,
marketing and managing, among
other things.
The No. 1 question he gets asked:
Where are the grants?
“There are no small business
grants,” he said.
Most funds for startup businesses,
according to the MSBDC, come from
personal resources including savings,
equity or loans from family, friends
or other investors, home equity
loans, cash value of life insurance or
other personal resources.
Sometimes banks will loan money
to start a business, butWiebe said
he’s found recently that banks are
less willing to take the risk on the
venture.
Besides, Wiebe said it is important
that startup businesses and existing
businesses avoid borrowing money.
They should focus on cutting costs
instead. But marketing is one cost
they shouldn’t cut, he said.
Wiebe this month will kick off a
free workshop series that will cover
potential money sources for small
businesses. The series, called “Small

Business Boot Camp,” starts Jan. 27
at the Renasant Center for IDEAs.
The boot camp series was started
four years ago at the request of the
Minority PUL Alliance, which is a
partnership of leaders in Pontotoc,
Union and Lee counties. The infor-
mation sessions started about the
same time that Toyota announced it
would build a manufacturing plant
near Blue Springs.
The free series has nine workshops
– each lasting two hours – geared at
people who want to start a business
and people who already have a small
business.
The meetings and topics are:
■ Jan. 27: Keys to small business
success

■ Feb. 3: First steps – starting your
business

■ Feb. 10: How to write a business
plan

■ Feb. 17: Marketing/secrets of ad-
vertising

■ Feb. 24: Management – plan-
ning, organizing, leading and con-
trolling your business

■ March 3: Next steps – growing
your business

■ March 10: Attracting, selecting
and training people
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Mid South Nursery
“QUALITY PLANTS & SERVICE SINCE 1953”
339 COLEY ROAD • 842-4194

WITT MARION’S

Family Owned and Operated Since 1953.

Money remains critical issue for startups
Learn more
■ To sign up for free small business classes
or free consultations, contact the Mississip-
pi Small Business Development Center at
(800) 725-7232.
Frank Wiebe is a business counselor

based at the Renasant Center for IDEAs in
Tupelo. Contact him at (662) 680-6988.
See more events scheduled around the

state on the organization’s website: Mssb-
dc.org

Q:Do I need a sales tax number and how doI register for one?

A:If you sell tangible personal property, or pro-vide certain fabrication, rental or other partic-
ular services, you must obtain a sales tax identifi-
cation number, also known as a seller’s certificate,
from the Mississippi Department of Revenue.
If wholesalers and retailers are reselling your

product, you would not charge sales tax but
would provide them your sales tax number for a
resale certificate.
You would not charge sales tax to consumers

who purchase your product outside of Mississippi.
After you register, your sales, regardless if

sales tax is charged or not, must be reported
regularly to the sales tax division.

Q:Do I need a business license?
A:Mississippi does not license all businesses.However, your business may need state
and/or local licenses or permits.
Your local SBDC counselor can help you de-

cide what licenses, if any, you may require.
Some professionals that require licenses are

automobile dealers, commercial vehicle opera-
tors, health facility (including child care and
nursing homes) operators, building contractors
and restaurant owners and caterers.

Q:How do I register my small business?
A:If you decide to incorporate or become alimited partnership or a limited liability
company, you will need to register with the busi-
ness services group at the Mississippi Secretary
of State.
If you organize your business as a sole propri-

etorship or a general partnership, you do not need
to register your business entity with the state.
However, there may be certain state, city or

town permits or licenses that are required to

operate your business.

Q:How do I finance the startup of a smallbusiness?

A:You should prepare a business plan with fi-nancial projections, including a balance
sheet, income statement and cash flow statement.
Most small business startups are funded

through personal resources including savings,
equity or loans from family, friends or other in-
vestors, home equity loans, cash value of life in-
surance or other personal resources.
Banks will lend to some business startups.
If your request is denied, ask your bank if

they would consider the loan with a guarantee
from the Small Business Administration.
In addition, there are number of local and re-

gional economic development agencies that have
revolving loan funds that you may apply for.

Q:What legal form of business should Ichoose?

A:■ A sole proprietorship is owned by an in-
dividual (or a married couple) and it may

have one or more employees. Operating a sole
proprietorship means that the owner is person-
ally responsible for all liabilities of the business.
Also, the owner is taxed on a personal level for
all profits generated by the business.

■ A partnership occurs when two or more
people agree to share ownership of a business.
This form of business allows the partners to
share complementary skills and resources. The
owners share, and pay personal taxes on, the
profits of the business. Additionally, each part-
ner is individually responsible for the liabilities
of the business.

■ A limited liability company is a combina-
tion of the corporate form (providing limited lia-
bility) and the partnership form (allowing you to

THE MOST FAQS FROM THE MISSISSIPPI
SMALL BUSINESS DEVELOPMENT CENTER:

Turn to STARTUPS on Page 19 Turn to FAQ on Page 19
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A
belated “Happy New
Year” to you.We’re a
week into the new
year and already we’re

off to a rocking start.
Three days into the 112th
Congress and everyone’s
agreed to disagree.
And OPEC, seeing that the
global economy is in such fine
shape, thinks $100 oil is per-
fectly acceptable.
Of course when oil was at
$50, it was fine. And OPEC was
happy when oil managed to
reach $60, $70 and $80, too. At
least we’re not back at $150,
where prices were briefly 21⁄2
years ago. Not that the Organi-
zation of Petroleum Exporting
Countries would put upmuch
of a fight.With its black gold-
tinted glasses,OPEC has hint-
ed that more production for
this year is unneeded since
supplies are adequate.
So that economic light at
the end of the tunnel we saw
at the end of 2010may have
gotten partially eclipsed. One

hundred
dollar bar-
rels of oil
and $3-
plus gas
do not
make for a
confident
consumer
– or an
economic
recovery.
The flip
side to the
argument

of having high oil prices is that
economic growth spurs ener-
gy growth, whichmeansmore
oil is needed. Thus, we have
higher oil and gas prices. But
that’s assuming the old sup-
ply-and-demandmodel ap-
plies to oil, which it doesn’t.
Simply put, higher energy
prices will be a drag on the
economy.
And the recovering automo-
tive industry – which in 2009
sold the fewest cars in 27 years
but managed to pick up in

2010 – certainly doesn’t need
high oil and gas prices for too
long.

What’s the word?
While we’re griping about
gas prices, we’ll also try to fig-
ure out what the new “word of
the year” will be. According to
dictionary companyMerriam-
Webster, “austerity” was the
No 1 word in 2010. Two years
ago, M-W said “bailout” was
the top word.
One word – make that name
– to consider is China and its
impact on the global econo-
my. Not that anyone should be
too surprised.We’ve been talk-
ing about China for several
years.
China alreadymakes 80 per-
cent of the world’s toys and 60
percent of the clothes.
And have you checked out
where your favorite electron-
ics devices are made?
Besides the U.S., China is
the only other country in the

world with such big economic
clout, and it’s flexing its mus-
cle while America goes to find
itsWheaties.
But it wasn’t like that a mere
decade ago.
For nearly 42 years, Japan
was the up-and-comer. It was
a manufacturing juggernaut
that was the original “factory
of the world.” Its technical and
financial prowess also were
hard to ignore as it rose to be-
come the world’s second-
largest economy behind the
U.S.
My, how times have
changed.
In August, China displaced
its long-time Asian rival in the
No. 2 spot, a remarkable – and
some would say frightening –
climb up the economic ladder.
Just 10 years ago, China was
the sixth-largest economy.
Five years ago it leapfrogged
the United Kingdom and
France. Three years ago it
jumped ahead of Germany.
Last year, China became the

world’s largest exporter, ahead
of Germany once again. And it
also became the world’s
largest automobile market,
ahead of the U.S.
In a decade China has dou-
bled the size of its economy.
Some experts think it will dou-
ble again within the next 10
years. Andmany of those
same experts think that within
20 years, China will displace
the U.S. at the top.
China’s gross domestic
product in 2000 was estimated
at about 10 percent of the
U.S.’ GDP.
This year, China’s GDP is ex-
pected to reach nearly $5.4
trillion, a distant second be-
hind the U.S.’s $14.8 billion.
But you can see the gap is nar-
rowing.
Somaybe the word we need
to learn should be in Chinese.
The year 2030 isn’t that far
away.

Contact Dennis Seid at (662) 678-1578
or dennis.seid@journalinc.com.
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GET YOUR COMPANY OFF THE BOTTLE
5 reasons to switch to Culligan bottle-free® water coolers.

1Bottle-free
is hassle-free.

You’ll never run out of water, and you
won’t miss reconciling invoices, bottle
deposit returns and other paperwork.

2 It’s more
sanitary.

No bottles mean no germs on bottle
necks, no dust, and fewer places for
bacteria and algae to grow.

3 No more lifting
42-lb. bottles.

Prevent injuries, eliminate spillage,
and free up your storage space.

5You’ll save
money.

Culligan bottle-free water coolers
start at less than $1 per day.

4 It’s better for
the environment.

Bottle-free water coolers reduce
our reliance on oil and keep
plastic out of landfills.

BOTTLE-FREE IS COOLER®

100 South Gloster, Crosstown–Tupelo
662-842-1072www.waterdepotoftupelo.com

Call Today for a
Business Journal Special...

FREE INSTALL!
And ask about the CDF
Chamber Advantage.

B&B CONCRETE
CO., INC.

email@bbconcrete.com

130 N. Industrial Rd. • Tupelo, MS 38802
842-6312 • Dispatch: 842-6313 • Fax: 842-6327

“Serving North Mississippi Since 1949”

Residential • Commercial • Industrial
©
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Welcome to a new year, a new economic landscape

Dennis
SEID
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Serving Northeast Mississippi for 27 Years
367 NORTH GLOSTER STREET, TUPELO, MISSISSIPPI

Jim Bain, RPh
Cathy Hudson, RPh

Diabetic Shoes & Tennis Shoes
• Assignment Accepted on

Medicare, Medicaid &
Most Private Insurances

• Inhalation Medication
• Drive-In Window
• Delivery Available
• Most Insurance Cards Accepted

• Glucose Meters & Test Strips:
Freestyle Freedom

Freestyle Flash
Freestyle Lite
One Touch Ultra
Companion

Embrace
Ascensia Breeze2
Ascensia Contour

Nataly Wigginton, PharmD
Compounding Pharmacist

COMPOUNDING
PHARMACY

• Customized Hormone
Replacement Therapy

• ZRT Saliva Testing
• Veterinary Compounds
• Transdermals,

Creams & Lotions
• Pain Management

MedicationMon. - Fri. 9:00 - 5:00
jbrxcompounding@yahoo.com

662-844-4530
Pharmacy Dept. e-mail
jimbain@usadrug.com
FAX: 662-844-4537

Mon. - Fri. 9:00 - 6:00 • Sat. 9:00 - 1:00

Member of Family

• Assignment Accepted on Medicare,
Medicaid & Most Private Insurances

• Inhalation Medication
• Drive-In Window
• Delivery Available
• Most Insurance Cards Accepted

WE HONOR ALL $4, $8, AND $10 PRESCRIPTION PLANS

Serving Northeast Mississippi for 29 Years
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■ Little’s Jewelers is setting
the pace with a new interactive
jewelry store model.

BY LENA MITCHELL
Business Journal

CORINTH – Little’s Jewelers
said a formal retirement
farewell to founder Carroll
“C.K.” Little Sr. this year as he
concluded 64 years in the busi-
ness.
The company is set to con-
tinue his legacy, however, with
innovations that will take them
far into the future, said current
owner Carroll Little Jr.
Little Jr. recently received the
“Innovative Store” award at a
jewelry industry symposium, an
award that symbolizes his con-
fidence in the business’ future.
“We’re among a few jewelers
around the country looking to
be innovative and interactive
with our customers,” he said.
“Our Jackson, Tenn., store is
our model going forward,
beingmore interactive and
with more specialty and de-

sign work.”
Little and his wife, Jan,
bought his father out of the
business in 1985.
“Hewas 62 and ready to re-
tire and sell the business,” Lit-
tle said, “but the business was
worthmore tome –withmy
name on it and the great foun-
dation of honesty and integrity

that he had laid
– than any-
thing.”
Little, a grad-
uate ofMissis-
sippi State Uni-
versity inmar-
keting, had
built a career
with Phelps
Dodge Corp. in
California when
the buyout op-
portunity came
along. He and
Jan – also aMis-
sissippi State
graduate –
brought their
family back to
Corinth and
took over the

business, though his dad con-
tinued to be a regular in the
store until the past couple of
years.
“This year we’ve been offi-
cially celebrating his retire-
ment after he physically wasn’t
able to come into the store any
more,” Little said.

Through the years the store
has expanded from its original
Cruise Street inCorinth location
to include two stores in Jackson,
Tenn., a store inTheMall at
BarnesCrossing inTupelo and a
store in Florence, Ala.
The stores have long-stand-
ing relationships with cus-
tomers based on customer
service and reliability in caring
for families’ jewelry treasures,
Little said.
Little enhanced his knowl-
edge of the business with train-
ing in gemology and jewelry
technology at the Paris, Texas
jewelry college. He also has a
graduate gemologist at each
store location.
In addition, the stores are
authorized Rolex dealers in
each of theirmarkets.
Little sees the business
evolving as “the Galleria for
Bridal” in themarketplace.
“It’s something unique to Lit-
tle’s Jewelers to bringmore in-
teractive service to the store,”
he said. “We took all the expe-
riences people want and put

them together.”
The new store concept in-
corporates a design center
where customers can see and
handle themerchandise, have
self try-onwithout the pressure
of a salesperson and be able to
customize and price their se-
lections for themselves.
“We recognize that jewelry is
not just a product in the case,”
Little said. “Jewelry is emotion-
al and special.”

Contact Lena Mitchell at 287-9822
or lena.mitchell@journalinc.com.
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Tupelo,MS • Charlotte, NC • Mobile,AL

800-821-8829

Your COMPLETE Source
for Pipe & Plumbing Products

Family Owned
and Operated
since 1974

McCullough Steel Products

MTH Plumbing Supply

1717 Bath and Kitchen Studio

HILARY HAMBLIN • (662) 416-8674
hilary@advertisingmomentum.com • advertisingmomentum.com

Wonder where your advertising
money is REALLY going?

Let us work with you to create an
advertising plan that makes your
budget work.

We can help.

Little’s wants to be ‘Galleria for Bridal’
Little’s Jewelers
■ Founded 1947 by Carroll K.
“C.K.” Little Sr. in Corinth

■ Loca-
tions in
Corinth,
Jackson,
Tenn., Flo-
rence, Ala.
and Tupelo.
■ The
area’s
largest jew-
elry repair

and service center.
■ Authorized Rolex dealer.
■ Contact: (662) 286-5041;
www.littlesjewelers.com

C.K. LITTLE

Carrol Little Jr.,
current owner,
said they are
“among a few
jewelers around
the country look-
ing to be innova-
tive and interac-
tive with our
customers.”

Donate to the

Salvation
Army

You’re Helping the
Less Fortunate in

Northeast MS

842-0301
703 Daybrite • Tupelo

534-0792
520 W. Bankhead • New Albany
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I
na rapidly changing
world, with economic
pressures increasing and
businesses restructuring,

many employees are finding
themselves facing changes like
never before. Many are forced
to learn technology, conquer
the computer, continue their
education and find them-
selves yearning for the com-
fort of a routine.
Resistance to change is a
natural inclination. So how do
wemove forward in this new
environment of change? Being
aware of the stages that hu-
mans go through when faced
with change will be helpful.
Keep your perspective, as dif-
ficult as it is. And remember –
people have been changing as
long as humanity has existed.

■ The first stage is denial.
The idea is “they can’t really
mean this and if I just proceed
with a business-as-usual atti-
tude, nothing will really
change.” At this stage, produc-
tivity begins to decline.

■ The second stage is re-

sistance.
Self-
doubt,
anxiety
and fear
begin to
creep in. It
has be-
come evi-
dent that
change is
on the
horizon.
Stress lev-
els in-

crease and productivity de-
clines further due to absen-
teeism and job changes.

■ The third stage is explo-
ration.The employee accepts
the change and even explores
way to make it work. The cli-
mate begins to change and
more creativity and determi-
nation emerge, hence produc-
tivity increases.

■ The fourth and final
stage is commitment.The
employees begin to turn the
curve and see the benefits of
making the change happen.

They become committed to
the new way of work and
would not go back to business
as usual if they could.

Trust is key
The amount of time it takes
to reach commitment and
productivity hinges on several
factors. The key factor is trust.
The trust that leadership will
act in the best interest of those
in the organization is directly

proportional to howmuch
time employees spend in the
denial and resistance stages.
The greater the trust, the
faster employees move
through the stages.
Another success factor is
communication. The fear of
the unknown is what holds a
lot of people hostage when
dealing with change. Open
communication will ease
their minds, therefore de-

creasing resistance.
And one final and very im-
portant factor in facilitating
change in the workplace is
employee support.While
change will be difficult and
stressful, employees who trust
leadership and are communi-
cated with regularly and thor-
oughly need only a little sup-
port to help them get through
the change process and onto
becoming productive again.
Change can produce a lot of
unrest and resentment in the
early stages. Stress levels will
increase and trust will wane.
Some will abandon ship. But
with lots of trust, communi-
cation and support from lead-
ership, most will work
through the process with rela-
tive ease and move the com-
pany forward in new and im-
proved ways.

Deborah Tierce is owner of Tierce
Motivational Training in Tupelo.
Contact her at (662) 790-5331
or deborah@deborahtierce.com.
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Open Mon - Sat 10am-6pm Closed Sunday

3651 Cliff Gookin Blvd, Tupelo (662) 844-5378

“Room to Room for
all your home

and office
needs!”

...there’s no place like home.

“Room to Room for
all your home

and office
needs!”

Change is hard, but necessary for growth

Deborah
TIERCE

“While change will be difficult and
stressful, employees who trust

leadership and are communicated with
regularly and thoroughly need only a
little support to help them get through
the change process and onto becoming

productive again.”
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Reed’s, serving Tupelo and Northeast
Mississippi for over 105 years!

Vera Bradley

Autographed Books

The North Face

Bridal Registry

UGG

TOMS

Our roots are here
in Northeast

Mississippi – not
just our branches

Historic Downtown Tupelo • 842-6453
Mall at Barnes Crossing • 842-5287 www.reedsms.com

Remember the great
old family downtown
department store?

It’s still here!

“W
hatdo people in
Mississippi eat?”
my southern Cali-
fornia friend asked

me while I was in her town on busi-
ness.
If I were a smart aleck, I would have
replied, “Oh, the same things people
from other states eat – ’possums,

’coons, rabbits,
squirrels, poke
salad.” But instead
I politely replied
that we ate the
same foods Cali-
fornians ate, with
the exception of
fish tacos.
People who’ve
never visitedMis-
sissippi have a lot
of misconceptions
about Mississippi-
ans and the way
we live. I have ex-
perienced that
people quickly get

over those misconceptions when they
get to know us.
And the best way for them to get to
know us is to do business with us.
Fortunately, doing business with
Mississippians has never been easier.
Put up aWeb site, sit back and let the
orders flood in. Or so it would seem.
Unfortunately, it’s not that easy. It’s
not unusual for a business to pay hun-
dreds of dollars for the development
and hosting of aWeb site that never
gets visited.
BobWadley is president of SEO Spi-
der Master, a Tupelo-based business
that specializes in driving traffic toWeb
sites. At a recent meeting of BINaRE,
held at the Tupelo Country Club,
Wadley shared some interesting facts
regarding the use of search engines.

■ There are 80million sites on the
WorldWideWeb, and the number
grows daily.

■More than five million searches
take place each day.

■ There is a 35 percent chance that a
searcher will click on the first organic
(non-paid) website link on the first

page of search results, a 17 percent
chance he will click on the second or-
ganic link, a 38 percent chance he will
click on one of the remaining listings
on the first results page and a 10 per-
cent chance that he will follow a link
on a subsequent page.

■ According to hitwise.com, in Sep-
tember 2010, Google commanded 65
percent of all search traffic, followed by
Yahoo at 12 percent and BING at 10
percent.
All other search engines accounted
for the remaining 13 percent of web
searches.
Forget the messages that tell you
howmanymillions of websites Google
found in a tenth of a second. If you’re
not on the first page of Google, you
don’t exist.
Fortunately, it is possible to attract
visitors to a website. Search engine op-
timization, or SEO, refers to a collec-
tion of techniques that people use to
increase their rankings in search en-
gine web pages. There are three things
website owners should know about
SEO.
First, anybody can learn to use SEO
techniques, but for business people it’s
usually not worth the effort.
Just as most businesses find it ad-
vantageous to pay someone else to
shred paper, handle their billing or
clean their offices, so most will find it
advantageous to hire someone to drive
traffic to their websites.
Second, SEO is beneficial for more
than attracting out-of-area customers.
According to BobWadley, business
owners should aim SEO toward local
markets.
Third, SEO is an ongoing activity. It is
good for a business to periodically (at
least once a year) have an SEO expert
review its site andmake adjustments.
Who knows? Some fish-taco-eating
Californianmay be searching theWeb
for the good or service you offer.

Ted Holt is president of BINaRE, a Tupelo-based or-
ganization of professionals interested in the applica-
tion of technology to the workplace. BINaRE wel-
comes new members. For more information, visit
www.binare.org.

Use SEO to drive
traffic to your website

Ted
HOLT

TECHTALK

THE NORTHEAST MISSISSIPPI

Business Journal
A MONTHLY PUBLICATION OF JOURNAL PUBLISHING AND THE COMMUNITY DEVELOPMENT FOUNDATION

For Advertising Information Contact: Sheena Hagemann ph: 662.678.1612
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Dr. John Glascock, Mr. Mike Randle,
andMr. Billy Crews will be the featured
speakers at this year’s Northeast Mis-
sissippi Economic Forecast Confer-
ence.
Dr. John Glascock isWest Shell Pro-
fessor of Real Estate Finance and Di-
rector of the Real Estate Center at the
University of Cincinnati. He is very ac-
tive in work with professional real es-
tate groups, academic and profession-
al research, and with PhD students.
He has worked with the National Asso-
ciation of Realtors and has served as a
Research Scholar with ULI and the
Homer Hoyt Institute. John currently
serves as an Academic Scholar with
NAIOP and will be a speaker at this
year’s annual meeting in Orlando.
Dr. Glascock has published work
on China real estate in the China
Urban Studies Journal. His current
research efforts are about how the
liquidity of REITs is affected by

macroeconomic variables and what
cities were growth-oriented since the
1960s.
Mr. Michael Randle is Editor and
Publisher of Southern Business & De-
velopment (SB&D). He founded his
first business publication, the Birm-
ingham Business Journal, in 1983 at
the age of 27. He sold the Birming-
ham Business Journal and started
Southern Business & Development in
1991 at age 35. SB&D remains the
South’s most prominent business and
economic development publication
20 years later.While publishing SB&D,
Randle has visited over 1,200 cities
and towns in the American South.
Mr. Randle launched SB-D.com,
SouthernAutoCorridor.com, and
SmallTownSouth.com in the last
decade. All sites are currently live on
theWorldWideWeb and thriving.
Randle’s publications and threeWeb
sites have been quoted and/or fea-

tured on CNN, ABC, Fox, CNBC,
MSNBC, PBS, Al Jazeera, and in
dozens of other electronic media and
in publications such as The Weekly
Standard, USA Today, and The New
York Times. Randle has also been fea-
tured or quoted in dozens of daily
newspapers and was described by
Fred Barnes of The Weekly Standard

as “an expert on the Southern econo-
my.” Joe Hollingsworth, author of the
book “The Southern Advantage,”
wrote in the forward of that book that
“Mike has to be recognized for his
amazing knowledge of the South and
his enthusiastic support for the
Southern economic success story.”
Mr. Billy Crews, CDF chairman, will
speak on the state of economic affairs
on a local level.
Mr. Thomas Mize, M & F Bank, will
serve as chairman of this year’s con-
ference. Sponsors of the event in-
clude BNA Bank, BancorpSouth,
CB&S Bank, Community Bank, Com-
munity Development Foundation,
Journal Inc., M&F Bank, Regions
Bank, Renasant Bank, and Trustmark
National Bank.
For more information or to request
complimentary tickets for the
conference, please contact CDF
at (662) 842.4521.

NEMS Economic
Forecast Conference

• Thursday, January 27, 2011
• BancorpSouth Conference Center
• Coffee and networking
at 8:30 a.m.
• Conference at 9 a.m.
• Call (662) 842-4521
for complimentary tickets.

Jan. 27 conference predicts
economic forecast for 2011

Billy Crews Mike RandleJohn Glascock
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Dear Friends:
A good way to start the new year is to attend
the Economic Forecast Conference onThurs-
day, January 27, to hear what the experts are
predicting for 2011. The speakers and details of
the conference are included in the article on
the front cover.
The “Business to Business Connection” trade
show is scheduled for February 17-18 at the
BancorpSouth Arena. Booth registration forms
have beenmailed to our members, and it’s not
too late to reserve a booth. Exhibitors will be
demonstrating and promoting their goods and
services, and you will have an opportunity to
register for some great prizes. Exhibitors should
be exceptionally pleased, as we will have an ad-
ditional 1200 people in attendance.
We hope you are taking advantage of the
many programs and activities offered by CDF
to our members. Communication happens at
many levels, in many different ways. Being a
member of CDF and taking advantage of all the
networking opportunities, allows us to market
your business on a one-to-one level. Network-
ing in a social or learning atmosphere is less
threatening andmore informational than
“knocking on doors.” You and your business
also are exposed to key individuals whomay
not be in need of your services at the moment

but, when a need occurs, they
are aware of your company.
Networking is a valuable tool,
and CDFmembership is key to
making those connections.
Starting next month, this let-
ter will be written by Tommy
Green. Tommywill be taking
over the duties involved with
the Chamber of Commerce,
while I will be focusedmore on

overseeing the newmembership tier structure
recently adopted by the Board of Directors. The
newmembership structure will enable our
members to choose their level of participation
and engagement. I am looking forward to this
new venture, as it will give me the opportunity
to visit with many of our members and review
their interest in the many benefits of CDF.
Tommywill do a super job with his duties in
the Chamber Division, and we are happy to
have him on our team.

SMITH

Chamber focus

Vice President of Chamber Program Services

Devilish Mary’s
and Emi Lou’s

Ms. Phyllis Robinson
95 S Green St.
Tupelo, MS 38804
(662) 844-2330

Retail & Specialty Shops

Mrs. Vangie Fields
1221 Francis Sq.
Tupelo, MS 38804

Individuals

Head to Soul
Ms. Ginger Renick
95 S Green St.

Tupelo, MS 38804
(662) 841-5758

Barber Shops, Salons
& Spas

Premium Video Productions
Mr. Allen Pegues
881 McNeece St.
Tupelo, MS 38804
(662) 255-9991
Sound and Video

Southern Patient Care
Ms. Pamela Harden
1523 Cliff Gookin Blvd.
Tupelo, MS 38801
(662) 680-4343

Health Care

Yourspace Roomstore
Mr. Stacey McCormick
121 N Coley Rd.
Tupelo, MS 38801
(662) 841-0222

Furniture

New CDF MEMBERS

Ms. Richelle Anderson................................................Lighthouse Web Dezines
Ms. Veleka Ball ..........................................................CB&S Bank
Ms. Beverly Bedford ..................................................Honda of Tupelo
Ms. Cindy Black ........................................................Prudential 1st Real Estate
Mr. Richard Carleton..................................................Mall at Barnes Crossing
Ms. Shavonne Collier ................................................Renasant Bank
Ms. Molly Crews ........................................................Express Employment Professionals
Ms. Sheila Davis ........................................................PPI, Inc.
Mr. Chris deLambert ..................................................Century 21 Sue Gardner Realty
Ms. Danielle Del Grande............................................Comfort Suites
Ms. Shanelle Gardner ................................................BancorpSouth
Mr. Randy Harris ........................................................M&F Bank
Mr. Toby Hedges ......................................................Shelter Insurance
Ms.Waurene Heflin....................................................Crye-Leike Realtors
Mr. Karen Hester........................................................Community Bank
Ms.Wanda Johnson ..................................................Sleep Inn & Suites
Ms. Suzanne Kirby ....................................................Advanced Screening Solutions
Ms. Dianne Loden......................................................Trustmark Bank
Mr. Tim Long ............................................................Cellular South
Ms. Bea Luckett ........................................................ TRI, Inc. Realtors
Mr. Ben Martin ..........................................................RE/Max Associates Realtors
Ms. Megan McCarty ..................................................Gibens Creative Group
Mr. Marcus McCoy ....................................................Prudential 1st Real Estate
Mr. Brad McCully ......................................................Sportsman Lawn & Landscape
Ms. Haley McLemore ................................................Alliance Collection Service
Mr. Bill McNutt ..........................................................WLM Insurance, LLC
Mr. Scott Medlock ....................................................The McCarty Company
Mr. Paul Mize ............................................................BancorpSouth
Ms. Carolyn Moss ......................................................Comfort Inn
Mr. Joe Nobles ..........................................................Tupelo Radio Broadcasting
Ms. Chandra Pannell ................................................Get It There Auto Transportation
Ms. Kara Penny..........................................................Tupelo Convention & Visitors Bureau
Mr. Les Perry ..............................................................North Mississippi Medical Center
Ms. Katie Pickens McMillan ......................................Key Staff Source
Ms. Amy Richey..........................................................Amedisys Hospice
Mr. Chris Richburg ....................................................Lamar Advertising
Mr. Greg Thames ......................................................Trustmark Bank
Ms. Dana Thompson..................................................Gentiva Hospice
Ms. Susan Webb ........................................................Room to Room

Board of Directors for 2010-2011
CDF is governed by a 60-member Board of Directors. The Executive Committee is composed
of the CDF Officers and eleven additional members of the Board. CDF’s goals and objectives
are accomplished through the efforts of members appointed to committees operating under
one of CDF’s three divisions: Chamber Division, Economic Development Division, and Planning
and Property Management Division.

2010-2011 Executive Committee
Sue Gardner
Shane Hooper
Octavius Ivy
Pat Jodon
GlennMcCullough

GuyMitchell
Aubrey Patterson
Jane Spain
Buddy Stubbs
MitchWaycaster

R.V. Adams
Mike Armour
Richard Babb
Bernard Bean
Ronnie Bell
Chris Berryman
Charles Bouldin
David Brevard
Gary Carnathan
Mike Clayborne
V.M. Cleveland
Scott Cochran
David Cole
Norma Cother
Tom Foy

L.E. “Bo” Gibens
Gunner Goad
Chauncey Godwin
Lisa Hawkins
David Henson
Reed Hillen
Frank Hodges
Jerry Maxcy
RobinMcGraw
Paul “Buzzy” Mize
Alan Nunnelee
Mary Pace
Jim Pate
Mimi Pettit
Greg Pirkle

Fred Pitts
Darrell Rankin
Harry Rayburn
Jack Reed
Scott Reed
Rob Rice
Eddie Richey
Cathy Robertson
Tom Robinson
Mike Scott
Randy Shaver
Barry Smith
Jeff Snyder
David Steele
MaryWerner

Billy Crews, Chairman
David Irwin, First Vice Chairman
David Copenhaver, SecondVice Chairman
David Rumbarger, President/Secretary
Chris Rogers, Past Chairman

2010-2011 Board of Directors

Community Development Foundation
2010-2011 Ambassador’s Club
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If you are a hunter, then you
must know about the best-
kept secret in northeast Mis-
sissippi: Birdshot Lodge Hunt-
ing Preserve located in Shan-
non. Owners Jim Homan and
his dad, Herman Homan,
have transformed 600 acres
of farmland into a sports-
man’s escape and a stimulat-
ing hunting experience for
hunters and businessmen.

The rich, fertile bottom-
land soil provides the perfect
habitat for whitetail deer,
quail, duck, and turkey. Bird-
shot Lodge offers genuine
southern hospitality, a 10-
acre lake for fishing, a two-
bedroom guesthouse, and a
main lodge over looking an
eight stand skeet course.

With over 250 acres of na-
tive warm grasses planted
specifically for quail, you can
expect a hunting experience
like those from years gone by.
Afterwards, recap and relax
after a successful day’s hunt
at the lodge complete with
plasma TV, fireplace, and
lounging area. Or gather
around the fire pit on the
patio and watch the sun set.

Birdshot Lodge provides
quality quail hunting at an
affordable price. Anyone who
has hunted quail at Birdshot
Lodge with a fine shotgun

and classic bird dogs is very
likely to return. Over 18
acres of permanent green
fields are easily hunted from
their spacious elevated deer

stands. For the duck hunter,
there are duck blinds located
in flooded cypress swamps
and open waters. Several
hunting packages are avail-

able as well as meals and
overnight lodging.

Homan is passionate about
the outdoors and has benefit-
ted from helping others enjoy
their hunting experience since
opening Birdshot Lodge in
2009. “Our goal is to share the
great outdoors with others
and help them make fond
memories with friends and
family.” For more informa-
tion and pricing, call (662)
871-8649 or go to the website
www.birdshotlodge.com.

Birdshot Lodge is located at
230A Bynum Avenue in Shan-
non. Head on down to Bird-
shot Lodge and go “bird
huntin’.”

A ribbon cutting was held at Precision Communications Inc. Pictured on the front row are: Brad Moore, Precision Communications Inc.; Jim
McCreary, Precision Communications Inc.; Brenda McCreary, Precision Communications Inc.; Councilman Fred Pitts; Tim Gideon, Precision Com-
munications Inc.; J. D. Walters, Precision Communications Inc.; Ray Luker, Precision Communications Inc.; Amanda Jernigan, Precision Commu-
nications Inc.; Wendy Harbor, Precision Communications Inc.; and Zandra Hereford, CDF. Pictured on the back row are: Brad Gates, Itawamba
Community College; Doug Musser, Zetron; Larry Coggin, Renasant Bank; and members of the CDF Ambassador’s Club. Precision Communications
Inc. is located at 587 E President St. in Tupelo and can be reached at (662) 844-3118.

PRECISION COMMUNICATIONS INC. The Community Development
Foundation presents

Friday, Feb. 18, 2011
9 a.m. - 4 p.m.

BancorpSouth Arena
Limited space still available for booth
registration. Booth exhibitors will have
the option of selling their products and/or
services during the event for a great money
making opportunity.

For more information, please contact
the CDF office at 662.842.4521.

2011 Business to
Business Connection

Birdshot Lodge: A hunting experience to remember
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Areaminority business own-
ers traveled to Cincinnati, Ohio,
to attend the 21st AnnualToy-
otaOpportunity ExchangeNo-
vember 9 and 10, 2010. FiveMi-
nority PULAlliance (MPUL)
memberswere among the 2800
that attended the event.
TheOpportunity Exchange is
a free tradeshow and confer-
ence intended to build lasting
business relationships between
Toyota’sTier 1 or direct suppli-
ers and certifiedNationalMi-
nority Supplier Development
Council (NMSDC)Minority
Business Enterprises (MBEs).
Three hundred ofToyota’s
Tier 1 suppliers participated as
exhibitors. According toToyota,
theOpportunity Exchange has
generatedmore than $160mil-
lionworth of contracts be-
tweenMBEs andToyota’sTier 1
suppliers.
Attending fromnorthMissis-
sippi were Eddie Longstreet,
RayMcClellan, BettyYates, Ira
Butler, andOrlando Pannell.
Ms.Yates, owner of BDC
Staffing inHolly Springs said,
“The Exchangewas very bene-

ficial. I was able tomeet with
Rosa Santanawho owns Inte-
grated Staffing inTexas and is a
Tier 1 supplier. We are going to
beworking together, and this
will be helpful tomy staffing
company.The exchange is all
about the smaller businesses
workingwith the larger ones.
They encourage networking
and forming partnerships.” She
went on to say, “Our goal is to
train and get people ready for
theToyota assessment so they
can be employed byToyota.”
DenoteeMartin, a strong ad-
vocate for theMPULAlliance,
stated, “TheToyota Exchange
creates an opportunity to im-
prove the awareness ofminori-
ty businesses and bridges the
gap in relationships between
corporations andminority
businesses. It also extends op-
portunities for their networking
abilities to a level that will ac-
celerate their business growth.”
Toyota’s ongoing commitment
to supplier diversity results in
profound benefits for corpora-
tions,MBEs, their employees,
andminority communities.

PAGE 12 CHAMBER CONNECTION JANUARY 2011

Toyota Opportunity Exchange has local representation

(Left – Right) Eddie Longstreet, Ira Butler, Orlando Pannell, Betty Yates, and Ray McClellan pose for a quick photo
after listening to the keynote speaker, Wil James, President of Toyota Motor Manufacturing, Kentucky, Inc. at the clos-
ing breakfast of the Toyota Opportunity Exchange.
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DENTURE CARE
To celebrate the grand opening of Den-

ture Care, a ribbon cutting was held. Pic-
tured on the front row are: Emily Addison,
CDF; Terry Tritsch, The Denture Lab; Leslie

Tritsch, The Denture Lab; Lee Bryson,
Denture Care; Dr. John Bryson, Denture
Care; Councilman Markel Whittington;
Kathleen Agnew, Denture Care; Felicia

Garrett, Denture Care; Carey Snyder, Sny-
der & Company; and Blakley Moore, Sny-
der & Company. Also pictured are mem-
bers of the CDF Ambassadors Club. Den-

ture Care is located at 1203 S Gloster
St., Ste. M in Tupelo and can be reached

at (662) 823-7900.

DECEMBER TYP

TYPs Charlie Duiett, Allen Pegues, Toby Hedges, Rodney Long, and Seen Cox
enjoyed the December networking event at Reed’s.

Mark Your Calendar
First Friday, Feb. 4

The Mall at Barnes Crossing Food Court
7 a.m.

Continental breakfast will be served

Sponsor: U.S. Lawns
For more information, call: 662.842.4521
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HEAD TO SOUL

VOE’S BOUTIQUE

To celebrate the grand opening of Voe’s Boutique, a ribbon cutting was held. Pictured at the event with the CDF Ambassadors are: Miss Outstanding Teen Tupelo Meghan Rohman; Hugh Tate;
Diane Tate; Tommy Morgan; Jean Mattox; J B Mattox; Daphene Hendricks, Downtown Tupelo Main Street Association; Brenda Koon; Emma Koon, Voe’s Boutique; Darrell Smith, City of Tupelo; Vir-
ginia Metts, Voe’s Boutique; Caleb Metts; Pam Metts; Derick Metts; Allie West, Downtown Tupelo Main Street Association; Craig Helmuth, Downtown Tupelo Main Street Association; and Barbara
Smith, CDF. Voe’s Boutique is located at 339A E Main St. in Tupelo and can be reached at (662) 269-2551.

A ribbon cutting was held to celebrate the grand opening
of Head to Soul. Pictured on the front row are: Martha
Swindle, CDF; Emily Floyd, Emi Lou’s; Mayor Jack Reed;
Phyllis Robinson, Devilish Mary’s; and Ginger Renick, Head
to Soul. Also pictured are Craig Helmuth, Downtown Tupelo
Main Street Association; Allie West, Downtown Tupelo Main
Street Association; Debbie Brangenberg, Downtown Tupelo
Main Street Association; Edith Miles; Billy Miles; Emily Ad-
dison, CDF; Beth Stauffer; Shipman Sloan, JBHM Architects;
Barbara Fleishhacker, The Main Attraction & Coffee Bar;
Daphene Hendricks, Downtown Tupelo Main Street Associa-
tion; Sally Williams, City of Tupelo; Brandon Bishop, JBHM
Architects; Susan McGukin; Bryon Schexnayder; and CDF
Ambassadors. Head to Soul is located at 95 S Green St. in
Tupelo and can be reached at 662.841.5758.

NORTHWESTERN MUTUAL FINANCIAL NETWORK – WESLEY JONES

A ribbon cutting was held to celebrate the new location of Northwestern Mutual Financial Network – Wesley
Jones. Pictured on the front row are: Craig Helmuth, Downtown Tupelo Main Street Association; Stacy McFerrin, Mac’s
Construction; Wendi McFerrin; Dana Tubb, Northwestern Mutual Financial Network – Wesley Jones; Mayor Jack Reed;
Wesley Jones, Northwestern Mutual Financial Network – Wesley Jones; Paula Jones; Lincoln Jones; Ryder Jones; Mary
Dale Tubb; Chanda Cossitt, Coldwell Banker Tommy Morgan Realty; Allie West, Downtown Tupelo Main Street Associa-
tion; Ellen Kennedy, CDF; and Emily Addison, CDF. Pictured on the back row with CDF Ambassadors are: Larry McTune;
Betty McTune; and Jim High, Lee County Courier. Northwestern Mutual Financial Network – Wesley Jones is located at
400 S Broadway St. in Tupelo and can be reached at (662) 844-8422.

DECEMBER FIRST FRIDAY

Congressman-Elect Alan Nunnelee spoke at the December First Fri-
day networking breakfast. The event was sponsored by Cellular South.
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Community Bank is Tupelo’s home of friendly, personalized
service from local staff members who actually own the bank.
It’s the bank that makes decisions about you and your needs
right here at home. And it’s home to experts who have years
of experience to help you meet your financial goals.

1317 NORTH GLOSTER • TUPELO • 662-844-8653

BARNES & NOBLE NOOK COLOR LAUNCH

A ribbon cutting was held at Barnes & Noble in Tupelo to celebrate the launch of the Nook Color. Pictured at the event with the CDF Ambas-
sadors are: David Rumbarger, CDF; Leigh Ann Hill, Hilton Garden Inn/BancorpSouth Conference Center; Miss Tupelo Lauryn Lee; Councilman
Jonny Davis; Lisa Wigginton, Barnes & Noble; Jessi Bailey, Barnes & Noble; Amanda Anglin, Barnes & Noble; Janet Turney, Barnes & Noble; and
Terry Fields, Barnes & Noble. Barnes & Noble is located at 1001 Barnes Crossing Rd., inside the Mall at Barnes Crossing and can be reached
at (662) 791-7828.

Please join us for the

next meeting of the

Tupelo Young
Professionals
Thursday, Jan. 20
5 - 7 p.m.

Olive Garden
3242 N Gloster St.
Tupelo, MS 38804

This is a come and go business-
after-hours event. Refreshments
will be served and door prizes will
be awarded. Come network
with your peers in the business
community and bring a friend.

Please RSVP to typ@cdfms.org .
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The Community Develop-
ment Foundation is pleased
to announce that Tommy
Green has been namedVice
President of the Chamber of
Commerce for the organiza-
tion.
As ChamberVP, Green will
be responsible for coordinat-
ing and implementing the
chamber division’s programs
and events. He will assist in
development of new pro-
grams and services of mem-
bership, leadership develop-
ment, business networking,
and others. In this role, he
will organize and implement
chamber events and pro-
grams including annual
meeting, B2B Connection,
Taste of Tupelo, 1st Friday,
CLI, Economic Forecast
Conference and others.
Green will also assist in the
retention and recruitment of

CDFmembers.
Green stated, “I am excited
to be a part of the CDF team.
Barbara has done a wonder-
ful job in leading the Cham-
ber, and I am honored to be
chosen as her successor. I
look forward to working with
the staff and serving the
members of the Chamber of
Commerce.”
He has been heavily in-
volved in the community by
serving on various boards
and volunteering for numer-
ous events. A graduate of
Mississippi State University,
Green will continue to use
his Marketing degree to pro-
mote all the functions of the
Chamber division.
Prior to joining the CDF
staff, Green worked as Mar-
keting Director for Methodist
Senior Services.

Happy New Year
from your CDF staff!

We are thankful to each and every
member for your continued support.
We look forward to working with

and serving you in 2011.

HOUSE OF FRAGRANCE

To celebrate the grand opening of House of Fragrance, a ribbon cutting was held. Pictured at the event with the CDF
Ambassadors are: Orlando Pannell, CDF; Frederick Adams, House of Fragrance; Aaron Washington, House of Fragrance;
Councilman Jim Newell; Mayor Jack Reed; Nathan Brown, House of Fragrance; Devon Brown, House of Fragrance; and
Emily Addison, CDF. House of Fragrance is located at 514 S Gloster St. in Tupelo and can be reached at (662) 255-0415.

DEVILISH MARY’S AND EMI LOU’S

To celebrate the grand opening of Devilish Mary’s and Emi Lou’s, a ribbon cutting was held. Pictured on the front
row are: Martha Swindle, CDF; Emily Floyd, Emi Lou’s; Mayor Jack Reed; Phyllis Robinson, Devilish Mary’s; and Ginger
Renick, Head to Soul. Also pictured are Craig Helmuth, Downtown Tupelo Main Street Association; Allie West, Downtown
Tupelo Main Street Association; Debbie Brangenberg, Downtown Tupelo Main Street Association; Edith Miles; Billy
Miles; Emily Addison, CDF; Beth Stauffer; Shipman Sloan, JBHM Architects; Barbara Fleishhacker, The Main Attraction &
Coffee Bar; Daphene Hendricks, Downtown Tupelo Main Street Association; Sally Williams, City of Tupelo; Brandon Bish-
op, JBHM Architects; Susan McGukin; Bryon Schexnayder; and CDF Ambassadors. Devilish Mary’s and Emi Lou’s is lo-
cated at 95 S Green St. in Tupelo and can be reached at 662.844.2330.

Green named Chamber
of Commerce VP

Front row: Jon Milstead, Jennie Bradford Curlee, Jamie
Kennedy, David Rumbarger, Birdie Burleson, Orlando Pannell
and Rebekah Hebert. Second row: Barbara Smith, Helen Wade,
Ellen Kennedy, Angela Glissen, Shane Homan, Emily Addison,
Zandra Hereford and Todd Beadles. Back row: Matt McCarty,
Wayne Averett, Martha Swindle, Harold Fikes, Greg Giachelli,
Gina Black, Daron Pitts and Hunter Aycock. D
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LEE COUNTY

Joe Joe’s Espresso
moves to McCullough
■ TUPELO – Joe Joe’s Espresso has moved to
1960 McCullough Blvd.
The business is in the Select Connect build-

ing, which is across the street from Flowerdale
Marketplace.
The new location, said owner Joe Moffatt, is

closer to the people who buy his specialty cof-
fee beans.
In addition, the new space has more room to

expand the store’s roasting business, which Mof-
fatt said is the business segment with the most
growth potential.
Joe Joe’s is open Monday through Friday from 7

a.m. to 6 p.m. It is closed Saturdays and Sundays.

PONTOTOC COUNTY

The Candy Bar open
in downtown Pontotoc
■ PONTOTOC – The Chocolate Bar has been re-
born in Pontotoc as The Candy Bar.
Originally started in Oxford, the Candy Bar

sells chocolates, candy, brownies and cookies,
as well as a lunch menu with shakes, floats, cof-
fee and hot chocolate.
It is located at 1 S. Main St. in downtown

Pontotoc.

The store is open Monday through Friday
from 10:30 a.m. to 5:30 p.m. and Saturday
from 10:30 a.m. to 3 p.m.
The phone number is (662) 488-0064.

MONROE COUNTY

New businesses open
in downtown Amory
■ AMORY – Monogram 4 Me and The Precious
Possum have opened in the city’s Main Street
business district.
• Monogram 4 Me is owned by sisters

Natasha Hussey and Haley Knight. It’s located
at 218 Main St. North. The store sells a range of
gifts, including personalized monogram items
such as backpacks, children’s clothing, purses,
bags, pottery, ornaments, jewelry and household
items.
Monogram 4 Me is open Monday through Fri-

day from 10 a.m. to 5 p.m. and Saturday from
10 a.m. to 2 p.m. The store is closed on
Wednesday. For more information, visit
www.monogram4me.com.
• The Precious Possum is in the former

Roberts Jewelry building at 206 Main St. North.
It is owned by Louis Rowles. The Precious Pos-

sum is a store with antiques, gifts and other items.
The Precious Possum is open Thursday

through Saturday from 10 a.m. to 5 p.m. and by
appointment.

Daily Journal reports

■ Kim Hall Tutor has been promoted to director
of North Mississippi Medical
Center Home Health and Hos-
pice.
Before her promotion,

Tutor was assistant director
since 2005. She joined
NMMC’s staff in 1982 as a
ward secretary in oncology.
She transferred to Home
Health in 1992 and served in
various roles before she be-

came assistant director.
She received a bachelor’s degree in nursing

from Mississippi University for Women in Colum-
bus in 1986. In 2008, she received a master’s
degree in health administration from the Univer-
sity of Alabama-Birmingham.
NMMC Home Health and Hospice serves 18

counties in Northeast Mississippi.

■ Williams Transfer and Storage Co. in Tupelo
has been honored by United Van Lines for excep-
tional professional achievement.
Williams received United’s President’s Club

Award, $1 million level, which recognizes agents
who have generated at least $1 million in sales
for the United system during the past year.
With headquarters in suburban St. Louis, Unit-

ed Van Lines has a network of 400 affiliated
agencies across the U.S.

■ North Mississippi Medical Center Wellness
Center has been recognized as the first certified
medical fitness facility in Mississippi by the Med-
ical Fitness Association, the nation’s leading or-
ganization dedicated solely to medically integrat-
ed fitness facilities.
A 50,000-square-foot facility, the NMMC Well-

ness Center was founded in 1989. All fitness in-
structors are specially trained, degreed and certi-
fied by the American College of Sports Medicine.
MFA’s medical fitness center facility certifica-

tion program was launched in 2009, the first cer-
tification offered specifically to facilities in the
medical fitness industry. The certification process
involves an in-depth review of a facility’s adher-
ence to the prescribed standards and
guidelines.

■ Justin Wilson has been named the employee
of the month for December
at Franklin Collection Ser-
vice.
He is a member of the in-

formation system team and
has been employed by
Franklin for almost a year.

■ Bill Rayburn, co-founder
and CEO of mortgage tech-
nology company FNC Inc., re-
cently was inducted into the

Mississippi Technology Alliance’s Innovators Hall
of Fame.
A former University of Mississippi business

professor, Rayburn and fellow faculty members
Dennis Tosh, Bob Dorsey, and John Johnson, in-
vented software now used by seven of the top 10
U.S. mortgage lenders to streamline workflow

and help ensure regulatory compliance.
Also inducted were Dr. John D. Bower, whose

work at the University of Mississippi School of
Medicine significantly advanced the care avail-
able to kidney patients; and Will Primos, founder
and director of Primos Hunting Calls. UM Chan-
cellor Emeritus Robert C. Khayat received the
MTA’s Legends award.
With a Ph.D. in business finance from the Uni-

versity of Memphis, Rayburn also has earned a
Chartered Financial Analyst designation as well
as Appraisal Institute MAI and SRA designations.
Before founding FNC, Rayburn served as a

tenured business professor at the University of Mis-
sissippi and also led a consulting firm specializing
in seminars for bank regulatory agencies, financial
institutions and appraisal firms across the nation.

■ James Boyle, programmer analyst and team
leader with North Mississippi Medical Center’s
management information systems, was named
NMMC’s employee of the month for November.
Boyle joined NMMC in 1994. He is a graduate

of Vardaman High School and earned a bache-
lor’s degree in computer science from the Univer-
sity of Mississippi.

■ Lacy Hurd has been named employee of the
quarter at North Mississippi
State Hospital.
Hurd has been a nurse

with the hospital for two
years. Before joining NMSH,
she worked at First Care Fam-
ily Clinic.
She received her nursing

degree from Itawamba Com-
munity College.

■ Cooper Tire & Rubber Co. recognized Decem-
ber service anniversary awards at its Tupelo man-
ufacturing facility.
• 25 years: George Jones, Carl Griffin, Cecil

Crane, Rickey Boyd, Ann Foster, Deborah Ridling,
Tom Carey, Mike Roberts and Mike King.
• 20 years: Tim Holt and Thomas Cranford.
• One year: Chad Lawson, Jeffrey Pace, Billy

Pickens, Steven Pulliam and Heath Plunkett.
Cooper Tire marks milestone service anniver-

saries with awards and public recognition for
long-term employees.

■ Peggy Swan,manager of North Mississippi
Medical Center’s billing department, recently re-
tired after more than 32 years on the job.
Swan graduated from Itawamba Agricultural

High School and attended Itawamba Community
College. She worked at several garment factories
before joining the hospital staff in May 1978 to
work nights in admissions.
In August 1978, she transferred to work in ad-

missions at the former Belle Vista facility. She later
became a statistician in the hospital’s billing de-
partment. In 1986, she was promoted to depart-
ment manager, a position she held for 24 years.
Her husband, Kenneth, worked in NMMC’s

management information services for 37 years
before retiring in 2006.
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NEWSMAKERS

TUTOR

WILSON

HURD

OPEN FOR BUSINESS
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ALCORN COUNTY

Kmart begins hiring
for March reopening
■ CORINTH – Kmart has begun taking applica-
tions to fill 65 to 76 positions at its Fulton
Crossing Shopping Center location.
New counters, shelving and other fixtures are

being placed in the store, which closed in May
after major storms and floods put more than 18
inches of water in the store.
Kimberly Freely, a Kmart spokeswoman, said

the company hopes to reopen the store in
March.
She said applications would be taken at the

store as well as at kmart.com. Go to “About
Kmart” on the website and click on “Careers.”
Kmart opened its Corinth store in November

1992. It has more than 1,300 stores in 49
states, Guam, Puerto Rico and the U.S. Virgin Is-
lands.

CLAY COUNTY

Navistar Defense lands
additional MRAP orders
■ WEST POINT – Navistar Defense in early De-
cember landed a $123 million order for its mine-
resistant, ambush-protected, or MRAP, armored
vehicles. The company said it would assemble
another 175 of its International MaxxPro Dash

armored vehicles for the U.S. Marines.
The order came two weeks after it had re-

ceived $253 million order for 250 International
MaxxPro Recovery MRAPs.
Work for both contracts will be done at the

company’s West Point plant.
With the previous order, Navistar announced it

would hire 120 additional contract workers. How-
ever, the latest deal won’t add to the work force.
Since 2007, the company has been contract-

ed to produce more than 8,000 MaxxPro MRAP
units.

LEE COUNTY

General Atomics test OK,
announces expansion
■ TUPELO – After successfully testing the next-
generation aircraft-launching system for the
U.S. Navy, General Atomics says it is expanding
the facility where that technology is being built.
Last month, an F/A-18E Super Hornet fighter

was launched for the first time using the Elec-
tromagnetic Aircraft Launch System, or EMALS,
developed by General Atomics.
Key components of the system were built in

the company’s advanced manufacturing plant
in the Tupelo Lee Industrial Park South.
General Atomics Electromagnetic Systems

Division Vice President R. Scott Forney III said
the company officially will announce the expan-
sion to its Tupelo facility this month.

“We have had five expansions there and
we’re going to have another one,” he said. “That
will give us 122,000 square feet. We started at
26,000 square feet.”
General Atomics employs 60 to 65 people at

any given time, although many of them are en-
gineers who rotate in and out of the facility.

Reeds to expand location
at Mall at Barnes Crossing
■ TUPELO – Reed’s is expanding its store in-
side The Mall at Barnes Crossing.
Work has started to add about 1,500 square

feet to the apparel store near Belk.
Camille Sloan, executive vice president of

Reed’s, said the plan is to knock down the wall
to the empty neighboring space and incorpo-
rate it into Reed’s.
The store will be about 11,000 square feet

when the project is done.
“We’re not buying new merchandise for that

store,” Sloan said. “We’re just going to expand
and spread out a little bit.”
Sloan said she wasn’t sure of the expected

completion date.
“We feel the opportunity at the mall is very

strong and we can grow it even more,” she
said.
Reed’s has had a store inside the mall since

it opened 20 years ago. The original store is on
Main Street in downtown Tupelo.

Hancock Fabrics Q3 sales
rise, but net income falls
■ BALDWYN – Hancock Fabrics said its third-
quarter sales rose, but its net income dropped
by more than half.
Hancock reported net earnings of $1.4 million

for the quarter that ended Oct. 30. The craft and
fabric retailer posted $3 million in net income
for the same quarter in 2009.
Net sales for the period were $73.5 million,

compared to $72.7 million for the year-ago peri-
od.
Same-store sales – sales at stores that have

been open for more than a year – were up 0.3
percent, compared to a 4 percent increase in the
third quarter of fiscal 2009.
For the year, Hancock’s net sales are $197

million, up from $196.4 million in the same peri-
od of 2009.
Same-store sales for the year are down 0.3

percent, compared with a 0.9 percent increase

in 2009.
The company has a year-to-date net loss of

$700,000, compared to a net loss of $127,000
in the same period last year.
Hancock had 266 stores as of Oct. 30. It didn’t

open, close or remodel any locations during the
quarter.

OHIO

Cooper Tire ups stake
in Mexican operations
■ FINDLAY – Cooper Tire & Rubber Co. on Dec.
20 announced it would increase its ownership in
its affiliated Mexico operations.
Cooper raised its ownership level in Corpora-

cion de Occidente SA de CV. to 58 percent from
38 percent, effective Jan. 1, 2011.
Cooper also raised its ownership of Cooper

Tire & Rubber Co. de Mexico SA de CV., which
conducts sales and marketing in Mexico, to al-
most 100 percent from 50 percent.
Cooper Tire’s Tupelo plant employs about

1,200 workers.

OKTIBBEHA COUNTY

MSU CAVS Extension
wins national award
■ STARKVILLE – Mississippi State University’s
Center for Advanced Vehicular Systems Extension
Office took home a top honor from the University
Economic Development Association’s annual
meeting in Reno, Nev.
Based in Canton, CAVS Extension was the win-

ner of the 2010 Award of Excellence in Business
Assistance and Entrepreneurship for its work with
the Navistar plant in West Point.
The winning project, officially titled “The Role

of MSU’s CAVS Extension in Supporting Rapid
Commercialization at Navistar Defense’s Plant in
West Point, MS,” is an example of Mississippi
State’s commitment to service, said Clay Walden,
director of CAVS Extension and a research pro-
fessor at the land-grant institution.
In West Point, CAVS Extension engineers led by

Glenn Dennis designed and implemented the
manufacturing system, including the use of ad-
vanced modeling and simulation techniques, to
help Navistar enhance production of the compa-
ny’s mine-resistant armored protection vehicles,
commonly called MRAPs, for the U.S. Department
of Defense.

Daily Journal reports
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• Asphalt Paving

• Decorative Paving

• Pavement Maintenance

• Sealing & Striping

(662) 844-2331
“Serving Northeast Mississippi

for over 40 years”

paving company inc.

MurphreeMurphree

www.murphreepaving.com

BusinessRewind

For every $100 spent locally, $68
returns to the community through

taxes, payroll, and other expenditures.
Spend it online or out of town and

nothing comes home.

Spend it here,
it stays here.

Think about it. Shop local! D
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LEE COUNTY

Economic conference
scheduled for Jan. 27
■ TUPELO – The 2011 Northeast Mississippi
Economic Forecast Conference will be held
Jan. 27 at the BancorpSouth Conference Cen-
ter.
Featured speakers for the conference are

John Glascock, West Shell professor of real es-
tate finance and director of the Real Estate
Center at the University of Cincinnati; Mike
Randle, editor and publisher of Southern Busi-
ness & Development; and Billy Crews, chair-
man of the Community Development Founda-
tion.
For more information, call the CDF at (662)

842-4521.

OKTIBBEHA COUNTY

Dairy management meeting
to be held in Tylertown
■ STARKVILLE – Dairy producers in Mississippi
and Louisiana are invited to participate in a
management conference designed to help
them learn how to increase their profits.
The Mississippi-Louisiana Dairy Manage-

ment Conference will be held Jan. 13 at the
Southwest Events Center in Tylertown. The
event is from 9 a.m. to 1 p.m. It is open to all

dairy producers, dairy managers and dairy farm
employees.
Topics include farm management practices

to ensure production of high-quality milk and
maintenance of sound udder health and an
update about short- and long-term dairy policy
and milk price issues.
A panel of Mississippi and Louisiana dairy

producers will discuss management practices
on their own farms.
Commercial exhibitors will have product and

service displays at the event.
For more information, call (662) 325-2852.

Daily Journal reports
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BRIEFING

■ March 17: Understanding finan-
cial statements

■ March 24: Programs for minori-
ties and women
Wiebe, a retired professor from the
University of Mississippi, teaches the
classes and has guest speakers
throughout the boot camp.
“I get people who have successful
businesses to talk about how they
have applied the information,” he
said. “They are real-life success sto-
ries.”

The classes will teach participants
how to make a business plan and a
60-second pitch of their business,
Wiebe said.Wiebe also has a tool
that helps people figure out how
much money they will need to start
their business.
The previous classes have aver-
aged about 25 to 30 participants.
Wiebe said he’s planning for about
the same turnout this year.
Wiebe also does free individual
consultations with business owners.
To make an appointment with
Wiebe, call (662) 680-6988.

Contact business reporter Carlie Kollath at (662)
678-1598 or carlie.kollath@djournal.com.

Startups
Continued from Page 3

be taxed as in a partnership). The corporate enti-
ty is created when your business registers with
the Mississippi Secretary of State. This enables
the owners to take advantage of the limited lia-
bility aspect of the corporate ownership and to
raise equity by selling shares of the company.

■ For-profit entities have the option to chose
either a C-corporation or Subchapter S-corpora-
tion status. If you become a C-corporation, the
corporate profits are taxed, and then the owners
will be taxed on their share of the profits and
compensation (i.e. dividends and wages) re-
ceived from the corporation. A Subchapter S-cor-
poration does not pay a corporate tax.

Q:Do I have to register my business name?
How do I determine if the name I choose is

OK to use?

A:State statute requires that every businessenterprise operating under an assumed
name must register that name in the city or town
in which it is located.
If you incorporate, become a limited partner-

ship or limited liability company, the name of the
business would be registered with the Bureau of
Corporations.
To determine whether a name you’re consider-

ing is in use by another corporation or is protect-
ed by a trademark or service mark, contact the
Secretary of State.
Unfortunately, proprietorship names are not

tracked by any one central agency.
If you have a name for your service or product,

you may need a trademark search. The MSBDC
state office can do a federally registered search.

Q:How do I register to become an employer?

A:You need to obtain a federal Employer Iden-tification Number by filing IRS Form SS-4.
You will also need to register for state income tax

withholding and for an unemployment contributions.
Employers must also keep on file a Employee’s

Withholding Certificate (Form W-4) and Employ-
ment Eligibility Verification (Form I-9).
Workers compensation insurance is necessary

for all employees, whether part-time or full-time.

Q:If I am self-employed, how do I report my
taxes?

A:Self-employed business owners are requiredto pay state and federal income taxes, So-
cial Security and Medicare based on the profits
generated by the business.
Profits in a proprietorship are determined be-

fore you draw compensation from the business
(i.e. your draw or wages are not considered an
expense of the business). Once your liability for
federal income tax and self-employment FICA ex-
ceeds $500, you will need to deposit the tax pay-
ments to the IRS (whether this happens in any
one quarter or combination of quarters).
You can estimate and report your federal taxes

by using the 1040-ES form, and your state taxes by
using the appropriate Mississippi form. You can
also derive an estimate of your tax liability from
your most recently completed Schedule C (profit
and loss statement for a proprietorship) or by
completing a monthly profit and loss statement.
Be aware that if you don’t deposit the appro-

priate taxes for any individual quarter, or for the
year, the IRS can and will impose stringent penal-
ties and interest.

Q:What type of insurance should I obtain for
my small business?

A:Most businesses will require some type ofgeneral liability insurance and many busi-
nesses obtain an “umbrella policy” that covers a
variety of risks including personal property, liabili-
ty, fire, theft and medical payments.
If you have employees, you will need workers

compensation insurance.
If your business owns or uses vehicles for busi-

ness purposes, automobile coverage is necessary.
Beyond this, the type of insurance depends on

what risks are involved in operating your business.
Other types of insurance include: key person insur-
ance, flood insurance, boiler and machinery insur-
ance, business interruption insurance, overhead
expense, disability insurance and life insurance.

Q:How do I get a small business grant?

A:The U.S Small Business Administration doesnot offer grants to start or expand small
businesses, although it does offer loan programs.
The SBA does offer some grants to support

non-profit organizations, intermediary lending in-
stitutions and state and local governments.

SOURCE: http://www.mssbdc.org/

FAQ
Continued from Page 3

Do people still read
ne wspapers?
100 Million
read a paper on an
average weekday.

94 Million
watched the Super Bowl.

Sources: MORI Research, Scarborough Research, Nielsen Online
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Alignments, Brakes, Air Conditioning,
Oil Changes, Transmission Service

FRIENDLY CITY TIRE
534-7671

www.friendlycitytire.com

Where You’re Always #1

Automotive Services

“We Specialize
in Frame Work”

• Insurance Claims Welcome
• Free Estimates
• Body & Paint Repair

1875 Nelle St. Tupelo, MS

RICK’S CHASSIS WORKS

844-0260

Foreign - Domestic

HANKINS SERVICE CENTER

Quality Service
Bennie Hankins - Owner
629 E. President St., Tupelo................842-8733

Major and Minor Repairs
• Domestic and Imports
• Over 25 Years Experience
• Air Conditioning Repairs
• Brakes
• Tune-ups
We accept Visa and Mastercard

Business Directory
Automotive Services

With Over 20 Years of Experience With On-Site Auctions,
Stevens Auction Has Set The Standards for Others to Follow

Professional Auction Marketing

www.stevensauction.com

P.O. Box 58 • Aberdeen, MS
We handle any kind of auction or appraisal

NORTH MISSISSIPPI LEADING AUCTION COMPANY

John Dwight Stevens, Auctioneer
Member of MS and National Auctioneers Associations

MS A. L. #349

Jason Lee Shelton
Attorney-At-Law

Shelton & Associates P.A.
218 N. Spring St.
P. O. Box 1362

Tupelo, MS 38802-1362

Fax (662) 841-1941
Email: jshelton@dixie-net.com

Phone (662) 842-5051
Res. (662) 842-5321
Toll Free 1-888-537-5051 • Licensed In Mississippi & Alabama

Attorneys

Auctions

Apartments

“You pay the premiums, you choose the shop.”
www.ratliffbodyandglass.com

Body Repair • Auto Glass •Insurance Claims

365-8245

Ratliff Body
and GlassApartment Homes

Nina Sevier, Property Manager

3260 Hwy 145 N. • Tupelo, MS 38804
Ph; (662) 891-5000 • Fax: (662) 891-5292

email: TraceRidge@ecigroups.com

Automotive ServicesAuctions

Automotive Commercial Vehicles

Apartments

Automotive Services

Bank

Auto Sales

Blinds

Blinds
Budget

Blinds
FREE
In-Home
Consultation
Shutters, Wood Blinds,
Draperies and more!

www.budgetblinds.com
An Independently Owned and Operated Franchise

Budget Blinds of Tupelo

Tupelo: 662.823.6455
Oxford: 662.281.0586

cell: 662.380.0958
fax: 662.281.0585

rlloomis@budgetblinds.com

a style for every point of view

THOMAS CROUCH

628 South Gloster • Tupelo, MS
(662) 842-4162 • Cell (662) 255-5483

DOSSETT BIG 4

508 Lumpkin Avenue
Tupelo, Mississippi 38801

Telephone: (662) 844-2370
Fax: (662) 844-2345

E-mail: oakcreeka@birch.net
Cheryl Cousin, Manager

Your 5-Star,
A Rated Bank
by Bauer Financial and Weiss Ratings

We take care of your money.

We take care of you.

Cheryl
Cousin

BRAKE & SERVICE REPAIR
• Brakes • Front End

Alignment • Air Conditioning

662-844-1852 • 4006 West Main • Tupelo
Mon-Fri 7:30am - 5:30pm • Sat 7:30am - Noon

OTHER SERVICES INCLUDE STARTERS, TIRES, OIL CHANGES,
BATTERIES, ALTERNATORS, DRIVESHAFTS, AND CUSTOM WHEELS.

Cooper Service

Automotive Services

Auto • Truck • Tractor & Equipment Repair
• Diesel Certified Truck Service

“No Job Too Big

or Too Small”

163 HOMAN DRIVE / SALTILLO, MS

RONALD CLIFTON HOMAN owner

Automotive Services

1410 SOUTH GLOSTER / TUPELO / 842-3611

Whether you’re hauling or delivery...Call
DWAYNE BLACKMON CHEVROLET

for your commercial vehicle needs!
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Completely Confidential
Free Consultations

Creative Hair Replacement
1443 East Main Street
Tupelo, Mississippi

(662) 842-1222
www.tupelohairloss.com

Industrial

Vinyl Fencing

IVY FENCE CO.
All Types of

Chain Link Fencing

All Types of
Wood Fencing4811 Cliff Gookin • Tupelo, MS

RESIDENTIAL - COMMERCIAL – INDUSTRIAL

842-3431

Family Owned & Operated – Est. 1953
Installation/Repairs - All Types of Fencing

FREE ESTIMATES
Ornamental Iron

Family Owned & Operated - Est. 1953
Installation/Repairs - All Types of Fencing

FREE ESTIMATES
Ornamental Iron

Vinyl Fencing

4811 Cliff Gookin • Tupelo, MS

All Types
Chain Link
Fencing

842-3431
Industrial

All Types
Wood
Fencing

RESIDENTIAL-COMMERCIAL- INDUSTRIAL

IVY FENCE CO.

Business Directory

Contractors

Car Rental

662-840-8888
1973 Cliff Gookin Blvd • Tupelo, MS
Nationwide Directory 1-800-272-USAVE (8728) • www.usave.com

10%
•Low daily, weekly & monthly rates
•Free local pick-up
•Late Model cars, Mini & 15 Passenger vans,

Pick-up Trucks & SUVs
•Check out our autos for sale

Cliff Gookin

T
ho

m
as

La
w

nd
al

e

CAR & TRUCK RENTAL

Complete Prescription Service
We Accept All Medicare Part D Plans

• Gifts & Fenton Glass
• Tyler Candles
• Aromatique
• Arthur Court
• Lenox & Gorham China

• Adora Dolls &
Lee Middleton Dolls

• Ole Miss & Miss. State
Collegiate Items

210 West Main Street
Okolona, MS (662) 447-5471

Okolona
Drug Co.

Okolona
Drug Co.

OFF
YOUR RENTAL

Computer Services

Fence

Gifts

Hair

Insurance

INSURANCE AND FINANCIAL SERVICES
Hancock Insurance Agency

Monthly Rates Available
720 W. Bankhead St.

New Albany

ATV • Life • Health
Annuities • RV • Automobile

Motorcycle • Home
Mobile Home

Medicare Supplements

662-534-2661
Scott Hancock Allen Hancock

Hardware & Supply

382 Mobile Street • Saltillo, MS
662-869-2331 • Fax 662-869-2379

Heating & Air

Interior Design

Johnny Baldwin - Owner

Bath & Kitchen Design

1717
Bath & Kitchen
Design Studio

Showroom Manager
1717 McCullough Blvd.
Tupelo, MS 38801
662•844•2544

662•840•8555 fax
email:lynn@mthplumbing.com

TOTO JASON ROHL MTI

Computer Services

Fire Service

Small Business Specialist

767-8733
www.mcfarlingtech.net

•Custom PC’s & Upgrades • Data Backup
& Recovery • Email/Website Hosting
• Secure Wireless Networking • Virus &
Spyware Removal • Website & Intranet
Design • Network Design & Maintenance
• Windows, Linux & Mac Support
• Open Source Software Solutions

FIRST IN FIRE PROTECTION

Specializing in
Fire Extinguishers

& Restaurant
Automatic Systems

www.fireguardms.com
615 Robert E. Lee • Tupelo, MS

• Emergency Lighting • Co2 Refilling
• Hoses & Cabinets • On Site Fire
Extinguisher Recharging • Hood &
Duct Cleaning • Hydrostatic Testing

662-844-7344

Bank Of Okolona
Okolona

P.O. Box 306
Okolona, Mississippi 38860

(662) 447-5403

Houston Banking Center
321 W. Madison St.
Houston, Mississippi

(662) 456-3347
www.bankofokolona.com

Bank

Bank

Call Robin Barnett today!
662-841-8743

rbarnett@trustmark.com

For All Your Heating and Air Conditioning Solutions
Serving North Mississippi Since 1989
SERVICE • INSTALLATION • SALES

784 Westmoreland Dr. • Tupelo, MS
Prompt Reliable Service

Licensed • Bonded • Insured

www.loarservicecompany.com

• Servicing All
Makes & Models

• Preventative
Maintenance
and a 10 year
parts and labor
agreement
available

• Industrial

• Commercial

• Residential
• Chillers
• Air Dryers
• Boilers
• Cooling Towers

662-842-6326

...there’s no place like home.

3651 Cliff Gookin • Tupelo
(662) 844-5378

www.roomtoroom.net
Open Monday-Saturday 10-6

401-9189

A.S.I.D.

Jones Hardware
& Supply

• Paint • Lawn & Garden
• Plumbing • Electrical

Susan Webb
Residential and Commercial

Interior Designer
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Business Directory

662-842-1120

Bronzie Morgan
Relocation Specialist

Call for a Free Estimate

“The Morgan Family has been moving
families like yours for over 50 years”

Moving

Moving

Real Estate

Senior Citizen, Military, & Law Enforcement Discount!
When you’re tired of the rest, try the best.

S O N N Y T ’ s
All Your Plumbing & Septic Tank Needs
24-Hour Service • 662-871-5693

Specialize in: Remodels • Re-pipes • Sewer Replacements • Drain-Cleaning

NEW
TROY LUNCEFORD

Sewer video
Inspection with
color & pinpoint

location! Licensed, Bonded and Insured
(State Certified) Master Plumber and Septic Tank Installer

Pet Grooming

1101 W. Main • Tupelo
842-3774

Party Trays
for all Occasions!

Restaurant

REALTORS

Emma Lou Clingan
REALTOR®

Buying or Selling • Service with a Smile!

Office: (662) 680-9355
Cell: (662) 610-3163
Fax: (901) 257-9157

emmalou.clingan@crye-leike.com
1289 North Gloster Street, Suite A

Tupelo, MS 38804
www.crye-leike.com

Refer me to your friends!

Power Sweepers

Plumbing

Real Estate

Jimmy Langley Appraisal Service
1218 West Main St.
P.O. Box 1101
Tupelo, MS 38801

Business (662) 844-4624
Home (662) 844-5258
Fax (662) 844-4625
Cell (662) 255-6154Land and Residential

State Certified Residential
Real Estate Appraiser
#RA-191

Jimmy Langley

Plumbing

Rick Harris
“Gunny”
Relocation Consultant

USMC RETIRED
“Semper Fi”

662/844-9749 Fax
800/752-6350 Wats

Williams
Transfer and Storage
P.O. Box 908
621 E. President St.
Tupelo,MS 38801

662/297-4832 Cell
662/842-4836 Bus.

PaintMetal Building & Roofing

Mortgages

We turn hopes into homes.

Tonya Hensley
MORTGAGE ORIGINATOR
tonya.hensley@communitybank.net

CommunityBank.net

1317 North Gloster
Tupelo, MS 38804
662-844-8653 (office)
662-871-4488 (cell)
662-844-8655 (fax)

, PA
Comprehensive Medical Care
For Your Family or Business
Appointments & Walk-Ins Welcome

1154 Cross Creek Dr.
(Next to Home Depot)

840-8010

Mon.-Fri. 8 - 6:30
Sat. 9-6
Sun. 1 - 6

Lee Wallace, CFNP
David W. Bell, MD

Medical Locksmith

Pest Control

RH PLUMBING, INC.

Commercial Plumbing, Gas & Industrial Piping

Thank you for choosing RH Plumbing. We appreciate your business

RICHARD HANLON
(662) 447-3213

P.O. BOX 417
Okolona, MS 38860

1411 N. Coley Rd. • Tupelo

844-4955

ALL ANIMAL HOSPITAL

Mon-Fri 7:30 am - 6:00 pm
Saturday by Appointment

Walk-In Welcomes
License Pet Groomer

Tracy Dillard

“SINCE 1971”

Quality Pest Control
Guaranteed

Our Extensively Trained Technicians
Are Certified, Uniformed, Picture

Identification, Background Checked
And Drug Screened

662-841-2847
www.jamespestcontrol.com

*If you mention this ad, expires 1/31/11.

Tupelo’s
Only Termite

Detection K-9’s

$50 OFF
Termite Treatment*

$20 OFF
Residential Pest

Control*

• Safes Serviced & Installed
• Locks Installed • Locksets

• Combinations Changed
• Locks Rekeyed

• Lost Keys Replaced
• Master Key Systems
• High Security Keys

MILLER’S SAFE & LOCK SERVICE, INC.

662-842-7720
1219 1⁄2 NELLE ST. • TUPELO, MS

AUTO RESIDENTIAL COMMERCIAL

NEW & USED SAFES

F-5 POWER CLEANING
SERVICES, LLC

662-871-1643

RESIDENTIAL
• Exterior Cleaning • Low Pressure Chemical Roof Cleaning
• Driveways • Decks • Gutters • Patios • and More

COMMERCIAL
• Store Fronts • Building Exteriors • Concrete Cleaning
• Fleet Vehicles, Heavy Duty Equipment • and More

LICENSED • INSURED
SERVING NORTH MISSISSIPPI
www.f5sweepers.comAll Work

Backed By
100%

Guarantee
Referrals

Provided By
Request120 Industrial Park Rd., Saltillo, MS

No Job Too Big or Small

662-869-7797

Buy Direct
& Save

• Steel Building • Metal Roofing
• Accessories • Residential
• Commercial • Industrial

We Offer Same
Day Pick-Up
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“Since 1924”

518 S. Gloster • Tupelo • 842-2214

• Vacuum C l eane r s
• Shampooe r s
• A i r Pu r i f i e r s

FREE Pickup
& Delivery

Weight Loss

www.mediplandiet.com
6172 E. Shelby Drive
Call 901-362-7546

NOW OFFERING:

Lipotropic Injections,
Adipex®–Phentermine®

Xenical®

“Se Habla Español” $25Initial
Visit

Business Directory
Vacuum

Wine & Liquor

1204 North Gloster Street
Tupelo, MS 38804

PH: 662.842.4298FX: 662.842-4376

Windows

Salon Services

Hair Care, Manicures, Pedicures, Facials,
Skin Care, Micro-Dermabrasion, Massage,
Color Analysis & Correction

DDAAYY SSPPAA && SSAALLOONN

666622--884444--33773344 •• 884444--66220044
2613-A TRACELAND DR. • TUPELO, MS 38801

The Creative TouchThe Creative Touch

Pick Up & Delivery

R. FRED PITTS,
PRESIDENT

506 S. Spring • Tupelo

666666662222----888844444444----6666111166663333

17 Years Experience
“Since 1988”

OOOOFFFF TTTTUUUUPPPPEEEELLLLOOOO IIIINNNNCCCC

S•A•F•E
STORE

Specializing in Storage For:
Medical Records

• Accounting Records
Legal Records

• Manufacturing Records
Architectural Records

Storage

Tony Barber Wrecker Service, LLC

662-840-0430
700 Robert E. Lee Dr.
Tupelo, MS 38801

662-566-2277
Tower Road

Verona, MS 38879

Wrecker Service

1-888-880-2277 / 205-921-7777
210 Bexar Avenue • Hamilton, Alabama

Sea Doo Watercraft

otorSportsSuperStore
of Hamilton AL

Visit our website and shop online 24/7
www.motorsportssuperstore.com

Sales Parts Service

Restaurant

Restaurant

Mon.-Thurs. 11-10 • Fri.-Sat. 11-11 • Sun. 12-10

709 S 4th St. • Baldwyn, MS
365-7059

499 Gloster Creek Village,
Tupelo, MS 38801
Phone: (662) 844-4888
Fax: (662) 844-3006

Restaurant

Restaurant

Restaurant

Tupelo • Tuesdays 3 - 9 pm • 495 S. Gloster • 680-3354
New Albany • Thursdays 5 - 9 pm • 534-2700

Corinth • Tuesdays 4 - 9 pm • 286-9007

• Max 2 FREE Kids with Adult Entree
• 12 Years and Under

at

• Drink Not Included
• Kid's Menu Only

Catering

Let Us Deliver Your Lunch To You!

• pasta • appetizers
• sandwiches • salads • pizza

504 S. Gloster • Tupelo

620-9955

• Pizza Spaghetti
• Salad Bar • Sandwich

203 Commerce St. • Tupelo, MS • 841-1524 fax
Across from BancorpSouth Arena

Mon. - Wed. 6:00 am - 6:00 pm • Thu. - Sat. 6:00 am - Until

840-8800
breakfast

6:00 - 10:00 aM

Septic Tanks & System

Screen Printing

Septic
Tank Service

SALES, SERVICE &
INSTALLATION OF SEPTIC TANKS

We Pump Septic Tanks & Clean Grease Traps
Replacemet Aerator Motors - New & Rebuilt

Repair & Installation Of Field LInes

662-767-9870 or 662-447-3574
For Information Call:

Earl KIdd Owner

Ear
l’s

Ear
l’s

Home of the

$599
T-Shirt

BIG TIME TEES
www.bigtimet.com
662-690-0912

WE Roast,
You Boast

Now Open at Mall at Barnes
Crossing Food Court • 690-8009

Dinning • Carryout
• Catering
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